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Integral with outlet elbow, piston as- 
sembly works in dashpot with metered 
orifice to upstream. This maintains hy- 
draulic balance for easy opening against 
working or static pressure, gives ‘‘soft’’ 
closing action. 


PRESSURE BEHIND PISTON 
BALANCES FORCE BEHIND VALVE 


ELBOW, 
PISTON, 
DASHPOT 
ASSEMBLY 


ORIFICE 
BLEED TO 
UPSTREAM 


PRESSURE OUTLET 


UPSTREAM PRESSURE 


New hydraulically balanced shutoff valve shown on Brodie 120 gpm Model B-51C Tank 
Truck Meter with Brodimatic Printing Quantro!. For larger capacity pump operations, 
the same effect is obtained by Brodie Shockfree Valves with appropriate meter models. 


on BRODIE Tank Truck Meters 


NEW BALANCED OUTLET VALVE ALWAYS OPENS FREELY 


¢ not subject to hydraulic lock in closed systems 
¢ opens easily under full operating pressure 


e cushioned closing reduces shutoff shock 


The new Brodie Balanced Valve opens easily orifice to the dashpot also has a clishioning effect 
against pressure created by the most modern on closing action to minimize shutoff shock. 
pumps and cannot be locked shut by pressure The new assembly is standard on all Model 
trapped between it and a check valve in the B-41C and B-51C Meters. Whatever your me- 
pump inlet line. By a simple dashpot design, tering problem, get in touch with your Brodie 
upstream pressure is applied to a piston to bal- Metering Specialist —as near as your phone. 
ance the pressure across the valve. A metered 


4-608 


RALPH N. BRODIE COMPANY « san Leandro, California, U. $. A. 
CABLE ADDRESS: *““BRODICO" 
MT. VERNON, N.Y. DALLAS 7, TEXAS SEATTLE 9, WASH, P 
550 So. Columbus Ave. 167 Parkhouse St. 221-9th Ave. N. 


CHICAGO OFFICE; LOS ANGELES 22, CALIF, 
1227 Circle Ave., Forest Park, Ill. 5401 Sheila Street 


REPRESENTATIVES WITH STOCKS AND SERVICE FACILITIES 
IN ALL PRINCIPAL CITIES 





NEW, TWO-STAGE MODEL H-7 
FOR 40 GPH FIRING RATE 


Now, you can get Sundstrand dependability and efficiency in a 
fuel unit designed to maintain a 40 gallon per hour firing rate. 
Sundstrand’s new Model H-7 was developed specifically to 
meet the needs of commercial-industrial burners. 
A larger diameter, deeper tooth gearset is the secret of the big 
increase in pumping capacity. Yet even with this increase, the 
ires that make all Sundstrand Model H fuel units 
ned leaders on every type of high-lift installation 


1 carefully retained 


SUNDSTRAND 


HYDRAULIC 


Installation and maintenance are simplified because the 
Model H-7 is carefully fitted into the identical pump body as 
units with lower capacity. If you saw the Model H-7 in action 
at the Heating and Air Conditioning Show you don't need any 
further convincing about its ability to deliver a steady flow of 
oil in volume to the nozzle. Even if you missed this convincing 
demonstration, you know that the know-how that keeps Sund- 
strand first in fuel units stands behind this late levelopment 
It's your Ruarantee ot performance as spec ite 


Division 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Ill.—Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand 
Hydraulic AB Stockholm; in France by R. S. Stokvis, et Fils, S. A., 20-22 Rue Des Petits-Hotels 





HOTTEST SELLER FOR THE 
COMMERCIAL MARKET 


OPERATORS HEAT, INC. 
Baltimore, Md 
“I want to tell you about the field tests 


we have run on your #4 Oil Burne 
the last fifteen months. 


over 


“Several things have stood out 
1. The Boilers have stayed much cleaner. 
2. The Burners have been considerably 
quieter than the ones they replaced, 
whether light or heavy oil burners. 
3. We noticed no difference in burning 
#4 and #5 oil except a littl more 
pressure was used. 
“Our service people and our customers 
are very happy about the 
your heavy oil equipment.” 


Hollis Albert, President 


operation of 


SUN-RAY 


# 


OIL BURNER 


Burns LOW COST, higher 
Btu #5 (and #4) fuel oil 
as efficiently as +2 oil. 


Fully approved by Under- 
writers’ Laboratories, Inc., 
for +5 oil. 


CUTS 
FUEL BILLS 


FOR FACTORIES, SCHOOLS, CHURCHES, 
WAREHOUSES, APARTMENT BLODGS., etc. 


Read What Dealers Say 


NASSAU MUTUAL FUEL CO. 
Hempstead, N. Y 


Until approximately a year ago we in- 
stalled nothing #5 oil 


Then. because it was impossible 


but rotary type 
burners 
to install one in a particular job, we used 
our first Sun-Ray #5 Oil Burner. 

“May I take this opportunity to thank 
you for putting out such a wonderful piece 
ot Not only is 
nomical and easier to install, but its effi- 
ciency, quietness and trouble-free service 


equipment, it more eco- 


ire bevond reproat h. 
“You can be have installed 


Sun-Ray Burners since, and will continue 


sure we 


E. 


{. Werner, Jr., Vice-President 


OIL BURNER UTILITY CO. 
Woodside, N. Y. 


“I would like to take this opportunity to 
compliment your company on your oil 
burner. 

“Never having used any 4 or 5 oil equip- 
ment before, due to the service and instal- 
lation problems of other units, I forfeited 
those sales in the past, until I tried one of 
your burners in July of 1956. 

“Having found that the installation and 
service of your unit is comparable to a 
oil burner, we began a campaign for this 
type of work. To date this has prov ed very 
profitable for us, with a nice increase in 
sales, oil gallonage and satisfied customers. 
We are frankly amazed at how little serv- 
ice these burners require and how well 
they work.” 


+9 


Max Hachmann 


Get the facts. Get the Sun-Ray sales story. 


SUN-RAY BURNER MANUFACTURING CORPORATION 


139-22 Queens Boulevard, Jamaica 35, New York 
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ind several means of transport oil industry is reduced to 20 percent, 
utilized—tanker, pipeline, or less, what it would have been 
ind tank truck Pointing up the significance of all this, 

ras has excellent burning the average wellhead value per barrel 

but does not lend of oil and gas combined, in terms of 

onvenient storage. Its form constant 1957 prices, has declined 13 

t to pipeline movement. And percent during the postwar period 
st of transportation and distribu This has happened because the produc 
much higher than in the case tion of low value gas hydrocarbons 
has grown more than twice as fast 

in form is the output of the higher value oil 


ipturing from oil both hydrocarbons 


Its ability to do “The manner in which oil is mar 


... the Chase Bank Report ea aeplignins Pegg te 


keted also operates to the advantage 

price t| lhead. This f natural gas. A vast sales effort is 
= NOW AND THEN some ind t the regulated — effectively made on behalf of gasoline, 
try study or report disclos nking tatu f ga iuse oil and gas while the fueloils, which encounter the 
so sound that it merits th mpete on the basi ‘at content, additional competition of gas, ar 


ing. The Petroleum Dey nt of t hat the sa tandard be virtually ignored. In sharp contrast, 


the Chase Manhattan Bank lew for Ter parisons. On this the gas utilities are commendably 
York, published last mont! port 1 he a ie welll | price of gas iwgressive in their efforts to promote 
booklet form, “Future Growth of th ly one-fifth that le the use of gas. As a result, markets 


Petroleum Industry.” ypen to oil are lost by default. But it 


Seriousness of the Problem 


Of special interest t the oll producing states would s 


would be several parag { tl troleum industry. natur their crude oil output grow, the whol 


effect that natural gas is havis ! nstitu i particularly vexing barrel must be sold vigorously, not 


1 
} 


oil industry profits, particular] mm eg is discovered and just the half from which gasoline 1s 


well head Because Chase M ni in | ed hy 7 ret um industrv lerived 


is considered very much an oil man much too valual © be ignored - 

bank the opinions set forth in the r ly. aa Re eee Effect upon Reserves 
port should do some good for oilheat t] nergy market, it displaces Ultimately, if current conditions 
ing as an industry. We quot which returns to the indus gO unchanged, there could be a 


( ° ) f ] S , : 
more revenue. And thu letrimental effect upon the nation’s 


il is superior a : f e ’ i 
industry has Deen frustratec reserve of energy resources Much 

“A division of the future marks i ) alter uation of the gas discovered is found inci 
for petroleum hydrocarbons between ere 1 I doubt lental to the search for oil. And if 
problem gas, which yields relatively little 
most difhcult of the questions en ven app ughout the revenue to the petroleum industry, 


Th lem naustr\ ne 1s | e that 


oil and natural gas constitut 


countered in our study continues to displace oil, there may 


arises from the fact that Is Often not be sufhcient funds generated in 
is subject to several forms of g n I led by the producer as some the future to support an adequat 
mental regulation which pon dr dition is revenue in exploratory effort. The earth will not 
price at both the points luc f oil ¢ ery time a continue giving up reserves unless th 
tion and consumption. As a nsun oll s to gas, or search is made. And the search won't 
the economic laws which govern 01 potenti m uot be made unless there is a sufhcient 
influence gas to a much lesser degret t Dy ga he revet , profit motive 

Yet these two fuels are in yus “Should the need for equalizing 
competition with one another the wellhead prices of crude oil and 


“If gas were competing solely on MAJOR COMPETITIVE MARKETS aatural gas be more fully appreciated, 
FOR PETROLEUM HYDROCARBONS ind if at the same time the industry 
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From a leading authority in the fuel oil 
field, about the UNIFIL System: “Most of 
them came to Boston for the ride, not believ- 
ing what they had heard about the number 
of gallons delivered each day. After seeing 
the actual demonstration, they could no 
longer deny that these gallonage deliveries 
were possible. During a 50 minute period, 
we saw 5 individual deliveries* totaling ap- 
proximately 1000 gallons, made over a 
distance of 5.3 miles, without any extra effort 
on the part of the driver.” 


*Into 275 gallon inside tanks. 


This represents a delivery rate of 1200 
gallons-per-hour with over 1 mile between 
each stop. 


SCULLY 


SYSTEM 
The simplified system 
that speeds deliveries 


— puts money in your pocket! 


Write for Bulletin RA-100 for all the facts, 
at no obligation. 


SCULLY SIGNAL COMPANY 


174 Green Street, Melrose 76, Massachusetts 


>a NOrmandy 5-3900 


in Canada: E. §. Gallagher Sales, Ltd. —- 10 Hafis Rd., Toronto, Ontario, Canada 
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by Jim Collins 


There Is ever 


cation the 86th Congress will be a 


WASHINGTON 


rough and tumble period for the oil 
gas industry on a number of vital fuel 
issues 

Already, bills are in to cut back th 
depletion allowance for producers 
hold down residual fueloil 
and free producers of federal 
control on their gas prices 

In addition, several investigations 
are being urged, ranging from pipeline 
“domination” by major oil companies 
to divorcement of suppliers from sell 
ing at the retail level 

House and Senate sponsors of th 
bill to weaken the “good faith” dé 
fense to price discrimination charges 
under the Robinson-Patman Act hav 
cranked up a drive to put this measure 
over the top this year or early in 
1958. Senator Kefauver (D, Tenn.) 
has his bill on the Senate t 


sp sored by 18 of his ce Ihe iv 


ues, and 
others lining up to attach their names 
Rep. Patman (D, Texas) has again 
introduced HR-11 and is shooting for 
two investigations that may 

him with the ammunition he n 

get this measure through th 
Judiciary Committee, whicl 


been sympathetic in the | 
Patman Probes Planned 


The Texas congressman 
to be planning a probe of t! 
ment issue in oil and has alt 
cussed with Rep. Roosevelt (D, C 
who will head a House small bu 
subcommittee, an investigation 
policies of the major refiner 
mercial accounts 

His object may be to neutralize an 
other all-out opposition campaign to 
his HR-11 by the jobber: 


mental factor in holding off action on 


instru 


the good faith bills in the last Con- 
gress. One way he may have in mind 
is an amendment to HR-11, aimed at 


winning over jobbers 
Coal Aid Seen on Gas Bill 


Chances appear slim for passage of 
iny bill to free-up gas producers’ 
rices, but support is being lined up 
now among coal-state congressmen 
Chairman Harris (D, Ark.) of the 
House C 

nother bill 


ommerce Committee has put 
identical with the 
House floor in 


(but never came to a vote) 


hat got to the 


wever, he has added amendments 
prohibit “dump” sales by pipelines 
direct industrial consumers in off 
ik seasons at prices lower than on 
distributors 
is counting on all-out sup 
the White House. (The new 
GOP leader, Rep. Halleck of 
always has been a _ strong 
f a gas bill, as contrasted with 
Martin (D. Mass.) who was 
it best.) 


lukewarm 
Jobbers and Producers Confer 


has been declared between 

id producer groups that have 

ross-purposes during past 

yattles and methods are now 

explored to see if some modus 

indi of cooperation can be devel 

trengthen unity in the indus 
vital to each 

ex hanged be 

id IC bhers seek 

the depletion al 


marketing segment. 


Mandatory Import Controls Fade 


empt by both pr 
et on com 
however, 
The Presi 
mmittee « ibinet members 
n working on this problem for 
ral months and came close to 
idopting mandatory controls to divide 
otal of crude oil and products 
ng refiners (with a “special” deal 
ivy fuel oil imports) 
But, the 


1 thumbs down on any system 


Justice Department has 


doesn’t divvy up imports on a 


nd-share-alike basi 


imong all 


refiners. This approach is not accept- 
able to several influential cabinet mem- 
bers, nor would it be accepted by a 
number of historical importers who 
would be forced to take large cuts in 
imports. 

In this dilemma, the cabinet com 
mittee temporized, recommending ex 
tension of “voluntary” quotas through 
February and put off the issue of 
quotas to small refiners who have ap 
plied for them. It would not be sur 
prising if one of two other approaches 
is adopted—either a system of coun 
try quotas or expansion of the current 
voluntary program by some amount 
(100,000 barrels daily or so) to pro 
vide quotas for “newcomers” on a vol 
untary basis while a “commission” set 
up by the President restudies the whole 
problem of import controls on the 
commodities vital to national security 


including petroleum 
Coal Research to be Pushed 


A number of bills have been intré 
duced in the Senate and House to set 
up research programs on coal to stimu 
late production and “new uses.” Hear 
ings undoubtedly will be held on this 
but not much is expected to come fron 
it. The Administration is opposed t 
any large expenditures for synthetic 
fuels, for example. The coal industry, 
however, will use the occasion to bat 
tle against “subsidies” for the con 
struction of new atomic power plants 
to generate electricity which it fears 


more, perhaps, than residual imports 
Nuclear Power Estimated 


A report has just been issued by 
the “Ad Hoc Committee 


Programs and Policy” and is being 


on Reactor 


studied by the Atomic Energy Com 
mission. It predicts that atomic power 
will be “competitive with power fron 
fossil fuels at least in some areas witl 
in ten years.” Members « 
included Robert I 


Indiana 


t this grou; 
Wilson, retire: 
Standard chairman, and 
Marion W. Boyer, director of Stand 
ard Oil Co. (New Jersey), Further 
more, this group believes that unless 
such a program is pushed, the U. S 
will fall behind the British and Rus 
sians, so for reasons of “national pres 
tige’ there is some “urgency” in sucl 
developments 
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Planning for 
your future’? 


Profit with Chrysler Airtemp 


Stabilized distribution through independent wholesale distributors 
and improved profits are primary objectives of Chrysier Airtemp 


J.B. Ogden, Vice President—Sales, erplains new program 


“Our goal is to make the complete Chrysler line more profitable than ever for 
our distributors . . . and to use them as our single channel of distribution. This 
is a long-range program that will lead inevitably to increased consumer sales 
through better market penetration for our air conditioning and heating equip- 
ment. And, it’s already under way. 


Closing Factory Branches 
“We took the first step in December when we closed our factory branch in 
Dayton, Ohio, and signed up General Air Supply Co., Inc. to handle 13 Ohio 
and Indiana counties. This is the pattern we expect to follow throughout the 
country because we firmly believe that aggressive, profit-minded distributors 
and their dealers are the only sensible solution to the confused and chaotic 
distribution problem in the air conditioning and heating industry. 


“Progress and growth of your business, we believe, depends on your working 
with a company that has planned well for the future. And that is precisely 
what Chrysler is doing. 


Expanding Organization tor increased Volume 
“The Chrysler distributor-dealer organization is being strengthened to pro- 
vide adequate, stabilized distribution for the increasing volume of business 
we confidently expect to do in the years to come. Why are we so confident? 
For five good reasons: 


“First, we're expanding and improving our product line to increase sales and 
profit opportunities. Second, we're moving into an aggressive advertising and 
merchandising program . . . with national advertising closely co-ordinated 
with local retail merchandising, and supplemented by local market promotions. 
Third, Chrysler is providing the most comprehensive sales training program 
in the industry. Fourth, there exists a public awareness of the well-deserved 
Chrysler Corporation reputation for product quality and engineering excel- 
lence. Fifth—and perhaps most important—there’s a new spirit of excitement 
and enthusiasm in our distributor-dealer organization . . . and it’s already got 
us off to a record-breaking start for 1959. 


“How do our present distributors and dealers feel about their future with 
Chrysler? Their actions speak for themselves. During our National Business 
Conference in Dayton, Chrysler distributors placed record orders for the 
first-quarter 1959. The total represented a 50% increase over equipment 
orders for the corresponding quarter in 1958. It’s been the greatest start in 
our history. And it’s not too late for you to get in on the ground floor.”’ 


Joseph B. Ogden, Vice President— Sales, Airtemp Division, Chrysler Corporation 


For a profitable future, think of Chrysler. Contact Airtemp 
Division, Chrysler Corporation, Dept. K-29, Dayton 1, Ohio, for 
the complete franchise proposition. There will never be a better 
time to do it than today. 


> HRYSLER 


AIRTEMP 


FIRST WITH THE FINEST IN AIR CONDITIONING 





Why do fueloil prices actually move 
up or down? The answer is quite ele 
mentary. Fueloil is a bulk commodity, 


more like sugar and navy beans than 
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No. 2 Heating Oil (Including No. 3 & PS200) 


Price per gallon as of January 16. 
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3 San Francisco 
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delivery 


maximum one-time 


DEGREE-DAY TABLE 


ONE MONTH ONLY 


December 


1958 


Percent 
Change* 

18.2 
63] 10.9 
1081 19.1 
1190 + 19.2 
1318 + 18.1 
783 + 14.8 
1315 + 14.6 
157 t 31.4 
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24.0 
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19.6 


1415 


SEASON 


Sept. thy 
Normal 1957 
2559 2244 
1138 
13987 
1669 


Albany AP 
Atlanta AP 
Baltimore AP 
Boston AP 
Buffalo AP 
Charlotte NC AP 
Chicago AP 
Cincinnati CO 
Cleveland AP 
Dallas AP 
Denver AP 
Des Moines AP 
Detroit AP 
Grand Rapids CO 
Hartford AP 
Helena AP 
Houston AP 
Indianapolis AP 
Kansas City AP 
Los Angeles CO 
Louisville AP 
Milwaukee AP 
Minneapolis AP 
New Orleans CO 
New York CO 
Omaha AP 
Philadelphia CO 
Pittsburgh CO 
Portland, Me. AP 
Portland, Ore. CO 
Providence AP 
Roan ke. Va AP 
St. Louis CO 
Salt Lake City AP 
San Francisco CO 
Sault Ste. Marie AP 
Seattle CO 
Toledo AP 
Washington AP 


1600 
2195 
1632 
1703 
2279 

881 
3340 
1682 
2364 
1630 


+City Office 


nk 


Car 


l 
l 
15 


discc 


rO 
u Dex 
1958 
2801 
1066 
1923 
2207 
2525 
1294 
2296 
1965 
2218 
937 
2070 
2369 
2391 
2620T 
2596 
3095 
568 
2292 
1672 
1784 
2678 
2868 
477 
1900 
2186 


1995. 
3030 
1339 
2334 
1672 
1809f 
2081 
SRO 
3417 
1484 
2519 


1659 


ftAirport Office 


Tank 
Wagon 

14.7 
15.1 
15.6 
15.6 
15.3 
15.4 
15.9 
16.0 
15.4 
14.5 
14.5 
14.6 
16.5 
14.0 


DATE 


Percent 
Change* 
95 
3 
Pa) 
99 


Built for Hess, Inc., Perth Amboy, N. J., the world’s largest barge was christened 
the Ethel H. by Mrs. Leon Hess, wife of the company's president. The 300-foot 
vessel has a capacity of 62,000 barrels, and will serve as a substitute for a 

pipe line to the new Hess refinery at Sewaren, N. J. 


FOR CLOSER 
TEMPERATURE 
CONTROL 


GENERAL 
Type HMT 


AUTOMATIC ELECTRIC 
IMMERSION HEATERS 


When highest performance and prod- 
uct quality are required, the rugged 
design simplicity of Type HMT units 
is outstanding. 


% Offered in an extremely wide 
range (5 to 36 KW) of models. 


High voltage range and choice of 
watt densities available. 


* 


3” ASA mounting flanges are 
rated at 150 or 300 pounds for 
speedier installation and inter- 
changeability. 


* 


For complete details, request 
bulletin offered below. 


* 


REQUEST CATALOG EH-100 


covering our com- 
plete line of electric 
Fuel Oil Preheating 
units (750 to 60,000 
watts). Write Hayden 
Heater Division, Gen- 
eral Fittings Company 

Pad 

ror _ 

— 


eo 





GENERAL 


FITTINGS COMPANY 





EAST GREENWICH, R. I. 











Oilheating 
¢ 


Trends 
| tenes INSTALI 
December 


" 
Came I ICK tl 


bang. Preliminary estimate shows 4 
O83 new domestic oilheatin [ 
which is very well above last I 


44.575 


based only on these month] tima 


This pushes the year’s tot 


to 525,802 

We believe that this is a better fig 
ure than the 505,163 published in tl 
annual analysis that came out in our 
i is j nm 


large individual sampling study at that 


January issue, which was 


time 
Th 


vided 


December installations were d 
New Homes, 12,285; Replac 
ments of old oilheating, 17,264: ar 
Conversions from other fuels, 11,534 
For the full twelve months the dist: 
bution New Hom 163 

compared with 224,445 in 1957; Re 


placements of 


Was 


170,828 compared with 151,2 & 
versions from other fuels in 1958 wet 
191,674 against 204,736 the year | 
fore. 

Ouilheating dealers in December sold 


Minimum Retail Prices 
of Key Dealers 


Dec. At Nov. At 

Separate Burners $315 $3leé 
Boiler Burners 728 i 
Furnace Burners 594 6\ 


Price Index: Separate Burners 


1947-49 is 100° 
WHOL! AL} 
December 94.6 Sixt . 
November 96.5 Yi, 
RETAII 
December 9) § Sin 3 ‘ ) 
November 9) 4 Vea 


12 


pproximately 1,651 water heaters 
th hi-pressure gun burners. They 
nstalled approximately 1,043 


lomesti 


central cooling equip 
Naturally, most of these were 
tion with new ¢ ilhe ating in 


t ns 


Oilheating Stocks: At the end of 
[) mt d alers wert 


tely 64 


holding ap 


355 domestic burners 


mpared with 67,496 the 


nth, and with 89.807 a 


Factory stocks on October 31 were 
31,321 compared with 43,010 on the 
same date of 1957 and hitting the low 
est point since November 1947. Cer 
tainly, as we move into the better vol 
ume of the new year the manufac 
turers have a lot of inventory build 


ing to do 


Tank Stocks: On December 31 deal 
ers were holding 28,293 consumer oil 
tanks compared with 25,747 a month 
earlier and with 36,627 the previous 


year 
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1958 


Shipments of Oilburners and Units 
(Including Exports) 


Adjusted to ir 
Census Bureau 


ude manufacturers other than those reporting to 


FueLow & OiL 


HEAT's estimates of shipments are 








OCTOBER TEN MONTHS 
Percent Percent 
1958 1957 Change 1958 1957 Change 
Burner 52 O5¢ 47 6955 1] 313.96! 455.992 11.8 
8.77¢ 7,242 +21 41,237 53,522 23 
{ t 7,29 5.329 o2.4 126,183 122.8 2.7 
All D 7 70,22¢€ ‘2.3 481.38 532,384 9.¢ 
( r $13 4.510 6.1 29.933 7.003 19.1 
Total 83.157 74736 +1] 511.313 569.387 10.2 

rf oe 
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HOW TO MAKE A PROFIT ON 
OLD RADIATORS! 
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sun 
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We don’t mean by going into the junk business...but by 

replacing old radiators with modern Weil-McLain Baseboards. 

This is today’s most promising field for remodeling business. 
Weil-McLain Baseboards are cast iron ...and that’s important 

to your profit picture, because they give you something to sell 

beside price! They cost more because they’re worth more...a fact 

which can be easily demonstrated to home builders or modernizers. 

Cast iron baseboards offer these exclusive advantages — 

- Much more radiant heat. 

. More sustained heat. 

. Warmer, draftless floors. 

. Uniform floor-to-ceiling temperature. 

. No expansion creaks and groans. 

. Cleaner in operation—easier to clean. 

7. Best suited for modernizing—because only cast iron 
baseboards can be used for modernizing one room at a time! 








OouhWN — 


So why not sell baseboards that give you something to talk 
about—enable you to get a fair price 
and make a fair profit! 


Available in 2 sizes 
—WNo. 7 and No. 9. 






) 

7 

“eS 
~s 


i$ 





Send for new booklet, "Why Cast Iron 
Baseboards.”’A big helpinselling new or 
modernized baseboard installations. 






WEIL: Mc LAIN 


BOILERS- RADIATORS 
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Such a person is not a customer, but 
a parasite.” 

“Offer the homeowner a complete 
and fast heating service.” “Offer 
a 2% cash discount.” Provide 
good burner service; advertise con 
sistently; keep equipment modern 
support your local association; ally 
yourself with reputable dealers; and 


let your own customers know that 
Fueloil Men avoid trading Stamps— your product, service and reliability 


’ ° 4 ° si: ‘ - tl = Yreates Assurance ot lo 
Cost outweighs profit Possibility os — a ” 
y fuel Duills 


- ' “We are in the oilheating business 
| igs UNDER 5% of the compani I in thei fi : aie a ‘ 


reporting this mont! and our thinking is in line with im 
epo S Ss Oo l 


_ proving service, and having clean efh 
torm of trading stamps. These 


up more in the Midwest and Paci ae e : cient oil deliveries. We expect a fair 
COTE 4 a \ Gs 111) aCill  ( 4 A iif ( Scl lk c é % i 

r practically none in N profit for our efforts--the stamp act 

areds Wacllead { One Im iNé : 


; does net fit us.” We tell cus 
land and Mid-Atlantic utcl weak n patie 
tomers that the company giving stamps 
However, it is important ; hold 
Nas to in order to hold their cus 
that the small share using vl + _— , 
tomers 
representative of those companies “Wy a 
* wou rath TCUUCE ur price 
regularly work with us ‘ ses ' ; 


- than go into the stamp business.” 
monthly studies. These sam ‘ 


In my opinion, th 
nies report competitors in I daa 

+] 00% stamps is either a chis 
kets usINY stamps in a stronge1 Vel V ng )~4 


cutter—he’s not a fair c mpetitor or 


1 


For example, 61 of the companies lowed this up by asking if 


he wouldn't resort to trading stamps.’ 

say that at least one competitor in thei in importa yumbs f companies , : : : —s 
‘ et a service 1s what ONC ot 

area uses trading stamps with fueloil \ pric offset stamps. Only oe eae ; ? 


, ; ; \ tl ustomers want—-not stamps.” 
When we asked them if t pu y that tl ive, so this is not ini , ‘ I 


“We do not have to give stamps 
larity of stamps was increasing 


” ( Ss tur Des SeTVI1C¢e and ality 
fueloil marketers, 15% say ' ell — he : ain _ qualit 


products.” ” “Provide good oil and 


Next we raised the questi ; are the dealers ideas on ways 


ae excellent service.” ‘Good service 


whether trading stamps substantial) t mbat trading stam] 


1] s9rompt delivery, good products, and 
increase the sales of ci mpanies usin l ‘ ull-time 7 nt serv I I t — 


them. Only 18% of those reporting lepartmen etter service courtesy are all weapons.” 

believe that they do raise the volut | sales programs Sell your “By giving our customers prompt 
The cost of the stamps is a prett) WN service program on its own and efficient burner service ; 

big item with the reports ranging from t Give better service t “Stress the fact that you are offering 


y¢ quality service and a product that 


to 3% and the average 


the selling price. This is quite sul giving good service promptly a step above such ‘gimmicks’ as trad 
ing stamps “Being old-fashionec 


stantial when the industry's profit be trained m his will hold cus 
we will stick to good service and mait 


tain customer good will.’ 


fore income tax is typically 8°¢ of th tol igainst even price competition 
selling pric t etter to hold present cus 
i dis ak Denies daiines, ‘Wieratinin mance diane cites “Shaw: Waamabic. siding, bald 

but only a few. actually 6%. | ' by any form rj way “Give good reputation which will not be in 
that oil companies using stam] n better vi tten tl npany who fluenced by the necessity of lowering 
crease their net profits in spite of th \ lost 1 imps has Sery standards.” 

cost of the stamps. The « 

was very much one-sided, with ‘ panies th. Other dealer comments: “Men for 


saying it can’t be done tamps | 2 sal Teh re the most part dislike trading 


stamps 

The reporting compan that d matter how you choose to approach and realize they are paying for them 
not use stamps have given us q t he is n titute for one way or another, and in the ma 
few reasons why they find them un ice: poor service more than jority of homes it is the man wh 
desirable. The reasons are in the fol nything els his business. A makes the decision on fueloil, Stamps 
lowing order based on emphasis that n wil i company merely are a nuisance: they slow up drivers 
the dealers give them because ar on fers them a who would have to hand them out ot 

1. They are just another fort f mmick’ wi e the new sup cash deliveries: they entail mailing 


price cutting piler \ hen a better deal comes al ng and bookkeeping expenses On pay 
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A nevelutionany new... 
BRYANT Oil-Fired BOILE 














ONLY BRYANT OFFERS SO MANY 
EXCLUSIVE SALES-MAKING HELPS! 


® The Widest Selection of models and prices to 
fit any market—furnaces, boilers, air conditioners, 
water heaters, unit heaters. 

® Exclusive Features You Can Sell—backed by 
51 years of engineering leadership. 

@ Fast Delivery—from complete local stocks. 

®@ Financing and Credit Assistance—administered 
by local people who know you. 

® On-the-Spot Counsel—sales, design, engineer- 
ing, service, from local distributor or factory 
branch. 

@ Sales and Technical Training by specialists, 
both locally and at the Bryant plant. 

® Business Management Guidance from factory 
and distributor to help you cut costs, get more 
business, make more money. 

@® Local Ad Campaigns-—field tested, with Bryant 
factory and distributor participation 

® Sound Selling Policies—in effect for over 50 
years—protect your business and profits 

® National Reputation with architects, engineers, 





Y ears A he ad i n builders, utilities and home owners helps you sell 
: Bryant products. 
Year 'Round Comfort ! ® Air Conditioning gives big opportunity to grow 


® Bryant's Financial Strength protects your future 

















bed ad ,| ments by mail; and once a company 
| A Z OTS starts them they are hard to stop.” . . . 
“Billy Graham said on a national 


broadcast that you can’t get something 

for nothing—women go to stores for 

44 44 trading stamps, but pay through the 
SERIES nose.” . . . “The main reason I don't 

use stamps is I can't get the S & H 

franchise.” . . . “We took on stamps 

‘ FR after years of competing with $s & H 

stamps; our reasoning is that it is bet- 


FOR RESIDENCES ter to pay 3.5% of sales rather than 


have heavier price cutting.” 


Oilheating Permits * 


DEC 12 MONTHS 
1958 1957 1958 
1 Albany, N. Y 54 27 

10 Baltimore, Md 366 383 
Bridgeport, Conn 1,053 814 
Columbus, O 50 35 


Detroit, Mich 581 338 
Elizabeth, N. J 457 380 
Freeport, N. Y 280 
Hartford, Conn 866 
Irvington, N. J 188 


Meriden, Conn 506 
Milwaukee, Wis 551 
Minneapolis, Minn 214 
Montclair, N. J 155 
WRITE TODAY FOR Morristown, N. ] 40 


FULL INFORMATION e 





Mt. Vernon, N. Y 478 
Newark, N. J 1.096 
New Bedford, Mass 914 
The “all new’’ Fitzgibbons residential steel boiler—the first boiler de- te acer Ny NY a 
signed and offered under the new Table 3, Rating Code of the Steel 
Norfolk, Va 
.. Omaha, Neb 

@ Four sizes cover the widest range in residential heating for steam and Orange, N. J 

Passaic, N. J 
Paterson, N J 


Boiler Institute. 


forced hot water heating systems as boilers or as oil-fired boiler-burner 


units. 


.. Philadelphia, Pa.** 
@New compactness permits smaller models that are easier to handle and 2 ectlena the 


service without any sacrifice of the A.S.M.E. Code quality features 3 Portland, Ore. 
. : . ; ‘ Poughkeepsie N. Y 
inherent in all Fitzgibbons Boilers. In-line controls, low stack connec- 2K. Denatdenne: Ma 


tions, and easy front access permit fast, cconomical installation and ; 
Richmond, Va 
simple maintenance. Roanoke, Va I 


@ Larger “tankless’’ domestic hot water coils provid instantancous, 8 Roc hester, N Y ; 
: : Rockville Centre, N. ¥ 
year ‘round supply for today’s modern kitchen, laundry and bath .. Salem, Mass 


,  : : rib cay R ee St. Louis, Mo 
through the famous Fitzgibbons ‘'Tanksaver oot hae 
@A green baked enamel “hammer-tone” finished, functional, heavy .; Bciemectate. WY 
Spokane, Wash 
Springfield, Mass 
encloses the glass fiber insulated boiler 3 Stamford, Conn 


steel jacket provides an attractive appearance in any home and fully 


@ And all this at a price that only modern manufacturing methods and : 
/ ‘ Washington, D. ¢ 


volume production can achieve White Plains, N. Y 
Wilmington, Del 
Worcester, Mass 


-. Yonkers, N. Y 
THE 1,032 Totals 


mee 4acii-j-fe), km -fej is 4). adie 
Mica *Permits are not total sales in each mar 
: COMPANY, INC. ket since none are reported from suburban 


New York Sales and Executive Office: 101 Park Avenue, New York 17, N.Y. came which normally account for 20% to 

; : 50% of total sales in éach market: nor are 

Field Sales Office and Plant: Oswego, New York they an accurate index where enforcement 

BRANCHES AND REPRESENTATIVES IN PRINCIPAL CITIES is lax Rightly used, however, they are a 
useful working index 

**Courtesy of “Philadelphia Inquirer.” 
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In Neptune Remote Control System, control 


volve at rack opens ovtomatically when ticket is at Metropolitan Petroleum’s new Bronx Bulk Plant... 


“printed in.” 
Register at rack is accurately synchronized with 


ddaiguinding <oghtar tn dtm, Vien Sat Gath with Red Seal Remote Control Metering 


meters are 18 years old, still highly accurate. 


Smooth, fast flow of dealers’ trucks through 12 loading bays is 
handled by one man in this modern, automatic bulk plant. Aided by 


Neptune Remote Control Meters, the dispatcher stays inside the 
office, with complete control over every delivery. 

The 12 registers in the office are accurately synchronized with the 
rack meters. When a truck rolls into a bay, the dispatcher “prints in” 
a ticket in the proper office register. This automatically opens a 
Neptune control valve at that bay. No product can be drawn until 
this is done. The action of “printing out” the ticket closes the valve 
again. On his way out, the driver stops at the office just long enough 
to sign the ticket. 

There’s more to this story: All of these Red Seals were salvaged 
from Metropolitan’s old plant and are up to 18 years old. Instead 
of wearing out, they have mellowed into a condition of extremely 
stable accuracy. Now part of a system as modern as tomorrow, 
they’re good for decades more of accurate, dependable service. 


NEPTUNE METER COMPANY 
19 WEST 5OTH STREET + NEW YORK 20, N. Y. 


Wide-open run-ways — — 12 — Pe a a 
bays are at this end; 16 unker bays are at far sees Gamal is Gana Gain 

end. In background is tanker unloading at pac 

terminal. 


f } _ 


° , 
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As Modern as Tomorrow! 
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compact, complete, convenient 


Accuracy, convenience and versatility have 
been built right into these new compact Rock- 
well ‘“T-70” truck meters. Take installation for 
example. With three optional inlets and two 
optional outlet positions, hook-ups are a breeze. 
You can make either a right-hand or left-hand 
setting without using any extra parts. 

The strainer and air eliminator share a 
common housing in this all-new unit. Both are 
fully accessible by removing only four 
cap screws. 

There’s a new “‘smooth closing”’ system, too, 
for trouble-free automatic shut-off. Just pre-set 


Meter Register 


Combination 


strainer & air eliminator 


Quantity 
Control 


~. Micro Adjustment 


t $y 
“ 


P _ £ 
Svs 


T-70 Rotocycle Meter 
(70 gpm capacity) 


INSTALLS MOST ANY WAY, ANY WHERE 
Compact dimensions, light weight plus optional connections 
all combine to conserve space, ease installation and provide 
maximum accessibility. 


the register, touch a lever and the meter will 
automatically shut off in easy stages when the 
desired quantity has been measured. 

The meter is a Rotocycle, with principle 
time-proven and reliable—now updated and 
enhanced by a new crank type rotor control. 
Nothing measures more accurately or for longer 
periods of time. Calibration is simple—only a 
screw driver is required. 

The new Rockwell “T-70” has been thor- 
oughly field tested for over 3 years in actual 
truck operations. It’s ready now to go to work 
profitably for you. Write for bulletin OG-410. 








CONTROL PLATE ASSEMBLY 





ROTARY "FLO-WARD” DISPLACEMENT MEASUREMENT 


Liquid moves smoothly “flo-ward” in a continuous rotary 
motion. As viewed from above, new “crank” control accu- 
rately positions the measuring vanes and permanently times 
their progress. 


another fine product by © 


ROCKWELL 
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Where are the new Homes being built? 


Number of 


ALABAMA 
Birmingham area 
Mobile area 
Nonmetropolitan areas 


ARIZONA 
Phoenix area 
Nonmetropolitan areas 


ARKANSAS 


CALIFORNIA 
Fresno 
los Angeles 
Sacramento 
San Bernardino area 
San Diego area 
San Francisco-Oakland 
San Jose area 
Stockton area 
Nonmetropolitan areas 


area 
area 
area 


COLORADO 
Denver area 
Nonmetropolitan areas 


CONNECTICUT 
Bridgeport area 
Hartford area 
New Haven area 
Nonmetropolitan-areas 


DELAWARE 
Wilmington area 
Nonmetropolitan areas 


DISTRICT OF COLUMBIA 
Washington, D. C 
Maryland suburbs” 
Virginia suburbs*~ 


FLORIDA 
Jacksonville 
Miami 
Orlando 
Tampa-St. Petersburg 
Nonmetropolitan areas 


area 
area 
area 
area 


GEORGIA 
Atlanta areo 
Columbus area 
Savannah area 
Nonmetropolitan areas 


IDAHO 


ILLINOIS 
Chicago area (Does not 
include Ind. suburbs) 
St. Lovis area 
Nonmetropolitan areas 


INDIANA 
Chicago suburbs 
Fort Wayne area 
Indianapolis area 
South Bend area 
Nonmetropolitan areas 


IOWA 
Davenport area 
Des Moines area 
Nonmetropolitan areas 


KANSAS 
Kansas City area 
Wichita area 
Topeka area 
Nonmetropolitan areas 


Oct 
1,888 
568 
541 
779 


166 
591 
575 


422 


,679 
187 
916 
108 
,336 
395 
,190 
665 
172 
710 


277 
732 
545 


,330 
133 
345 
129 
723 


81 
77 


666 


177 
481 
316 
67 
313 


*Included in Maryland state total 
**Included in Virginio state total 


20 


Permits Issued 
10 Mos 


17,186 
5,772 
3,914 
7,500 


17,112 
13,295 
3,817 


3,193 


157,500 
2,182 
66,331 
8,515 
11,204 
17,658 
20,727 
13,379 
1,193 
16,311 


13,506 
7,710 
5,796 


11,563 
1,086 
2,518 
1,563 
6,396 


2,555 
2,508 
47 


KENTUCKY 
Cincinnati suburbs 
Lovisville area 
Nonmetropolitan areas 


LOUISIANA 
Baton Rouge area 
New Orleans area 
Shreveport area 
Nonmetropolitan areas 


MAINE 


MARYLAND 
Baltimore area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


MASSACHUSETTS 
Boston area 
Springfield-Holyoke area 
Worcester area 
Nonmetropolitan areas 


MICHIGAN 
Detroit area 
Flint area 
Grand Rapids area 
Nonmetropolitan areas 


MINNESOTA 
Minneapolis-St. Paul area 
Nonmetropolitan areas 


MISSISSIPPI 
Jackson area 
Nonmetropolitan areas 


MISSOURI 
Kansas City area 
St. Louis area (Ill. suburbs 
listed under III.) 
Nonmetropolitan areas 


MONTANA 


NEBRASKA 
Lincoln area 
Omaha areo 
Nonmetropolitan areas 


NEVADA 


NEW HAMPSHIRE 
NEW JERSEY 
Atlantic City area 
New York City suburbs 
Philadelphia suburbs 
Nonmetropolitan areas 
NEW MEXICO 
NEW YORK 
Albany, Schenectady, Troy 
Buffalo area 
New York Cityt 
Suburbs of New York City 
Rochester area 
Nonmetropolitan areas 


NORTH CAROLINA 
Charlotte area 
Greensboro-High Point area 
Nonmetropolitan areas 


NORTH DAKOTA 
tCovers 


dwelling units 


actually 


Number of 
Permits Issued 


Oct. 
623 
39 
507 
77 


1,587 
422 
574 
319 
272 


116 


391 


10 Mos 
6,764 
363 
4,156 
2,235 


13,377 
2,738 
5,232 
2,083 
3,324 


915 


20,984 
9,459 
8,816 
2,709 


15,088 
7,523 
2,305 

637 
4,623 


32,741 

20,062 
2,140 
1,791 
8,748 


14,839 
10,990 
3,849 


2,214 
592 
1,622 


16,940 
6,134 


7,712 
3,094 


1,138 


5,021 
678 
3,448 
895 


2,326 
1,075 


26,475 
588 
15,837 
4,276 
5,774 


7,138 


58,395 
1,780 
5,339 

21,461 

21,398 
2,005 
6,412 


11,709 
2,691 
2,430 
6,588 


2,128 


started. 


Number of 
Permits Issued 


Oct. 
4,578 
306 
637 
,055 
654 
490 
129 
315 
992 


Akron 

Cincinnati 
Cleveland 
Columbus 

Dayton 

Toledo 
Youngstown area 
Nonmetropolitan areas 


area 
area 
area 
area 
area 
area 


OKLAHOMA 
Oklahoma City area 
Tulsa area 
Nonmetropolitan areas 


873 
382 
127 
364 
OREGON 835 
534 
301 


Portland area 
Nonmetropolitan areas 


PENNSYLVANIA 
Allentown-Bethlehem area 
Harrisburg area 
Philadelphia area (see New 
Jersey for Jersey suburbs) 
Pittsburgh area 
Nonmetropolitan areas 


,049 
174 
79 


,605 
763 
428 


RHODE ISLAND 242 
Providence area 223 
Nonmetropolitan areas 19 


SOUTH CAROLINA 
Charleston area 
Nonmetropolitan areas 


351 
144 
207 
SOUTH DAKOTA 229 
TENNESSEE 

Chattanooga area 

Knoxville area 

Memphis crea 

Nashville area 

Nonmetropolitan areas 


TEXAS 
Beaumont-Port Arthur 
Corpus Christi 
Dallas 
El Paso 
Fort Worth 
Houston area 
San Antonio area 
Nonmetropolitan areas 


area 
area 
area 
area 
area 


Salt Lake City area 
Nonmetropolitan oreas 


VERMONT 


VIRGINIA 
Portsmouth-Norfolk area 
Richmond area 
Roanoke area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


WASHINGTON 
Seattle area 
Spokane area 
Tacoma area 
Nonmetropolitan areas 


WEST VIRGINIA 
Charleston area 
Nonmetropolitan areas 


WISCONSIN 
Madison area 
Milwaukee area 
Nonmetropolitan areas 


WYOMING 
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10 Mos. 
39,945 
2,511 
5,657 
7,899 
7,716 
3,656 
1,750 
2,555 
8,201 


6,939 
3,017 
1,255 
2,667 


5,851 
3,314 
2,537 


27,265 
1,047 
1,141 


11,593 
9,441 
4,043 


2,130 
1,750 
380 


2,895 
1,050 
1,845 


1,435 


11,423 
1,673 
1,474 
5,037 
1,701 
1,538 


70,742 
2,231 
1,595 

13,476 
6,104 
5,133 

14,366 
5,047 

22,790 


5,935 
3,383 
2,552 











a ie ¢ 
het 
“ a 
qd Steel in Mill Rolls provides maximum reduction in material costs. a Auto- Assembled and Wired! 75,000-150,000 


matic Slitting and Shearing Machines reduce waste and manpower. C3) Enormous Btu Input Gas Winter Air Conditioners 
: ; ie . and Counterflow Units . . . 175,000 and 
Stamping Press produces several Heat Exchanger Sections, or completed Casing 200,000 Btu Winter Air Conditioners! 
Side Panel in one operation. Oo Hand welding is reduced to minimum by 74,800 Btu Output Oil Winter Air 


Automatic Submerged Arc Welding. (s} Advanced Material Handling acceler- Conditioners and Counterflow Units 


: : a ... 112,000 Btu Wi A.C. Units . . 
ates flow of production. 6} Modern Laboratory contributes less complicated shee” 95,000 and. 112,000 Bee eee 


design for service-free operation. ment Winter A.C. Units! 


Is Your PROTECTION! 


The combination of more than 60 years of man- Moncrief Units can be priced right because 
ufacturing experience with the most modern advanced production methods, applied to con- 
production methods now brings you the best 
Moncrief line ever at the most competitive 
prices ever! 


stantly improved facilities, have kept Moncrief’s 
manufacturing efficiency ahead of rising costs! 


Moncrief Heating and Air Conditioning Units This means that you can meet even the most 
are built right because advanced design places desperate competition with Moncrief excellence 
heavier construction where it counts — in rugged, — and still make money! 
heavy gauge Heat Exchangers and solid, rigid 

ie 4. ° , 4 cen 3 osc ll y M “rie 
Casings — and provides top performance that For higher profits in 1959, call your Moncrie 
is service-free! Wholesaler, now! 


Horizontal Blower and pS Ae orate 

Gas or Oil Gas or Oil Gas or Oil Furnaces Gas Duct Gas Fired Gas 2,3 0f 5 H.-P. pay retry all A.C. Units with 
Fired Winter Fired Utility Fired Gravity 4 Gas Sizes Furnaces Unit Heaters Conversion Aijr or Water peresatnis teayl choice of 
A.C. Units and Counter- Furnaces 4 Oil Sizes 4 Sizes 5 Sizes Burners Cooled Year 30r 5HP Circular 
flow Winter ‘Round A.C - Upfiow 

A.C. Units Units, Gas — or ‘Fiat 
or Oil Fired. ; Horizontal Flow) 
Cooling Coils 


ANY « Medina, Ohio 


— SS 
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ARE YOU 
GETTING 
PUSH-BUTTON 
SAVINGS? 


SEE HOW THE 
ELECTROFILE 


Automatic 
DEGREE-DAY SYSTEM 


Saves Time... 
Cuts Costs... 


Ups Profits... 
FOR FUEL OIL 
DISTRIBUTORS! 


One demonstration will show you how 
this revolutionary ELECTROFILE degree- 
day system puts the magic and speed of 
electricity at your finger-tips to save you 
time, work and money. Nominal in first 
cost, this comprehensive system quickly 
pays for itself through savings on deliv- 
eries, office procedure and in every phase 
of its operation—as proved in more than 
160 degree-day installations. 


Contact our nearest office for details 
and personal demonstration! 


Buss surros | 
ELECTROFILE Division 
[isso rit svsries) 


Qox—— 


[ emece seoe 


b Systems JOHNSON FARE BOX COMPANY 
A BOWSER Subsidiary 


4643 N. Ravenswood Ave., Chicago 40, Ill. 
Phone: LOngbeach 1-0217 


DISTRICT FIELD OFFICES 


NEW YORK 17: 420 Lexington Ave 

DALLAS 19: 1706 Hinton St 

CLEVELAND 11: 4209 W. 150th St 

SAN FRANCISCO 3: 468 Ninth St 

BOSTON: 25 Southwest Park, Westwood 
(Boston Suburb) 


Sales and Service Offices in Other Cities Listed 
Under BOWSER, Inc. 
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Names in the News 


James W. Owens, associated with 
Mercoid Corp., Chicago, since Au 
gust of 1920 died 
on December 29 
at Fort Lauder 

ile, Fla. He re 
Mer 


n December 


from 


957 and he ld 


it that 
Previously he had 
r and vice-presid 
rs of the oilburner indus 
f the Oil 


a and Was a 


f the piones 
try, served as vice-president ¢ 
Heat Institute of Ameri 
several terms. He was a 
Timers 


Industry, led 


rector for 
rter member of the Old 
f the Oilburner 

the drive to revitalize the Club in re 
t years and acted as national chair 
man for many years. At the Club’s an 
in New York, 


of a scroll in rec 


ast Jun 


and contribu 
He is sur 


his widow, a brother, 


his service 
he organization 
three 
» daughters. two sons and 


kc hildre n 


Gustave E. Olsen, vice-president and 
er of New York Sales, Fitzgib 
Boiler Co., 

York 17 
died sud 
on Decem 
at Wash 
D C 
Gus” had 
ssociated 
Fitzgibbons for 
45 years and 
erved as manager of sales in Metr 
politan New York until his death. He 
was active in industry groups, served 


president of the New York Chap 


be en 


with 


ter, American Society of Heating and 
Air-Conditioning Engineers and had 
been for many years a member of the 
Steel Boiler 
Institute. He leaves a widow, a brother 


Engineering Committee, 


and is survived also by two sons 


G. L. Lory has been promoted t 
general sales manager, Phillips Petro 
leum Co., Bartles- 
ville, Okla., suc 
ceeding John 
Getgood, ad 
vanced to man 
ager of the new 
foreign sales and 
development de 
partment. G. E 
Glatfelder has . 
been promoted to — 
senior assistant sales manager in Phil 
J. Morrisor 
to an assistant sales manager position 
ind J. E. Chisholm succeeds Morrisor 
is Atlanta division man igel 


lips sales department, G 


FG. (Ted) Cog 


moted to vice president, Detroit Con 


417 has been pr 
trols Division, 
American Radia 

tor and Standard 
Sanitary Corp., 
Detroit, Mich 

Previously, he 
had been general 
manager of sales 
and marketing 
Other 
ments include William A. Miller, now 


appoint 


manager of marketing administration: 
Butterfield, 


manager of manufacturing 


and George F general 


Theodore Skoglund has been mack 
manager of marketing services, Uni 
Division, Carrie 
oe 
pointment concerns William L. West 
lake, 


engineering services department 


cary Equipment 


Corp,. Syracuse, Another ay 


now manager of the Divisions 


Alvin Marks has been elected exes 
utive vice-president, Weksler Instru 
ments Corp., Freeport, N. Y. He will 
take charge of all sales promotion fot 


j 


the manufacturer of indicating and 


recording instruments for temper: 


ture, pressure and humidity 


February 
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DTZAYFZO® | insures smooth, quiet 
starts even at 40 g.p.h. 


D-Lay-Flo, optional on Nu-Way burners firing 6 
to 40 g.p.h., effectively prevents the “hard starts” 
occasionally experienced with large inputs of light 
oil. Valve #2 holds back one-third of oil capacity 
approximately 15 seconds . . . time for flame and 
flue gas travel to be established. Result: quiet 
starts. Then valve #2 opens, automatically giving 
full capacity. Nu- ‘Way’ s carefully designed D-Lay- 
Flo air handling parts 
makes air modulation un- 
necessary. Only familiar, 
time-tested components 
are used in this assembly 
. greatly simplifying in- 
stallation and service. 
*TM 








for high input } NaTOW Tame... sor sorrow or 


limited combustion areas 





oil burners 


Nu-Way burners with Narrow Flame are truly 
the answer for direct fired furnaces and Scotch 
marine boilers . . . in fact for any application that 
needs a long, narrow flame. Thanks to tube-within- 
a-tube construction, a wall of higher velocity 
secondary air at the circumference molds the flame 
to a long, slim shape. Insures stable flame bases 

. most efficient combustion. Here’s a unique 
accessory that will prove a must in many cases. 


For descriptive literature, write Dept. FO-259 


CORPORATION 


Heating Equipment Rock Island, Illinois 
ALSO ASK US ABOUT Ouandstfand ALL-ELECTRIC BURNERS 


oF} heat 











Meet the man who started us in 
business just one hundred years ago 


He’s Edwin L. Drake— 
who drilled the world’s 
first commercial oil 

well in Titusville, 
Penn.— August 27, 1859 


, an business and mine started when Edwin L. 
Drake decided to drill rather than dig for oil in 
Titusville. Some men laughed at Drake, some 
scoffed and others ignored him completely. 

But no man questioned Drake’s right to try 
out a new idea or his freedom to work as he chose. 
In this unique climate of freedom, America’s oil 
industry was born. 


Today, one hundred years later, preservation 


of the freedom to try new ideas and develop new 
products to win the favor of our customers re- 
mains our greatest challenge. Responsible enter- 
prise is still the very foundation of the oil 
business...as it has been throughout one hundred 
years of service to the American people. 

Oil’s one hundredth anniversary offers every 
oilman the opportunity of a century to tell his 
neighbors how his business serves them. This is a 
proud story and we can be proud to tell it during 
this Centennial year. 


* 
~ 
. 
* 
. 
* 


BORRST CENTU 


N IN FREEDOM 
WORKING FoR proGRESS 


° re] 
as 
eeeeeeeeeee 


* 
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. 
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* 


COMMITTEE ON PUBLIC AFFAIRS OF THE AMERICAN PETROLEUM INSTITUTE * 50 WEST 50th STREET * NEW YORK 20, NEW YORK 
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. . . Names in the News 
AIR 1S THE VILLAINS 


in hot water heating or chilled water cooling systems 


Walter Shockley 
CONTINUOUS VENTING ACTION 


E. D. Walter has been named man ‘28 ENDS CIRCULATION WORRIES! 
ager of the Fueloil Sales Division, At 


Refining Co., Philadelphia He 
Is W. S. Shockley who has re 
4 years’ service 


r joined Atlantic in 1935 and No. 7 AUTO-VENT® 


ntly was sales manager, New No wonder Number 7 is a big favor- 


Shockley joined the com ite with both heating and air-condi- 
1924 and in 1954 became tioning experts! Fully automatic, this 
Cinta Blaise brass vent has a self-closing, float 
operated valve all mounted on a 

DiNicola has been named removable bonnet for quick servicing. 
a vs as" 91/" * sw” > 

nager, Ignition Components Small (434” x 24” with 4%” LP. 


‘ : female connection) it « a big j 
Bloomfield, N. J. He will oe oe loes a big job 
; : of eliminating air. For pressure up 
lirect the sales and pre duction of the to 75 lbs. 

line of ignition electrodes made for 


lburners by the company, DiNicola Float Type 
No. 67 


A * No. 72 
~~ pe vos AUTO-VENT 


sales engineer for the iestted? Then A fast-venting valve 
. ial of the expansion type 

No. 67 is your for convectors, base 

Auto-Vent! Its board and free-stand 

ing radiation For 


W. Williams has been ap overall ee vertical or horizontal 

only 3 3/16” x mounting. Size 1%” x 

inted general marketing manager, 1,” with 4” koe ‘with a” o 

lé eco er 0 Ss 

LP. male con- ewe quiche Bees 

nection. Takes of immediate drain 
American-Standard, New York. He 30 Ib. pressure. Aze 


Robert W. Lear, who was 


ssociated with the electrode 


chine shop, production 


Plumbing and Heating Division, 


orporate director of Fioat Type 
m irke til R Dert W Prinslou he 


No. 27 AUTO-VENT 


Smaller sized (3” x 214") for 
horizontal mounting with '” 
of marketing and com LP. female side connection. Use 
on convectors, radiant coils, ete. 
Takes up to 50 lb. pressure. 


comes advertising and sales promotion 


manag ld D. Couch former 


pment has been named 
group \ president for the Engi 


neered Products Division, American No. 37 AUTO-VENT 


Radiator & Standard Sanitary Corp., Fioat Type Similar to No. 27, but designed 
for horizontal mounting with 1g” 
I.P. vertical male bottom connec 
tion. Size 3” x 214”. 50 Ib. pres 
sure. 


Pittsburgh 


Get full information from 
your jobber or write for 
catalog, today! 


Float Type 


Williams Prinslow 


MAID-O*=MIST, Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILL. 





QUICK COUPLING 
ASSEMBLIES 
fo] mi alel-1-m- tale ie) ie) — 


You'll want to keep this excellent, prac 
tical working Catalog close at hand 
Lots of illustrations clearly show the 
complete interchangeability of master 
gauged OPW KAMLOKS. Detailed recom 
mendation and sizing charts, typical 
specials for unique applications and 
factual information will help you in 
planning, selection and determining in- 
stallation 

Just write us on your letterhead and 
it’s yours! 

Your fluids handling may well be im- 
proved with OPW KAMLOKS 


The Fastest, Safest, 
Surest Coupling Known! 








CORPORATION 


2723 COLERAIN AVENUE 


CINCINNATI 25, OHIO Kirby |-5400 


New Promotion Program is designed 
to stop Fueloil Conversions to Gas 


Kirk B. 
I MANY RESPECTS the most serious 


problem for the oilheating industry 


Shivell* 


is the need to prevent the con’ 
of oil customers to gas, The 
industry has been skillfully cam 


ming to persuade the owners of 


lburners to switch to gas and has 
been shockingly successful in doing so 
In the past five years close to half a 
lion oilburners have been taken out 
ind replaced with gas. In 1958 alone 
s replacements mounted to approx 
mately 98,000 
Oilheating faces the threat of even 
igger annual losses of customers in 
ahead be 
installed 
World War II are now in their latter 
On the 


heating installation is replaced when 


irs Just iuse the mil- 


lions of oilburners after 


years average, an initial oil 


it is 17 years old, but to be on the safe 
side it is advisable to consider that 
every oilburner of 12 years or more is 


vulnerable to gas 


Practical Program 


timely promotional portfolio 
ich provides a practical program for 
gas has just 
prepared by the Coastal Oil 

Newark, N. J Coastal. a 


supplier of heating 


enting conversion t 


wholesale 
r years been prominent in 
promotional materials and 
s for the retail oilheating deal 
rves 
w portfolio is « 
ons to Gas.” Its introduction 
ut that gas conversions can be 
n on the 
“Only 


wn business.” 


1, but only by acti 
individual dealer 
otect your 
srogram which is set forth is 
urth. The three 
learly spelled 


implement it 


13 
land downt 


which it entails are « 
ind the materials t 


ivailable at nominal cost 


This program is not experimental 
W. Lang, Jr., 


vice president It 


r theoretical,” says J 
C vastal 


techniques and methods which have 


embodies 


vell, Hall Co., New York, N. Y 


been tested and proved to work. I can 
confidently assure any fueloil dealer 
that he can prevent losing customers 
to gas if he will follow this program 
And its steps are not complicated 
“Normally we provide promotional 
materials to our customers exclusively 
However, this is not a program de 
signed to enable one fueloil dealer to 
compete with another, but to compete 
against our common adversary, gas 


Therefore, we will be glad to see every 


fueloil dealer in the country get on 
We ask only that non-customers send 
us $3.50 per copy to help cover our 
costs. It would place too big a burden 
mn our budget to attempt to fill re 


quests gratis, as much as we would lik¢ 
to do so as a service to the industry.” 
The portfolio emphasizes that threat 
yf customer loss confronts fueloil deal 
ers in every community where gas 
heating is sold, but that the threat is 
most serious in established communi 
ties. “Where there is not so much new 
building in which gas might be in 
stalled, existing homes become the N« 


Thus, 


many dealers who have built up busi 


1 target for gas companies. 


nesses through the years are now es- 
pecially menaced.” 


1959 
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B:zG ALL-BRONZE BOOSTERS 


FOR LONG LIFE IN CIRCULATING HOT OR COLD RAW 
SERVICE WATER FOR FAUCET OR INDUSTRIAL USES 


Where hot or cold service water is to be pumped, the 
use of an all-bronze pump is imperative. Otherwise, 
the corrosive effects of continuously pumping fresh 
water materially shortens pump life. 
The B&G All-Bronze Booster is specifically built 
for service water pumping applications. In such sys- 
tems, the Booster can be installed in numerous ways 
to step-up efficiency, increase hot water production 
and reduce heating costs. It is immune to corrosion, 
hence will give years of dependable service. 
For quiet operation, failure-proof performance and 
long life, the B&G Booster is the preferred pump. 
Installation of B&G All-Bronze Booster in Chrysler auto- 
“OT waTER ° Al 
70 FAUCETS matic transmission plant at Kokomo, Indiana. This small 
can . ° 
unit handles the circulating requirements of the service water 
heating system, 
BOOSTER RECIRCULATING UNE FROM Faucets 
OnT } 2 
ROL i 2 =a 


ALL BRONZE 
TER 
Kea 84&G BOOSTE 


j st pas 
B&G BRONZE ‘a b ra) Psa nO RETURN UNE 
FLO-CONTROL 7 BOG HIGH PRESSURE 
VALVE RELIEF VALVE j Bhi jee,at® songren 
fy t COLD wareR 
d suP ¥ 
+> + " 


8a6 
TANK @ HEATER UNIT 


—— 





B&G All-Bronze Booster used on recirculating line from hot water 
faucets maintains hot water at fixtures at all times. Recommended on } a 206 ononze 


all installations, particularly where long plumbing lines are used. —— 

‘ - f + A cop water 
ee NSTANTANEOUS HEATER : — 
t ~ tare secs 

866 H:Gr PRESSUTE 
PEEP veut 
B&G All-Bronze All-Bronze B&G Booster used to provide an extra supply of hot water 
Booster used to circu- from an undersized boiler. Semi-tankless hook-up maintains initial 
late heated water to supply of hot water. 
a low storage tank. 
Installation provides 
a marked increase 
in water heater ca- 


pacity. 


ies BELL & GOSSETT 


a a c OM PAN Y 


— — Sse 2 - Dept. FP-7 Morton Grove, Iilinois 
ie | sn warTte 
and 


Send for Bulletin No. 1A-856 


1. Armstrong Ltd 40 manor rive, 7 
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Calendar of coming Events 


FEBRUARY 


> 


13——Central Supply Assn., Dealer De 

velopment Institute, Moraine 
Hotel, Highland Park, Ill 

National Assn. of Oi] Equipment 
Jobbers, management institute 
University of Oklahoma, Nor 
man 

Home Improvement 
Show, New York Coliseum 

Missouri Petroleum Assn., annual 
convention and exhibit, Muehle 
bach Hotel, Kansas City, Mée 

Iowa Independent Oil Jobbers 
Assn., annual meeting and trad 
show, Ft Des Moi Des 
Moines, la 

National Home Imy 
Show, Hotel Sher 

Oklahoma Oil Jobber 
Management _Instituts 
Lockett, Norman 

Wisconsin Petroleum Asst 
annual convention ¢ 


Schroeder Hotel, Milwa 


MARCH 


4 


- 4— National Heating and Air Conc 


Automotive 


Park T 


tioning Show 
Building, Exhibition 
ronto, Canada 

lowa Independent Oil Jobt 
Assn management 1 
Continuation Center, | 
of Iowa, Iowa City 

Missourt Petroleum Ass 
agement institute, Ur 
Missouri, Columbia 


Products 


10-12 


Northwest Petroleum Assn., Job- 
ber management Workshop, Ni- 
collet Hotel, Minneapolis, Minn. 

Kentucky Petroleum Marketers 
Assn., Management institute, 
Brown Hotel, Louisville 

Ohio Petroleum Marketers Assn., 
annual meeting and trade show, 
Deshler-Hilton Hotel, 
bu 

Oil Trades Asst f 
Waldorf-Astori 
City 


Colum 


New York 
New York 


Institute f New Eng- 

land, annual ng, Statler 

Hilton Hotel, Bost Mass 

Michigan Petroleum Assn., 
annual meeting and trade show, 
Pantlind Hotel, Grand Rapids 

En pire State Petroleum Assn , an- 
nual meeting, Astor Hotel, New 
York City 

Independent Oil Men's Assn., of 
New England, annual meeting, 
Hotel Statler, Bostor 
2—Oil-Heat Institute of Ameri- 
ca, 37th annual 
Seattle, Wash 


Oil Heat 
land 


il meeti 


sem 


convention, 


10-13 


10 


North Carolina Oil Jobbers Assn., 
annual spring convention, Caro- 
lina Hotel, Pinehurst, N. C 
12—Pennsylvania Petroleum Assn., an 
nual spring meeting, Bedford 
Springs Hotel, Bedford, Pa 

19—Virginia Petroleum Jobbers Assn., 
annual meeting, John Marshall 
Hotel, Richmond 

27—National Oil Jobbers Assn., mid 
year meeting, Fort Des Moines 
Hotel, Des Moines, Ia. 

29—API Division of Marketing, mid 

year meeting, Savery Hotel, Des 

Moines, Ia 
Fifth World 


gress, The ca yliseum 


Petroleum Con 


New York 


June 5 


NE 
5—Oil Heat Institute of New Eng- 
land, Biennial Eastern Exposi 
tion of Oil Heat and Air Con 
ditioning, Statler Hilton Hotel, 
Boston 
11—American Society 
Air - Condition 
Inc., semi-annual 
couver, B. C 
9—Oil Trades Ass: 
Siwanoy Country 
ville, N. Y 
16—Wisconsin Petroleum Assn., sum 
mer golf tournament, Dell View 
Hotel, Lake Delton, Wis 


if Heating and 
Engineers 
meeting, Van 


New York, 
Club. Bronx 


25-26—Maine Oil & Heating Equipment 


Dealers’ Assn., annual conver 
tion, Poland Spring House, Po 
land Springs, Me 








10,000 BUYERS AWAIT YOU 


....IN PERSON .... AT 
THE 


NATIONAL HEATING AND 
AIR CONDITIONING SHOW 


AUTOMOTIVE BUILDING, EXHIBITION PARK 
TORONTO, CANADA, MARCH 2nd - 4th, 1959 


For Prospectus and Space Reservations 
write or wire The Show Manager, 
745 Mount Pleasant Rd., Toronto 7. 


HUdson 1-5691. 
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Formula 
for 
Success 


Retailers supplied by Met-Pet 
enjoy two distinct advantages: 


1 Met-Pet resources assure a dependable supply of top quality fuels coupled with reserve 
tankage and rapid marine transport facilities to safeguard and expedite the constant flow 
of refined products. 


2 With over 60 supply depots where Met-Pet fuels are available to the retailer, the resultant 
savings with shorter hauls, lower distribution costs, and prompt service, are clearly evident. 


This ever-expanding pattern covering the New York Metropolitan market has proved itself to 
established customers through whose combined efforts Met-Pet offers prompt and efficient service. 
A telephone call to one of the main district plants will outline the additional advantages of joining 
this experienced team. 





“A MAJOR INDEPENDENT" Wholesale Only 


METROPOLITAN PETROLEUM 


CORPORATION 
Executive Office: 514 Kinderkamack Road, Oradell, N. J. 
MUrray Hill 2-O667 








Basic Changes announced in 
Socony Mobil Organization 


BASIC CHANGES, effective March 1, 
have been announced in the organiza- 
tion of Socony Mobil Oil Co. by Al- 
bert L. Nickerson, president and chief 
executive officer. 

Included are the creation of two 
new operating divisions: Mobil Oil 
Co., operating division for the U, S 
and Canada with Herbert Willets, a 
Socony Mobil director, as president 
and Mobil International Oil Co., op 
erating division, for the other coun 
tries of the Free World where Socony 
operates, with Herman J. Schmidt, 
also a corporate director, as president 
Both men become executive vice-presi 
dents of Socony Mobil 
Socony Mobil’s corporate organiza 
tion, which will be concerned pri 
at marily with policy-making will be di 
vided into five groups. One group, 
° bd Administrative, will be headed by 
mi a U n | 0 V’ Fred W. Bartlett, chairman of the 
7 board of directors. The other groups 
THE JOB'S A CINCH WITH SERVICESAVERS" will be headed by four directors, each 


a senior vice-president 


How right you are, Old Timer. There’s no 
need to go into a pout when one of those tight Directors 


vestibule jobs comes up — cramped quarters They are: Paul V. Keyser, Jr 
are no problem with ServiceSavers. (Planning); Clark S.  Teitsworth 
(Marine Transportation); Fred W 
Wilcox (Exploration and Produc 
in place without a change in piping. ServiceSaver’s tion); Arthur V. Danner (Research 
slotted hub and ability to work in any position and Engineering). Danner was elected 


Turn it sideways... upside down... it falls 


cuts installation time to the minimum. And don’t to the Socony Mobil board 

Mobil Oil Co. and Mobil Inter 
national Oil Co. will handle all op 
erations of Socony Mobil, with the 


worry about clearance for removing the cover: 
THAT COVER NEVER HAS TO COME OFF! 
ServiceSaver’s rotary filter eliminates screen cocmpiots. 0h the Makin ervampente 


strainers and cleaning problems forever! tion department which will continue 


to be administered on a corporate 


Webster ServiceSavers in the handy Universal Replacement level. The two new operating divi 
Packages (one contains two single stage and the sions will coordinate all afhliated Mo 
other, two 2-stage) replace over 140 fuel units in current use. bil companies in the U. S. and abroad 


See your wholesaler. Under the new plan, President 


Nickerson explained, greater respon 
sibility tor Operating decisions will he 


HEATING SIt¥ietoe placed in the hands of individual 


WEBSTER ry ELECTRIC managers and new procedures will 
hold managers more closely account 

ou : PTS - WS able for results. The reorganization 

th year to a great extent will enable Socony 
Mobil’s corporate management to con 
centrate on over-all policy, long-range 


fronklin ody A125 


planning and performance reviews of 


the operating divisions 
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MR. DISTRIBUTOR ... 


T cy t D t  « 4 A CounNTERMow 


@ 


compact 





New 
Space 


SLIM JIM saving design, wim 
Ol -ca. e 
HORIZONTAL tion. 2 Coraeconuc: 


IPACities 





Occupies minimum floor 

space—utilizes the latest 

principles in counterflow y 
> 9 ; 

n many modern homes space PanegA.. 4 oe 


nd clearance present serious 





the art 
problems. Here is the answe 


4 Copacities 


.. WITH EX Err X.’s 


Des Nec 
gned for nie 


WC WE 


heating efficiency on 10° BIGGEST DISTRIBUTOR DEAL 
IN THE ENTIRE HEATING INDUSTRY! 


INCLUDING AN EXCLUSIVE NEW FEATURE NEVER BEFORE OFFERED— 
THE “SILENT WATCHMAN” 


Heil’s sensational new program for selected distributors has every- 
thing you could ask for to sell dealers and io help the dealer sell ! 
Here's Heil’s “Fabulous Five’ program for your dealers 

a 


step-by-step’ presentation to convince the prospect 
8 Great ‘bonus’ offer to close the sale 
(8) Extra profit through an unusual discount program 
With all this, HEIL PRICES ARE COMPETITIVE! 
Let us show you how the “Fabulous Five’ program will work for you 
—and your dealers. Write or phone at once to learn how you 
can cash-in on this program 


FOR FULL INFORMATION--MAIL THIS COUPON TODAY! 


ie ata aia aaa aerate 


HEIL-QUAKER CORPORATION 
Dept. 21-0 

647 Thompson Lane, 

Nashville, Tennessee 


Give me the facts on the new HEIL ‘Fabulous Five’ Program for 
Distributors. 
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eee e omen Apt Research Subcommittee 
adds Advisory Group 


THE RESEARCH Subcommittee of the 
Fueloil Committee, American Petro- 
leum Institute, has added a Technical 
Advisory Group. The subcommittee’s 
first aim is the selection of a qualified 
consultant to implement a program for 
stimulating research aimed at improv- 
ing existing fueloil equipment and the 
development of new uses for fueloil 

Members of the Technical Advisory 
Group selected are: C. J. Livingstone, 
Gulf Oil, chairman; J. C. Geneise, At 
lantic Refining; W. F. Hergrueter. 
Socony Mobil; William Kaplan, 
American Oil; R. D. Pinkerton, Sin 
clair Research; W. A. Sullivan, Shell 
Oil; Robert Weeks, Esso Standard 
Oil Co. 

Immediate objective of the Group 
is: Selection of the consultant; deter 


mining the areas in which he might 
There are qualified Mt. Hawley sales 


personnel located throughout the 
United States (and in foreign coun- in gathering and distributing proper 
tries, too!) and pertinent information; reviewing 


work with best results; assisting him 


and evaluating reports and recom 
For the location of the salesman near- . oo ‘ 


est you, drop a line to: mendations that will be made by the 
consultant 


Mt. Hawley Mfg. Co. 
Sales Division 
WHERE IN THE HOME CAN’T YOU Box No. 583 — Oo . 
INSTALL A HYDROLO? indianapolis, indiana Shipments of big Burners 


__ . show Pick-up in November 


SHIPMENTS of commercial-industrial 
oilburning equipment, as compiled by 
Oil-Heat Institute of America, showed 
A Hydrolo Residential Boiler by Mt IN ATTIC 
Hawley can be installed most any ‘ 
where. It doesn’t even need a fire | : a gain of 5% over November a year 


roof floorin because the Hydrolo 
gpa wa water jacketed. It is | earlier, Total November shipments 


ASME certified and constructed and 


a pick-up in November 1958, showing 


were 2,738 against 2,608 in November 
the minimum water-backed metal sur oe 

r > > : 
face is a full 4" thick — TWICE as thick i 1957. Burner shipments through Ne 


as the average boiler 23 321 


vember 1958 amounted to 





down 11% from a comparative total 
CRAWA SPACE UNDER SENCH of 28,717 for eleven months of 1957 


November 1958 shipments were: 


Oil Gas-Oil 
burners burners 
HORIZONTAL ROTARIES 
Over 14 to 8 41 
Over 8 to 30 322 
Over 30 to 100 279 
Over 100 19 
TOTAL SHIPMENTS 661 








GUN BURNERS 
Over 5 to 30 1 
Over 30 47 
TOTAL SHIPMENTS 1,714 
Sales Division 
Box 583 MECHANICAL ATOMIZIN( 
Indianapolis, Indiana 30 and Over 


1209 W. Alta Rd 
Peoria, Illinois 

159 
TOTAL ALL TYPES 2,534 
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wir PAYS TO BE 


and the nearest Shell office will be glad to show you why. Ask for the District Manager. 

















Advertising 


... one of 8 important links to 
Shell “Certified Comfort” profits 


Advertising. A full-scale advertising pro- 
gram has been developed for Shell Fuel 
Oil distributors to help them familiarize 
homeowners with the outstanding benefits 
of “‘Certified Comfort.” It makes use of 
television, radio, outdoor, newspapers and 
direct mail. This complete co-op advertis- 
ing program is available to all Distributors 
of Shell Heating Oils upon request. 


With “Certified Shell 
Fuel Oil Distributor pledges to provide 


Comfort,” the 


top-quality heating oil, while assuring his 
customers of premium service including 
degree-day system deliveries, anti-corro- 
sion treatments of fuel tanks and metered 


delivery receipts. 


Shell “Certified Comfort” 


distributors many 


offers fuel oil 
outstanding benefits 
such as: 


Distributor Marketing—Shel! markets over 
90% of its domestic heating oils through 


distributor organizations. 


Permanency —Shell offers various types of 
long-term distributor contracts which also 
provide renewal options 


Product Acceptance —Shell has top con- 
sumer brand acc eptance and is one of the 
country’s largest national advertisers. 
Competition —Shell’s pricing policy to dis- 
tributors is fair and competitive 


Research —Shell spends millions of dollars 
Shell re- 
search laboratories employ over 2000 tech- 


every yvear on rese arch. Seven 


nical experts who constantly work to 


improve and expand the Shell Product line 


Training—Shell conducts local Workshop 
Conferences in distributor marketing areas 
Shell also conducts an oil burner training 
Sewaren Labora- 


center at its extensive 


tories in New Jersey. 


Insurance 
many benefits of a low-cost group life insur- 


Shell offers its distributors the 


ance program up to $10,000 


A SHELL FUEL OIL DISTRIBUTOR &§WEY 
WY 





Homeowner service Club 


established in Chicago 


ESTABLISHMENT of Mr. Service Club 
in Chicago and its suburban areas has 
been announced by Eddie Richmond, 
president and founder 

Under the plan, homeowners pur 
chase memberships and then have ac 
cess to prompt, quality service, 24 
hours a day, seven days a week, 
nished by contractors for over 
household categories, including 
burner servicing 
The homeowners pay $7 a year, but 
Richmond says that special discounts 
on fueloil and gasoline purchases will 
wipe out most of this expense. By 
calling a single telephone number. 
members can arrange for service. The 
Club—which has zoned the entire area 
then dispatches a serviceman from 
one of the participating firms and ri 
ceives a commission on each call. Th 
members are billed once a month for 
AT the service charges incurred 
TYCHO HAD A 14 KAR At present, Richmond points out 
300 qualified, reputable firms are part 
BUILT-IN-FILTER! of the plan and a membership drive 
a is underway. Each firm must guaran 


tee its service and if it fails to mak 
Tycho Brahe, 16th century astronomer, during a rapier rhubarb 


with a buddy, had his nose snickersneed off handily. Being a 
resourceful Dane, he then had constructed a very wonder of a 
golden nose. 


good on defective work, the Club cor 
rects it at no cost and drops the com 
pany concerned from its rolls. Th 
Club is located at 5437 N. Lincol: 


This is the stand-out of all custom-made filter installations. Ave. Chica 
d an ANICALYO 


While DUST-magnets are not quite so unique or hardly as o 
eo 


glamorous, we do submit they are most efficient. DUST-magnet ° 
furnace and air conditioner filters do the job and do it well! ee 
They're regular gluttons for dust,snagging particles as small 
as 4/10ths of a micron in size. And because they work on an 
electrostatic principle, dust ‘‘trees out'’ from the surface rather 
than clogging fabric pores. DUST-magnets require no sticky 
oil coatings, wash clean in a jiffy for immediate installation Inc., a sales and service of Motor la 
in the unit. Install permanent DUST-magnet Inc., Chicago. He will make his head 
filters and thumb your nose (14K or regu- quarters in Dallas, Tex 

lar human type) at replacement problems 
and costs. 


Livingston has been ay 
pointed manager, two-way radio sales 
of a ten state southern area by Moti 


rola Communications & Electronics 





R. E. Hammerschmidt has been pt 
moted to assistant sales manager, Th: 
Henry Furnace 

a Co., Medina, O 

Dt yf = - magnet He joined — the 
firm in 1940 and, 

with the excep 

cleaner, fresher, purer air for less money tion of time out 
1545 Kingsbury Street, Chicago 22, Ill. aed military aig 
ice in World War 


HW, has been with 
a product of Stoddard Industries the company con- 














tinuously since that time 
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PROTECTED 
TERRITORIES 
AVAILABLE! 


Take just a moment to find out why this is a genuine opportunity 

.an opportunity to associate yourself with a nationally famous 
organization with a tried and proved profit policy! The Stewart- 
Warner Corporation manufactures only quality products and sells 
them only through competent dealers who want to make a profit, 
not just swap dollars. 


The Stewart-Warner Direct Factory Franchise is offered to 
dealers who recognize that there is always a market for quality 
goods...always people who are willing and able to pay for better 
products. To these people, Stewart-Warner dealers everywhere are 
selling at an adequate profit...because Stewart-Warner superior 
quality is easily demonstrated. 

The Stewart-Warner Franchise offers— 

A protected territory. 

A complete line of quality products, covering all residential 
and small commercial heating and cooling requirements... 
no need to handle a variety of lines. Included is a special 
group of year ’round air conditioning furnaces designed spe- 
cifically for the large scale builder. 

An organization here to stay... with a half century’s reputa- 
tion for highest grade manufacturing, integrity and stability. 
A Training Institute, plus sales promotion material, which 
enable dealers to do a successful selling job. 


It costs nothing to get all the facts 
Why not talk this over with your local Stewart-Warner District 
Sales Manager—there’s no obligation, no pressure. Just write 
today for an appointment. It could well lead to the most important 
business decision you have ever made. 


Symbol of 


sw 


Excellence 


FACTORY TRAINING ASSURES 
SUCCESSFUL SELLING AND 
COMPETENT ENGINEERING 


The Stewart-Warner Training Institute was con 
ceived and developed to assure the proper education 
of Stewart-Warner dealers and their personnel. It is 
housed in a specially designed and equipped build- 
ing at Lebanon, Indiana. The courses cover products 
and selling procedures which have proved successful 
in the field. Engineering courses are also given which 
cover system design, installation and service. 
Students are trained to sell the features of Stewart 

Warner equipment under the guidance of factory ex 
perts. The school has cut-away samples of virtually 
all products in the line which enable the student to 
rapidly acquire a thorough knowledge of the 
equipment. 


STEWART-WARNER 


HEATING AND AIR CONDITIONING DIVISION 


Dept. H-29, Lebanon, Indiana 


Saf-Aire 
“Safety Sealed” 
Gas Heaters 





oss 


Residential and 


Oil and Gas Basement and 
Vertical All-year Conditioners 


Commercial Cooling 
Equipment 


Oil and Gas 
Cast Iron Boilers 


Gas Burners 











On our production lines ...where each Mack may be different! Matching up the right compo- 
nents, as a succession of individualized Macks comes down the line, is a mighty demanding task—one 
that few manufacturers can tackle. But it’s an old story for Mack . . . pioneer in the custom-assembling 
of heavy-duty trucks and specialist in building the most efficient truck for today’s important jobs. 


Some driver's going to be in luck! . thanks 
to the comfort of this Model B cab. Owners are in 
luck too, for Mack cabs offer minimum upkeep 
requirements, ready access to all working parts 
and special mountings that cushion the whole as 
sembly against road shock. Cabs ride more quietly 
and comfortably, and maintain their rugged good 
looks for years 





How Macks are 


You get extra work out of Macks because 
extra work goes into Macks. For instance, Mack 
axle shafts have greater endurance, size for size, 
and many times the shock resistance of any others. 
One reason is their exclusive involute splines—here 
shown being cut—which give greater shear resist- 
ance. Another is the ultra-hard surface and interior 
toughness imparted by Mack's unique graduated 
heat-treatment 


Every Mack engine and component is thor- 
oughly tested through every stage of 
manufacture. Mack Thermodyne® diesel engines 
are noted for running hundreds of thousands of 
miles without overhaul in major fleets. These en- 
gines are unrivaled for economy and dependability 
in heavy-duty operation. They have sparked Mack's 
big lead in the sale of diesel trucks since 1953. 
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custom-built 
on our assembly lines 


One look at Mack production lines and you'll see 
vhy every fleet operator can have units made to 
vatch his operating requirements. 

For Mack has evolved a miracle of production 
‘ontrol that allows us to send a succession of dif- 
ferent models down the same line. Each Mack fills 
a separate order... each one is assembled from a 
elected combination of interchangeable stock 
fack components—engines, frames, transmissions, 
ront and rear axles, brakes and accessories. 

That's why we can translate your operating con- 
itions into the Mack trucks and tractors—COE 
br conventional—that most exactly meet your needs 





for capacity, terrain, legal requirements, economy 
and safety. And while they may differ physically, 
all Macks have one thing in common... quality. 
For you just can’t buy a Mack that’s anything less 
than the finest equipment of its kind. Mack Trucks, 
Inc., Plainfield, New Jersey. In Canada: Mack 
Trucks of Canada, Ltd. 


MAC K 


rFeR & Ft NAME FOR 


TRUCKS 








COMPACT 


CLEANING POWER 


NO. 521-8 


take your 


Or 


asiek 


in one hand 
hose and all 


The Portable SOOTMASTER #521-8 weighing 
only 25 Ibs. is the vacuum which offers the max 
imum filter area and largest soot chamber of any 


industrial cleaning unit of its size 


MASTER-CRAFTS exclusive hose-holder bas 
ket let's you carry the entire cleaner including 
the hose from job to job with only one hand 


Users do more work with less effort 


mM ‘ sred USA by 
wi ASTER 
/Crua 


'NDUSTRIES tnec. 


WEST HAVERSTRAW NEW YORK 


IMPERIAL REFRACTORIES AND EQUIPMENT LTD 


Ref Bidg W dnt 


Oregon’s Oil Heat-O-Rama Contest 
merchandised Virtues of Oil Heat 


4 TEN WEEK limerick contest, con 
ducted last summer by the Oil Heat 
Institute of Oregon and Southwestern 
Washington, attracted thousands of 
entrants, won new friends and cus 
tomers and merchandised oil heat’s ad 
intages in a positive manner 
Devised by the Portland office of 
Pacific National Advertising 
the Oil Heat-O-Rama con 
st had as a top prize a $3,500 oil 
heated Cascade swimming pool. There 
ere 42 other grand prizes, ranging 
$2,000 outboard motor boat 
lown to a small kit of hand tools, Fif 


trom a 


teen of the grand prizes included a 
year s supply of heating oil 
All told, 
ilued at 


there were 93 prizes 


more than $15,000: five 
izes were awarded each of the ten 


weeks 


ontest ran at the same time. One was 


And, two contests within the 


for employees of heating oil firms for 
turning in leads on new 


equipment 


ith $1,000 in prizes; another $1,000 


ntest was for heating equipment 
iles firms to stimulate oilheating sales 

Mrs. David Bush, Portland, Ore.., 
1 mother of three young « 


001, She 


hildren, won 
had submitted 
urcl ased he I 


iler Whe 


a iMwin 


2 OTHER Pi 


KGw-Tv during a regular evening news 
program to receive her prize—the win 
ning line of her limerick never was 
revealed, which was one of the condi 
tions of the contest 

with 


The contest was promoted 


newspaper advertising—one of which 
included an entry blank—but the main 
effort centered on radio and television 
Oil Heat-O-Rama was the biggest Tv 
Northwest 


For example, KGw-tv, Portland, tele 


saturation in the Pacific 


cast 18 to 20 spots a day, seven days 
weekly for ten weeks; an average of 
four a day were seen in Eugene, Rose 
burg, Medford and Klamath Falls; 
KGw-radio in Portland broadcast more 
than 20 spots daily for ten weeks. Up 
state Oregon radio stations also were 
used and each week prominent home 
builders were interviewed on television 
to tell why they preferred modern oil 
heat 
Asa direct result of the contest and 
the interest it generated, OH! officials 
feel that the entire oilheating indus 
try in the area now is tied closer t 
gether. New members were attracted 
to the Institute, many dealers printed 
their own direct mail letters to pri 
mote the contest and a number mailed 
ut entry blanks with their statements 
The group already is preparing for 
. bigger and better promotion of some 


kind this coming summer 


The people who helped plan and operate the limerick contest conducted last 
Summer by the Oil Heat Institute of Oregon and Southwestern Washington are 
shown with Mrs. David Bush, grand prize winner. From left to right: Robert Franklin, 
promotion manager, KGW-radio, Portiand; Scott Partridge, OHI president; Mrs. 
Bush; John Pindell, sales manager, KGW-TV, Portiand; Leonard Gassner, executive 
secretary of OHI; Joseph Bennett, Pacific National Advertising Agency. 
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Great teamwork! Managing the outdoor end of the busi- (left), while Al Russell, ex-high school teacher, does the 
ness comes naturally to part-time farmer George Baker paper work. They’ve been going strong since 1951. 


Solar Heat Kindles Hot Partnership 


se * . 
Service calls running scarcer 


than buffalo’round here,” 


say Baker and Russell, Shippensburg, Pa. 


“UNTIL RECENTLY, we'd been farming our burner service 
operation out to a local plumber. We just didn’t want 
the headaches or the big expense of annoying middle-of- 
the-night service calls. 

“Comes new Gulf Solar Heat and just like that the pic- 
ture changes. Our plumber friend wants to know why he’s 
making fewer service calls. He’s amazed that a heating oil 
can burn so clean... keep burners running so smoothly. 

“Soon we get the message: with new Gulf Solar Heat we 
can run our own service operation—profitably! And that’s 
what we're doing right now, with a minimum of trouble. 

“Our advice: connect with new Gulf Solar Heat... cut 
service calls way down . . . make a better buck.” 


For complete information phone your nearest Gulf office. 


Go one better—Go Gulf 


This 630-lb. brood sow is a resident 

of George Baker's 120-acre farm in the 

Cumberland valley. Plenty of room for a t : 

60 head of cattle 15 hogs, a barnful of ; 7 A ‘5 ‘ 5 A M SOLAR HEAT 


chickens, andacomtortable farm home. 


heating oil 
Baker is also an avid hunter. 


Free time finds Al Russell working at 
his hobby — winter bouquet. He gets the 
colorful “dried weeds” from his own 
back yard and creates many interesting 
arrangements. He is an active Mason 
ind church worker, too. 
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The most important man 
in this meeting is not present 


That’s not double talk; it’s straight talk about 
the status of Lennox dealers in a Lennox man- 
agement meeting. 

Around this table, policy decisions are made. 
And dominating every meeting is the convic- 
tion that you, the dealer, are “Lennox”—as far 
as the public is concerned. An awareness of 
your importance—and our mutual dependence 
—affects every product, sales and marketing 
decision. 

You see, the main business of Lennox is 
heating and air conditioning. It is not subor- 
dinate to a parade of diverse products foreign 
to the indoor comfort business. We have no 
sidelines; your business is our bread and 
butter, too. 


For that very good and practical reason, 


your interests are protected. That's why— 
although you're not there in person—your 
“vote” decides every issue. 

Wouldn't you like to be on this kind of a 
team? Write or phone your nearest Lennox 
factory for the full story—without obligation. 


/ 
LENNOX Industries Inc. 
— tablished 1895 


Marshalltown, lowa e Columbus. Ohio e Syracuse, N.Y 
Fort Worth, Texas ¢ Salt Lake City, Utah e« Decatur, Ga 
Los Angeles, Calif. ¢ Des Moines, lowa 


Lennox Industries (Canada) Ltd 
Toronto, Montreal, Calgary and Vancouver 
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MAKE MORE 
PROFIT ON 
EVERY GALLON 


DELIVER MORE 
OIL WITH 
LESS WORK 


BY USING 


SPEED-KLEEN 


Nozzle tube and 
fill pipe fittings. 


Stop nursing problem fills! Speed- 
Kleen fittings make all fills easy 
fills—you deliver oil to whistle 
vented tanks at any speed you 
want—up to 100 g.p.m., or more 
—safely, cleanly, with less effort. 
Let us prove it and show how 
easily you may install this work 
saving, money making equip- 
ment without loss of time— 
simply put it on in place of the 
present fill cap. 


Don’t continue losing profits 
Write or phone C. G. Eyster at 


TIME SAVING FILLS, INC. 
Phone York 6119 
140 W. Market St., York, Pa. 


asked him to write 


Letters 


Because of Fred Beckwith's long as 
ciation with the oilheating industry 
rior to his retirement last Mav, we 
uest editorial 
ving his opinion on things in retri 


spect Here is his repl 


‘our letter dated September 18, 
lressed to me at Boston was for 


j 


irded to me and arrived down hers 
st September. However, I was and 
ve been on a merry-go-round get 
ing the things done to the house which 
vanted and with the different work 
I have not done any corre 

sponding 
At some time when I am in the 
1 and have less on my mind, I will 
glad to do a guest editorial for 
ur magazine, I will have to be in the 
mood because, frankly, I haven't given 
thought to the problems of the 
during my time in 
After I get the 


ilheating industry 
Florida 


grounds the way I want them I may 


house and 
be itching for something to take my 
ittention, so we will se 

If you by chance subscribe to the 
Saturday Evening Post, in the issue of 


September 27, 1958, you will find a 


picture of my new home at the bot 
page There is no name on 
the picture, but I immediately recog 
nized the houss 
Everybody was wondering what | 
would do with myself when I retired 
ind was worrying about it. Boy! I am 
the most perfect loafer you ever saw. 
ind that kind of disturbed me becausi 
id always thought that I got out 
t of work, but I « 


s work than any man 


an keep busy on 
you ever saw 


know for many, many years 


| 


Ne ld some sort of title whe n 


in politics, or in the Army, or 
Association work, or what hav 

I always had some title. After 

irs of work I find I am without 

ne so therefore I go to old Webster. 
ind I find something there that just 
“Loafer, idler, vagrant. 


” Therefore, 


as of now, wherever I go I want to 


des ribe Ss me 


to live without werking 


be addressed by this new title 
“Bum.” 


As a matter cf fact, I am thinking 


of organizing an association of “Bums.” 
There should be a lot of candidates 
s} 


for charter membership 


I hope to see some of the gang this 
winter and certainly will see you all 
next Spring 

With kindest reg 
friends 


Unc le Fred 


Hayter C. Brown, Jr., center, truck 
driver for the Mason & Dixon Lines, 
Kingsport, Tenn., recently won the tank 
truck classification at the National 
Truck Roadeo at Miami Beach. He is 
being congratulated by Henry J. Nave, 
The White Motor Co. Brown drove a 
White 3000 to the championship. Jack 
King, vice-presi“ent, Mason & Dixon 
Lines, is on the left. Second place win- 
ner in the event was Michael Ostoich, 
Philadelphia, who drives for Coastal 
Tank Lines. 





APL Fueloil Committee 

Listed in the January issue 
was the 1959 membership of 
the Fueloil Committee of the 
American Petroleum Institute. 
There have been two changes 
that were not available at that 
time. 

For Atlantic Refining Co., 
the member now is E. D. 
Walter; for Gulf Oil te mem- 
ber is Charles E. Kramb. They 
have replaced W. S. Shockley 
at Atlantic and R. L. Hunter at 
Gulf. Each of the new de- 
signees is manager of the fuel- 
oil department in his firm. 
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SUPERFINE FUELS COMPANY CUTS COSTS- 
INCREASES CAPACITY WITH MARLOW" 


i as 


\ 
\ 


Gr 


GAI7I0 


Two New Pumps Replace Five Positive Displacement Units 


The Superfine Fuels Company of Philadel- increased loading capacity almost 27%! 
phia, Pennsylvania, is one of the largest home 

fuel oil retailers in the area. Owned by Joseph 
\ : . » Re syataa 2 . a Sun t : * 
Golde nburg, the firm operates 36 tr ucks from is presently converting his truck fleet from 
its bulk plant at Lawrence St. & Erie Ave. rotary type to Marlow Self-Priming Pumps. 
_ ; , . fe expects the > change-over will enable 
The plant is equipped with an underground cry ead agate ot ro eal ne 9 
capacity of 160,000 gallons of #2 fuel oil. Until ” —— 


The performance of the Marlow bulk plant 
pumps was so excellent that Mr. Goldenburg 


recently, five positive displacement pumps, If you have a problem of improving plant ef- 
totalling less than 750 gallons-per-minute ficiency and cutting operating expenses, look 
capacity, served the loading racks. Two new to Marlow for help. Marlow builds a complete 
Marlow Pumps, having a total capacity of 950 line of petroleum handling pumps for bulk 
gpm, replaced these old units. The new Mar- plants, home delivery trucks and transports. 
lows, a 425EL and a 32 HELP-13, using less See your Marlow dealer today for details or 
than half the horsepower than the old pumps, write direct for Bulletin PM06. 





Replacing positive displacement pumps, This Marlow 425EL self-primer in- @ 
this single Marlow 32 HELP-13 uses stalled at Superfine Fuels Company MARLOW PUMPS ® 
less horsepower than old units yet in- pumps from underground tanks at 600 DIVISION OF BELL & GOSSETT CO. 
creases capacity from 300 to 350 gpm. gpm to speed truck filling. Midland Park, New Jersey 

6-314 Morton Grove, Illinois @ Longview, Texas 


eloil -\ 43 











“We get over 


300,000 miles 
from our 


Ford Heavies _ 


Says Grady Doss 


Doss Transport, /nc., 


Eupora, Miss. 


“And we spend less on repairs. 
In 235,000 miles our parts and 
labor cost on an F-800 tractor 
was less than $500. 


“We're 100° Ford on our over-the-road trans- 
ports for many reasons. Ford Heavies are 
priced right, and we think we buy more truck 
per dollar with Ford than with any other make. 


“Not only do our Fords run at least 300,000 
miles before we trade them off, but they usually 
chalk up 139,000 to 144,000 miles before any 
engine work is needed. When repairs are neces- 
sary Ford parts cost us less, and the trucks are 
easier to work on. 

“Our new ’59 Ford F-850 hauls a 5000-gallon 
gasoline or fuel oil transport. It, like all our 
Fords, is very popular with our men. They sure 
praise Ford’s handling ease and riding comfort.”’ 
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Go FORD WARD for savings with ‘59 Ford Trucks! 


Greater operating economy with new, 
faster rear axle ratios and wider choice of 
transmissions. 


More efficient parking brake of the inter- 
nal expanding type has approximately 
50% greater stopping and holding ability, 
requires less than half the operating effort 


needed for the previously used type. 
NEW FORD F-700 with tank body provides big payloads 


and outstanding economy. Maximum GVW 22,000 Ib. Increased payloads and longer axle life 
with new, higher-capacity front and rear 
Whatever your job. . . wherever you do it—you'll axle options. 
find Ford Heavies and Extra Heavies are engineered 
and built to do it better! Whether your job calls 
for an F-850 model, like the Doss Transport, Inc., 
tractor, or an F-700 straight truck shown above... 
you'll be ahead with a Ford! And the ’59 improve- Yes, the new ’59 Ford trucks are here to take you 
ments in these models will bring still more benefits Ford-ward for savings, Ford-ward for modern style 
to your operation. and stamina. See your Ford Dealer today! 


FORD TRUCKS COST LESS 


LESS TO OWN...LESS TO RUN...LAST LONGER, TOO! 


Factory installed tractor package custom- 
fitted to Ford trucks for more dependable 
and safer braking. 





Now...Increase Your Furnace Cleaning 
BUSINESS and PROFITS! 


.. with the NEW 


EN yypyMAVv 


POWERVAC FURNACE CLEANER 


Cet in on the profitable furnace cleaning business with a minimum invest- 
rent and insure maximum returns. The General “HANDYMAN?” Fur- 


nace Cleaner is built with more power! 
ity than any other cleaner available today 


up to 40 H.P 
Now 


and greater capac- 
you can contract 


for all types of residential, commercial and industrial cleaning jobs. 


Investigate all the ad- 
vantages of the Gener- 
al “HANDYMAN” Pow- 
ervac Furnace Cleaner 
before you buy furnace 
cleaning equipment for 
your shop. Send for our 
Profit Portfolio with 
complete information 
and prices on the 
“HANDYMAN” and 
other General Furnace 
Cleaners. Do it now 
and start profits rolling 
your way from more 
cleaning jobs, more re- 
pair jobs and more re- 
placement part sales 
for a profitable 1959 


Phone, wire 
or write Today! 














Wm. W. Meyer 
& Sons, Inc. 


8260 Elmwood Ave 
Skokie, Illinois 


phone 


INdependence 3-5127 
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Check these “Handyman” Features: 


SPACE-SAVING MODERN DESIGN 


No other cleaner is so compact and has the eye 
appeal that builds sales. Yet. it looks and is rug 
gedly built. It can be used off the street in drive 
wavs and other spots where big bag cleaners made 
it difficult to work 


ONE MAN OPERATION 


Truly a “handyman” in your service line-up. One 
man can set-up and operate this modern furnace 
cleaner doing an average of 5 or 6 residential 
jobs in one day 


SELF CLEANING FILTER BAGS 


Made of heavy duty sateen. Abrasive or hot ashes 
and soot do not come in contact with bags. No 
danger of bag “blow-out”. Bags collapse into top 
of unit when not in use 


FAST ALL WEATHER OPERATION 


Cleans average system in one hour or less. Operates 
efficiently in rain or shine. Adds 30 to 60 more 
days per year to your work schedule adding 
extra profits for you 


LOW MAINTENANCE 


Clean 60 jobs or more before 75 cu. ft. hopper needs 
cleaning out. Hopper has large clean-out door for 
fast removal of soot and ashes. Convenient hose 
storage for up to 100 ft. all coupled and ready to 
go. 2 built-in tool boxes. The General “HANDY 
MAN" Powervac Furnace Cleaner is adaptable to 


most 34, 1 and 114 ton trucks 





Activities of local and national 
industry associations are reported 
monthly in this department. Secre 
taries are invited to send reports of 


activities to the editor by the Sth 











New England Oil Men attend 
Meeting. Management Forum 


ONE HUNDRED AND FIFTY MEN at 


tended a management forum on Janu 
ary 14, part of the all-day program of 
the annual meeting of the Independent 
Oil Men’s Association, Boston, held 
at the Hotel Statler 
Robert W. Faweett, 
Fawcett & Son Ci 


Robert W 
, Cambridge, Mass 
was elected president f the associa 
tion at the directors luncheon meet 
ing, succeeding John L. Matthewman, 
White Fuel Corp., Boston. Vice-presi 
William J. Bur 
saw, Jr.. Bursaw Oil Corp., Salem 
August L. Dwelley, Automatic Htg 
Corp., Boston: Richard L. Gardner, 
General Heat & Appliance Co., Bos 
ton; John J. Gill, Petroleum Heat © 
Power Co., Providence. R. L: A. R 
Sandri, A. R. Sandri, Inc.. 
field, Mass.; Thomas J 
& Scott Co., 

Elected 
Scanlan, Pennsylvania Oil Co., Som 
erville and secretary, Wat H. Tyler 
The Wat Tyler Co., Waltham, Mass 
Wilfred H. Hall is executive secri 


tary 


dents named werk 


Green 
Scott, Buckl 
Watertown, Mass 

James W 


treasurer Was 


Directors named for two year terms 
Alvin O. Bicknell: Douglas C 
Cairns; Robert W. Carney: Arthur 
J. DeBlois, Jr.; Edward P. Hacke 
Joseph P. Hernon; Kenneth T. How 
George D. Kaneb; John L. Matthew 
Minot M. Shaw. Phillip D 


Dalrymple was named for a one year 


were 


man, 


term 
Fawe . oc 


afternoon management torum 


President nducted th 
He dis 


cussed practical methods for reducing 


service department losses. Richard D 
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Revoased Chpactly of larger 


THRUSH — CIRCULATORS 


15 H or V—11/2" 
22 H or V—2” 
222 H or V—22" 
23 H or V—3” 


Four-bolt flanges 


Efficient 
Circulation 


AT GREATER HEADS 


PERFORMANCE of the four larger Thrush 
Water Circulators has been greatly improved, giv- 
ing much higher heads as shown in the perform- 
ance chart at right. Time-tested Thrush Circula- 
tors are built on a design that has been giving 
dependable and efficient operation for more than 
thirty years. They are made in both vertical and 
horizontal types. Hi-head Thrush Water Circula- 


(Horizontal or Vertical) 











50 60 
ONS PER MINUT 


tors are also available in four sizes. With this wide 
choice, you can fit the Circulator to the job and be 
sure of the highest heating efficiency with the most 
economical installation cost. Remember, Thrush 
know-how gives you more Circulator for your 
money... 


more capacity . . . more rugged con- 


struction and service-free performance for 


more years of continuous operation. 


See your wholesaler for more information or write Department C-2. 


a. THRUSH « company 


PERU, 


eloil 
oilheagy 


INDIANA 





FREE CATALOG F-30. 


24 pages of specifications. 
illustrations and application 
data. Complete information 
about 19 models of OPW 
Loading Assemblies for 
filling and emptying tank 
cars and tank trucks 


a 


‘ 


z ~< 
. ~~ 


LOADING 
ASSEMBLIES 


for faster, safer, easier, liquids loading and 
unloading of tank trucks and tank cars. 


Handlers and transporters of bulk liquids, alert 
to reducing tank car and tank truck filling and 
emptying time without jeopardizing safety 
Standards and contaminating product, are fast 
converting to compact, convenient, economical 
full flow OPW Loading Assemblies 


Investigate today how you, too, can realize sav- 
ings in time, effort and operational! costs. Write 
on your letterhead for Free Catalog F-32-R 


CORPORATION 
Cincinnati 25, Ohio, 2723 Colerain Ave., Ki 1-5400 


Valves © Fittings © Assembiies for handling hazardous liquids 
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First National Bank of Boston, 
about the importance of good 


king relationships for future plan 


program concluded with a ban- 
ttended by more than 450, Wil 
liam J. Bird, Greater Boston Cham 


Commerce, was the principal 


Mitchell is named President 
of Heating-Cooling Council 


E. MITCHELL, Weil-McLain 
Michigan City, Ind.. 


g has been 

lent of the national Better 

r Council. New York 
vice-presidents were Gor 
Andrew, W. T. Andrew C 

ind W. A. Burbine. 


thicago, These ofhx 


Crane 
‘rs will also 
Board of Directors 


nklin Greene, exec 


n th 
utive director, 
med secretary, and Robert E 
Institute of Boiler and Radiator 
facturers, was named treasurer 
Board of Directors 
Murray, John J. Nes 
t Inc Philadelphia; John H 
hite, Taco Heaters, Inc., Cranston, 
Paul K. Addams, Fitzgibbons 
Co., New York; Carroll M 
gardner, National-U. S. Radia 
Virgil A 
Good, Burnham Corp., Irvington, 
N. Y.; James H. Legg, Federal Boiler 
Co., Inc., Midland Park, N. J.; Milton 
lgren, Vulcan Radiator, Co., 
| & nn R I lwin M ore, 


1 
n the 


Michael J 


Serving 


orp., Johnstown, Pa 


Bell & Gossett Co., Morton Grove, 
Ill.; Daniel J. Quinn, American-Stand 
ard, New York; John E. Reed, H. B 
Smith Co., Inc., Westfield, Mass.; and 
Alfred Whittell, Jr., Raypak Co., Inc 
El Monte, Calif 

Retiring president of the Associa 
tion John H. White has been appoint 
ed chairman of the membership com 
mitte, and Michael J. Murray will b 
hairman of BHC’s plans board 


Home Improvement Show set 
for Chicago, February 22-24 


AN ALL-INDUSTRY show in the home 
improvement field will be held at Chi 


cago’s Hotel Sherman, February 


23 and 24. Sponsor of the show is the 
National Established Repair, Service 
and Improvement Contractors Assi 
ciation, 

About 150 manufacturers will have 
nearly 300 exhibits in more than 7 


different product classifications 


Leonard Marshman is speaker 
at Union County Oua Meeting 


GUEST SPEAKER at the January 22 
meeting of the Union County Oil 
Heat Association was Leonard § 
Marshman, Socony Mobil Oil C 
New York. The meeting was held at 
the Roselle Gulf Club, Roselle, N. J 

Marshman discussed the promotion 
plans now being developed for th 
fueloil industry 


(Please turn to page 


Radio stars Ted Brown and "The Redhead" attended the annual Christmas dinner- 
dance of the Oil Heat Institute of Long Island. The pair feature "Little Bill" 
commercials sponsored by the combined metropolitan and Long Island associations 


on their morning show. 


Shown left to right are Ray Nathan, president of the Oil Heat Institute of 
Long Island, Ted and Rhoda (The Redhead) Brown, Patrick F. Caputo, board 
chairman, and Leonard Braun, vice-president (Nassau County). 
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Here’s evidence that the big new haulers of 
Chevrolet’s Task-Force 59 bring you more to 
work and save with than ever before; proof that 
they've got more of what it takes to cut your 
costs and keep you going on runs that call for the 
best performance a truck can put out! 


ALL-NEW WORKMASTER 
SPECIAL V8— boosts per- 
formance with 348-cu.-in. 
displacement, 185 h.p. 
Optional* on Series 70 
and 80 models. 


DURABLE WORKMASTER V8 ENGINE—features 
heavy-duty pistons, Moraine ‘‘400” extreme- 
duty bearings, induction hardened crankshaft 
for extra durability. Standard in Series 90 
and 100; 230 h.p. 


TOUGH '59 HEAVY-DUTY 
TASKMASTER V8 — teams 
compactness with short- 
stroke efficiency. Stand- 
ard in Series 50, 50H; 
optional* in 60, 60H; 
160 h.p. 


A 


TWO GREAT TRIPLE TORQUE TANDEMS— come 
equipped with rugged components that boost 
G.V.W.’s as high as 36,000 lbs. Durable, yet 
light in weight for bigger payloads. 


NEW 50H AND 60H MODELS— biggest savers 
of all big trucks with G.V.W.’s up to 21,000 
lbs. handle heavy-duty hauls that usually 
require bigger, more costly trucks. 


NEW L.C.F.’s WITH SPECIAL ADVANTAGES! 
Compact (89!,”", bumper to back of cab) 
models pull 35-ft. trailers yet keep over-all 
length to 45 ft. 


NEW MIGHT FOR EVERY BIG TONNAGE HAUL! 
New close-ratio 5-speed transmissions* team 
with 2-speed rear axles* for top performance. 
Your Chevrolet dealer can show you these and 
other money-saving components in Task- 
Force 59 trucks. . . 
General Motors, Detroit 2, Michigan. 


° Extra-cost options 


. Chevrolet Division of 


THE BIGGEST SAVING BIG CHEVIES YET! 


CHEVROLET TASK: FORCE 59 TRUCK 


4? 





FACTS 


000 


FIG URES 
0 


ember 


BUSA. TE: 


IS YOUR 


Best Business 
Builder for ‘59 








Factory Assembled and Wired 
... for Gas and for Oil 


Gas Fired: 75,000, 100,000, 125,000 and 150,000 
Btu Input Upflow and Counterflow Units — plus, 
new 175,000 and 200,000 Btu Upflow Units! 

Oil Fired: 78,400 Btu Output Upflow and Counter- 
flow Units, 112,000 Btu Upflow Units — plus new 
71,400, 80,750 and 95,200 Btu at Register Base 
ment Type Units! 


MORE COMPETITIVE... MORE TO OFFER...THAN EVER! 


Winter Air 
Conditioner 
with Accessory 
Return Air 
Cabinet 


Oil Winter Air 
Conditioner with 
Factory-Installed Bm 

Refractory y 
Winter Air Firebox 
Conditioner with 

Plenum Type 
Cooling Coil 


It’s when you figure your profit advantages 
that the facts of Luxaire superiority become 
most evident! 

Luxaire Furnaces and Air Conditioners 
are now more competitive in price, because 
Luxaire manufacturing efficiency and design 
have kept pace with increased material and 
labor costs! 

But “competitive”, when applied to Luxaire, 
means more than just a competitive price on a 


few, or a line, of cheapened units. It stands for 
heavy construction, trouble-free performance 
and advanced installation features in the com- 
plete line — all consistently competitive in price! 


As a result, with Luxaire, you do not choose 
between a low price and excellence. For Luxaire 
gives you both! 


If you want to be consistently competitive 
in the face of cut-throat competition, see your 
Luxaire jobber, today! 


More Than Ever. . . Easier to Sell Than to Compete Against! 


| | , a 


—Y Air Cooled Add-On 


Counterflow 
Units and 


Combination 
Year ‘Round 
Air Condi 

tioning Units 

2,3 0r 5H.P 

Air or Water 

Cooled. Burn 
either Gas 

or Oil. 


C. A. OLSEN MANUFACTURING COMPANY. .« eEtvaia. onto 
” 


Horizontal 
Gravity Furnaces 
Furnaces 4 Oil Burning 
Utility Units Burn either Sizes 
Burn either Gas or Oil 4 Gas Burning 
Gas or Oil Sizes 


Air Handling 
Blower-Coil 
Units for use 
with 3 or 5 
H.P. Con- 
densing Unit 


Summer Air 
Conditioning Units 
2, 3.and 5 H.P 
Compressor-Condenser 
Assemblies available 
with Duct or Plenum 
Type Cooling Coils 


Basement Type 
Winter Air 
Conditioning 
Units. Burn 
either Gas 
or Oil 


Gas Duct 
Furnaces 
4 Sizes 


Gas Unit 
Heaters 


5 Sizes 


HEATING & AIR CONDITIONING UNITS 
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PART | OF Ill 


Pacific Northwest speaks up 


Dealers discuss the market's 


late November the editor went 
day with some of the 

he Washington market 
bring the industry 
thinking of those typical 

n order to get folks look 
the Northwest. Perhaps it 
ur final decision to at 
OHI Convention in 

28 through May 2 

vania Dutch say it this 
re you go the world 

vu find by golly out 
session wds a matter of 
ther in a lounge at the 
Athletic Club with a 
rr, who recorded some 
in four hours. These had 
lown to 12,000 for a 
ture. The other install 
me to you in the March 


sues 


gentlemen know we have 
larly interested in the Pa 
st this past year in an 
uur annual convention 
stry this coming April. So, 
uld be of considerable 
industry as a whole to 
our views on various 
to do this by running 
issues of the magazine 
shed this year and just 
irticular industry items 
ns 
ting with the January issuc 
zine which is the one in 
ive quite a statistical sum 
vy things are going 


our new _ installations. 


Washington, generally, or 


Sound area; how are they 
year compared to how they 
1ave been going? 


Warrington: Well, installations, if 


we are thinking of numbers, of course, 
are very much improved. So that, al 
though the volume was late getting 
started, there is very definite improve 
ment and we can look forward to con 
tinued improvement for the coming 
yeal 
Griffin: Installations are better now 
than a year ago, do you mean? 
Warrington: Yes, in numbers. Th 
easing of the money market and FHa’s 
requirements were, of course, respons! 
ble here as well as elsewhere 
Flournoy: I checked with two of th 
larger people here that handle equip 
ment, both gas and oil, and their re 
ports are similar. A year ago they wer 
reporting 60% on gas and 406 on 
oil. This year, as of now, they are re 
porting 40 on gas and 60° on oil 
That is on conversion of old houses 
Gray: On the new homes are the 
gas people taking an edge? 
Hayward: On a general permit 
basis, and we checked this from a year 


io April through June, the oil in 


Characteristics as They prepare for Ont Convention 


dustry was getting 627 in tl maller 
market of the installations 
getting 38, not unting 
of electricity 
In the outlying area, and | 
ing now of suburban dev 
we are l sing in some of the 
stallations. I have not | 
figures, now, but I would 
ably would be on a 545-45 
favor of oil and 45 in 
Warrington: T! 
built houses, you ar 
Hayward: Yes 
Gray: That check 
what we get from your 
oil 580 and gas 42% | 
Pacific Northwest on ne\ 
Hayward: Now, this 
in that while we are talking | 
larly about the metropolitan are: 
if you go north and are talking about 
r the Skagit Val 
ley market or the Bellingham market 
taken a hi king i 


some of those markets nort!l 


the Everett market « 


we have actually 


the stenotypist takes notes, and second left to right, C. B. Grenier makes 
a point while Al G. Flournoy and Mose Vining listen. 
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The same thing could be said | 
ing south. We are improving 
Tacoma market but we are sl 
Mid-\ 
markets of Centralia and Cheh 


1 
ho 
rie 


definite loss down in 

that is true east of the mount 
Ours divides, in Tacoma, | 

politan area and suburl 

ment. The two biggest proj 

in the suburbs are 100% 

probably rig 
but « 


centages ar 


for 


gas has a definite and dk 


Tacoma ut in 


new construction 


Warrington: | think 
ll 
all 


pointing up— is true 


Seven Washington dealers 
took part in the "round table” 
covered in the accompanying 
copy. They were: Bob Elmslie, 
managing director, Oil Heat 
Institute of Washington; M. N. 
Vining, Diesel Oil Sales Co.; 
Fred Griffin, Griffin Fuel Co.; 
W. G. Warrington, Rossoe, 
Inc.; Al G. Flournoy, Seattle 
Diesel Oil Co., all Seattle. Also, 
Robert Hayward, Griffin Fuel 
of Tacoma and C. B. Grenier, 
Grenier Distributing Co., Bell- 
ingham, Wash. Robert Gray, 
editor, Fueloil & Oil Heat, 


acted as moderator. 





but as we look at the Pa 
west, which includes Sea 
urally include Oregi 


Th 


Is 


mn, as 
utilities are limited fin 


as Very well km Wn 


beginning for natural gas 
the 


gas we have the electr 


doing just od a job or 


as g 
Surely, without any ubt 
been most successful with th 
building, and gas has been 

successful the conversion 


But at the 


In 


tract building 


have he en very successtul ey | ked r| 


them out and this its the volu 


concerns us—because it is Vv 


sentially that we must be interes 


Gray: In the country, as 
in the areas where you have 
siderable amount of heating 
ting just slightly over halt 


homebuilding 





Warrington (left) points out that the gas companies have been successful at 
the tract building level; and Griffin reminds the group that electric heat is a 


lf Ss 


United 
thirds 
is in the 


have 


ed around 


partic u 


Vining: M 
Gray: It 
Vining: Than gas? 

Gray: Yes 

Flournoy: On the brighter side, Bob, 


re rugg 


better 


ith End salesman tells me the 


- 


I f a builder at about 250th and 


99-—that is between here 


strong competitor in the area. 
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and Tacoma—he was strictly putting 
He won't 
have anything to do with gas. 

Gray: What is the Bellingham pic 
Bud? 


Grenier: 


in oil in this new project 


ture, 
As Bob the 
towns above Seattle, from here to the 
Canadian Border, Everett, Skagit Val 


ley 


mentioned, 


included, hav 


been faced with a goodly) 


and Bellingham 


y number of 


gas installations. Primarily have 


we 
the Cascade Gas Company, that sup 


Washing 
ies the Seat 


plies our area, as against th 
ton Natural Gas that suppl 
tle-Tacoma area 

with a 
as & Ss 
at fr 


Washington Gas came in 


very realistic high rate, where 


cade came in with a cut-thr 


They have such a 


price-wise, and they capitalize on it 


ite 
C ided leverage 
They moved and moved quick 

They had a door-to-door 


the entire city, 


canvass of 
including downtown 
However. 
one who has gotten out of the oil bu 
As far as | 


cerned, I am better off in 


metropolitan there is n 
ness up there am c 
ntral heat 
more than 


did take « 
il } 


ing plants. I am supplying 
But wher 
room heater-type units 

Gray: They have cheap 


there, very cheap 


I ever had 


Wie 


beating was in the or th 


‘quipment, 


Grenier: That is very cheap equip 
ment and high priced to supply. 

In our outlying areas we find new 
homes going in. There are several tracts 


we don't consider them tracts 


as 


compared to Seattle—but maybe 50 or 


60 homes—and all are oil with cen 


tral furnaces. 


Once again, it is five to ten miles 


outside of the city limits and there 


are no gas mains, so there was mn 


It was either electric or oil and 


i] 


In 


choice 
the builders did put in « 

Gray: Very good competing 
with gas in this area where, of course, 


the builders have a considerable cost 


advantage in the original equipment 
installation, how are they getting busi 
ness other than their low cost equip 
ment on the home market? 

Bob, I believe on 
their general over-all pr 
basis. They have fooled a certain per 
yf the market 
all of the 


Vining: Primarily, 
motional 
believing 


centage ( int 


that gas has qualities that 


are best 
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“Your own companies should get actively into equipment sales," says Bob 


Gray, left. 


Wh Th We 


have found that we have 
the gas industry, it is be 
people have gone for that 
propaganda that they 

Nave put ut 


Gray: Well 


Anything that is newer must be bet 


this being America, 


ter 
Vining: That 
well, “It 


(+ 


s the whole thing 
is new.” It is a glamor idea 
ourse, they have stressed the “costs 
hich is not true 
percentage we have lost to 
I think 


errimc pr 


is due largely to their 

motional program 

Gray: You see, 
interesting competition from the 
ctric side for the kitchen load. At 

of the American Gas 


the gas people have 


iting isn't mentioned 


+} 


they feel terrific com 


om electricity be 
oft load is the 12 


water-heating, incin 


drying and so on, so 


ng on all the promotion 

ve that gas is modern, 

le thinking that they 

this kitchen load or get 

d that electricity up 

But in their dramatiza 

tion of what is modern they make folks 
think of “modern” for heating 

Griffin: In the Northwest they just 


+ 


kite hen lk vad 


Bob Elmslie and Robert Hayward are seated on the couch. 


Warrington: In the biggest project, 
here, which is now 100°@ natural gas, 
they do not get a single appliance ex 
cept the furnace,—not one appliance 
All of the rest goes electric. And, of 
course, We must realize that the rate 
is involved, and I am speaking of the 
electric rate, of course 

Gray: There is no place in the coun 
try, outside of the Tennessee Valley 
where you have such a high concen 
tration of electric uses, but in the Ten 
nessee Valley gas hasn't gotten any 
place because the homes, themselves, 
are mostly electrically heated,—about 
all of the new stuff 

Vining: In other words, we are not 
just competing against gas alone. We 
are competing against any other fuel 

Elmslie: Well, taking our hair down 
a little bit, is this because of the pri 
motion? Sure, we recognize that th 
promotion of the gas industry has been 
outstanding. in the sense that they 
have given “a la Hitler™ the lie so often 
that people generally are accepting it 
back to an 


_in the industry 


But really doesn’t it com 
instance in which we 
have been accepting business on a dk 
fault basis so long that we haven't 
geared our thinking to do a selling job 
on oil heat,—that we are actually sit 
ting aside? 

Now I say this because a circum 


stance occurred last week that pra 


tically made me tear the few hairs out 
that I have left. Our field man went 
out and talked to a builder, The build 
er said, “Yes, gas has an advantage 
costwise and I am thinking about put 
ting it in. But on the other hand, | 
have dealt with certain oil firms and 
if they give me even a partial break 
I would consider oil.” 

So our man went over to the firm 
that has last serviced this particular 
builder and the chap in this firm starts 
making excuses as to why he hasn't 
got time to go over and see the builder 
and sell him. When you run into that 
kind of thing, you begin to wonder 
“What in the world are these peopk 
doing in the heating business?” Bi 
cause here is a guy he has done busi 
ness with, where he should now go out 
and make a good sales effort. Cripe! 
He is setting up excuses! He doesn't 
want to go to work!—which is one 
of your points. Nobody in this indus 
try want to go to work 

Gray: There isn’t any question but 
that the oil man has got to get out in 
sell oil 


heating equipment to maintain growth 


creasingly and push hard to 


rates in heating oil volume that in 
sure decent profits for the operator 
The oil man has got to insure the 
growth of this industry or it is not 
going to be insured. That is not only 
true of the Pacifx 
true nationally 
Vining: Bob, can I get back to your 


point there? Your point is well made 


Northwest, it 1s 


and very true and sound, as we all 
know, but how do we go about getting 
more? That is 
t promotion in itself. And that is on 


of the things. | think, that the indus 


the oil industry to do 


try groups must augment, th 
tion amongst the industr 
that is going to take tim 
money 
Gray: | honesth 
lieve you do, tor 
persuade the majority 
keters, of any substar 
major part of their 
and energy behind 
ment sales instead 
what kind of truck t 
ing to buy next time 
dustry would move ahea 
We have come throug 


rather easy going. Thy 
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ness has grown marvelously thi 
12 15 
growth rate up until two years ago of 


better than 12% a year So 


OVer 


past or years——an average t 
t has been 
possible for decent management t 
make great gains and nice profits. W« 
dropped three years ago from 

to 8.2%, and ther 


il 
be und 


nationally, th 


vain rate 
For 1958 it is going to 

Thinking 
rat the number of burners 
is much less considerat! 


And wh 


gotten into that situation 


weather itselt 


ing some rather lean pr 


heve me, because the firs 


know-——and if you havent 


you are going to awfully fas 
going to find that the onl 
an grow is through finding 
of taking it away from anot 
who is serving his custom: 
Vining: That still gets 
I make 


problem t 


point that it is tl 


promote tl 


numbers in_ the 


versus the one utility 
hye 
moted 


Gray: It is half 
In 


organized, develops 


lem other words 


Vining: “There is too big a segment in 
the industry that is not taking care 
of the service problem.” 
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ie problems our industry faces, 
hat represents 50% 
Warrington: I think, Bob, it is a real 
eneral remark that you make when 
” T think 
hould definitely state that this cer- 
all of 
ut even trying to identify it be 
tne 


u use the word “industry 


nly includes the industry, 


supplier and the distribu 


this is a primary fact that we 
locally, and I think the in 
Tac 


nationally, that 


led it 


I dividk 


ing 


if 


in 
into just 
you kn W 
face this 
lo, the bet 
to be, 

r the same 
hat Wwe are 


with th 


ittitudes 
lly claim 
In 


ipologize 


ating? 
minds, 1n our 
talk about 
vs think, 


r would 


requires 


nce and 
thing 1n 


1 mechani 


in your 


our 
ft peopl 


what they 


Hayward: "We are losing some larger 
installations in suburban developments.” 


thought was modern 
a room heater, which is 
And when they call 
about central heat, thi 


man has a lower pri 


is why they | 


he 


iV 


at that sé gment 
As far as central hom 
been any 


there haven't 


over to 


gas 


If 


Gray: If you set \ 
laboratory basis, whet 
under controlled conditi 
only more efhcient heat 
ter in quite a few ways 

So our problem thi 
how much interest 
going to take in k 
tions in the basem 

Vining: But don 

“The industry 


big problem is gettit 


Say 


dustry into that thinking 


Griffin: The industry has t 


man—to sell the individual 
in other words 

Vining: Yes 

Griffin: Again 


problem not only to 
but to sell the pee pl 


indust1 


dustry on how to hand 
Vining: That is the | 1g 
Gray: Well, nationally 
ibout two-thirds of maintenan 
ind service done by th 


the other third is very mucl 


basis of opportunism, isn t it 
Flournoy: That is right 
Gray: In som 


(Please tu 
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What’s the right Truck for Your 


Considerations in deciding on pumping Speeds and Pressures, hose Sizes and Location 


by Matt E. Nutilla 
ly THIS SERIES of articles, the origi 
nal and continuing target is con 

| with reducing the delivery cost 
ind also to minimize capi 


stment The 


the series have emphasized 


previous four 


mplish savings 


ch are of importance 
have been treated previ 

how to determine the 
al size and the effect of 
ft and shifts-per-day on 
ition of economical size 


were the factors involved 


f type of truck, whether 
or semi-trailer. Then 


liscussion of how to de 

er horsepower for any 
truck, in addition to in 
ixle ratios, transmission 
shift-pattern for a sim 
nsmission for light-weight 
Also included was discussion 
ittern for two-speed axles 
gher gross weight vehicles 
sequence there will fol 

n of pumping and re 

nt used in the delivery 
This subject Is Very timely, 
nt developments and ad 
ide it possible to effect 
nomies as already dem 
ertain areas. So signif 

n some of the improve 
failure to keep up with 
ill mean missing out on 
bstantial that they wer 


ight possible only a few 


Potential savings from doubling the 
pumping rate alone can approximate 
$750 or more annually per vehicle 

Ax rding t 


September 1958 issue of 


a sample survey re 


tion, the national average 
in January 1958 was 47 


nute which for practical 


purposes can be rounded out to 50 
gpm. Assuming the average fueloil 
truck delivers 750,000 gallons per 
year then the time spent pumping 
amounts to 15,000 minutes, or 250 


hours. If then a cost of $6 per hour 


is used, and the pumping rate is 
doubled to 100 gallons per minute, 
the pumping time would be cut to 125 
hours and the potential savings would 
amount to $750 annually per vehicle 


Vehicles 


750,000 gallons annually can generat 


which deliver more than 
greater savings. Some realistic portion 
of these savings should be set up as } 
target 

The 100 gallon per minute pum] 
ing rate has been reported from 
sufhcient number of locations so as t 
be a realistic goal for an expanding 
number of areas. As a matter of fact 
tests have proved it can even be ex 
ceeded with safety. Some operators 
gallons delivered 
While many unusual fea 


tures are involved which would work 


average over 1,000 
per hour 
against such achievements being ac 
complished in every area, nevertheless 
the pioneering has been done and im 


provements will follow in all areas 


Savings—General 

It is elementary that economies art 
generated when delivery time is saved 
which means that equipment incorp: 
rating the necessary speed of operation 
and reliability must be provided. Som 
of the factors which affect economies 


when properly utilized are treated 11 


the tollowing discussion 


Receiving tanks 
The type, size and 


connections, vents, et 


ondition of 


tomers storage tank wl 


filled. often determine whether it 


worthwhile to provide high-speed 
pumping equipment on _ th 


Tight connections 


unloading speeds over loose fills, and 1n 


trucks 


permit Increased 


turn the use of engineered 


signal to indicate when the storage 


tank is filled, is also basic t 


plishing even higher unloading speeds 


accom 
with safety. In fact, the higher the 
pumping speeds, the more necessary 
such signals as safe-guards become for 
the prevention of spills 

advantage of th 
sudiblk 


signal is the elimination of the try 


An important 
combination of tight-fill and 
into the basement to observe the liquid 
level in order to determine the amount 
to be delivered. In addition, absente« 
deliveries are then made possibl 
which eliminates the was 
the customer 1s not 

Even 


more importantly loubl 


shifting of expensive truck equipment 
1S made possible, which can ut 
investment in trucks approx 

half in the case of th 

A 10-hour shift pattern dk 

itself well to double-shifting 

of the extreme lateness of 

shift. However, « mpared 1 twe 
8-hour shifts the 10-hour single shift 
would 


requir approximately 60% 


more investment, or $16,000 against 


every $10,006 


Audible signals and proper vents can 
help protect storage tanks 

This it must be agreed 
and vital economy target 
sure on double-shifting 
trucks 1s intensified bh 
short season and resultant 
preciation and other fix 
obvious that the combinati 
fill and audible signa 
cant additi mal ave 
secondary but nev 
savings 

There is consid 
tion and controv 
ble damagy to st 
creased flow r: 
In support 
rates is that it 1s 
successfully. Thi 
tests and of results 
achieved in actual 


period of time hav 





— 


‘@ 


iy 


Left: Hose reel installed crosswise at rear of body. Hose 
can be reeled out through the openings in either side. 


Right: Hose reel 
arms to provide 


The 


is that 


cized important po 


pres 


some 


sider proper 1uti 


Necessary, eVen as 


pri 


are necessary even at slow fill this 


Consider the vent-pipe siz it was mentioned above 
\RM_ signal 
This is an 


especially in 


still 


the leaders in the field of VENTAI 
overblow 
fe 


controversy whi 


per-minute flow rates does thi 
using vent pipes only 34” in di 
Of the 


properly clean The statement 


iture, 


course vent pipes ar the h 


ssible tank damage, 
Th 
diate 
The fadeout 


that 


garding p< 


ther made that gauges installed without merit fadeout 


vent pipe failed to show any eviden erblow is an imm: warn 


of back pressure ing to shut off the flow 


In connection with the prot which 


tank 


wer 


different from 
full tank, s 
filled it a 


lem 
back-pressure many of the early vents » that the 


The \ 


uld 


were equipped with screens ntinue to be sli 


ifter the been 


The « 
safety 


were troublesome in that they ¢ pressure has rt 


become clogged from dirt or form « lieved verblow feature is an im 


coating of ice under certain circum portant precaution 


stances. As a matter of fact, painters 


Basement tanks and odors 
in 


when painting a house on occasion un 


knowingly cover the screen with paint, f the introductory competitive 


in which case it has been necessary to idvantages of oil heat was that it pre 


the The 


cently recommended procedur 


puncture screen most r relatively clean dorless 


the basement often 


tor removal of all screens onverted to a om or 


placement types a large are: Iditional usagi 


opening is featured, and thy 


the 


is inverted so that vent 
tected with a hood 

A demonstration by the Scull 
nal Co. with their Mobile Hyd: 


Laboratory shows dramati 
ditference in pressure with 


high 


When the screen was in us 


ut th screen at th 


developed to the point wher 


would fade out due to overfl n when 


trom 6 Ss ck livery 


With the 
Scully Vent Cap, which has a ven 


area JOCe greater than the vent pipe 


to ounces Of 


Is 


screen removed 


in place, there was no observabl 


yressure shown by the gauge. even 
| 
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. «+. The right Truck 


installed lengthwise of tank with guide 
easy handling of hose from either side. 


ot defective 


gauge which is not pressure-tight at 


looseness fittings or 
the top of the tank can allow tem 
porary seepage which although onl; 
hy ob 


rs im 


slight in quantity can 


od 


quite 
lt 
mpletely 


noxious because of is 
portant that such leaks b 


eliminated 


Tight-fills and pumping rates 
of tight-fills 
They can 


help prevent spills and als 


Important advantages 
have been discussed above 
permit 
higher delivery rates. However, it is 


obvious that tight-fills alone accom 
plish very little to improve pumping 


The 


pumping 


from 
the 


speed. complete system 


equipment through to 
vent must be improved so as to ac 
commodate the improved rate of de 
livery 

For instance, in the September 1958 
issue of this publication, the average 
pumping rate for all sections of the 
country was 48 gallons per minute 
for tight-fills, 
54% of all the 


ind 45 gallons per minute where tight 


which were used at 


locations reporting, 
fills were not in use 

The 
taken 


mentioned above: “Actual 


following significant qui 


te 


from the September §articl 


ly, the 
fill systems were developed for 
with higher speed pumps, and it can b 


issumed that these will foll 
The full combination 


I] ttt 
i BALL 


w in later 


times for hig] 


speed delivery is a tight-f ing and 


I — 


nozzle, plus a high speed pump, and 


audible fill 


systems 5 


it is also necessary to us¢ 


filling 


signals on the fast 
This quotation is in substantial agree 
ment with similar conclusions stated 
in the preceding part of this article 


It must be added, however, that in 
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controll 
variabk 


in 


pumping pressures are 
by replaceable springs of 
tensions, pumping capacity 
be increased without re- 
pump itself provided other 
ire satisfactory, such as the 
n the suction side 
, many early models of 
pumps generally came 
with a 48 # by-pass spring 
When conditions change 
it higher pumping speeds, 


matter to install a 60 #, 


1 


t 1) # spring, whicl 


top recommended 
reserve pumping ca 
ory, because the unit 
illons per minute at 
reases in output are 
rease 1n motor 
pressures 


as the 


increase 
square of the 
ds and finally limit the 
same principles apply to 
kes with similar by-pass 


ror regulating pressure 


pressure problems 
uign is undertaken to in 
it of pumps of the type 
ss springs, it may become 
replace or repair some 
have been operating satis 
reason is that defects 
is pressures increase. A 
which operates satisfac 


# pressure may very 


1 limit, due to pressure 
the intake side, beyond 
innot develop pressures, re 

the rating of the by-pass 


) illustration, an 80 # 


no use in improving the 


gallons per minute through a pump 
which has been worn so that it can 


- 


develop only 60 # of pressure. 
When planning to increase output 
speeds, it is well to be prepared for 
such additional expenditures for re 
pairs or replacement. The improved 
efficiency will quickly return dividends 
due to increased 


conse 


output and 


quent savings in delivery cost 


Hose sizes 

Much can be accomplished by mere 
ly increasing the size of the hose. This 
is obvious when it is considered that 
a 40 # pressure will pump 70 gallons 
of 14 
35 gallons per minute 


per minute through 100 ft 


hose but only 


1” } 


through 100 ft. of hose. One table 


which illustrates the severe variations 


in pressure required to pump fueloil 


through a clean hose is as follows: 


1” hose 


Gpm 
80 
60 
40 
advan 


Obviously there are many 


tages, such as increased flow rate and 
working 


dec reased pressure Ss, to 


gained from an increase in the size 
hose. A similar result is obtained 
merely providing an extra length 
short hose for use where curb stops 
which require only a short hose, are 
numerous. One method of storing the 
suitable 


extra hose is to lay it in a 


trough-like surface as illustrated in 


the photograph below 
The table showing flow 


rates and 


Showing extra 
hose for use where 
short length is 





satisfactory. 
Decreases resist- 
ance, increases 
pumping speeds 
and reduces 
pressures. 


pressure for various hose sizes is lack 
ing in that it does not include a column 
for the recently introduced hose of 
134,” light 


weight 


inside diameter, It is of 


construction weighing 


very 


” 


little more than the 144” hose and has 


flow and pressure characteristics which 
are nearer to the 114” hose than t 


”” 
the 144” size. It is a good c mpromis¢ 
idered too 
it ; ’ 
heavy and where improvement in flow 


the ll4 


where the 177” hose is cons 


” 


rate over 

planned 
It would be esp 

older equipment which 

limited as to output, but 

pump still has sufhcient 

improved output. Of ul 

proved flow characteristi 

signed into new installatior 

If properly designed, it n be ex 

pected that 70 pr. ssul ill pumy 

about 85 gallons per minute through 

a 125 foot length of 134” | 


80 # 


W hile 

pressures can pum] 

gallons per minut 
Comparative flow rat 


hose would be approximat 


at 70 # and 74 gpm at 8 


1 ay 


The figures for 


and 80 # would approxima 
gpm and 111 gpm respectively 
is very desirable output f 
size, considering the rel 
pressures involved, and could v 
develop into a compromis 
the problems presented by 
size on the one hand and 
size on the other 
Suction side of the pump 

A flooded suction is import 
highflow rates. It is easy to | 
into expecting a bigger pump t 
matically perform wonder 
consideration is viven t 
This part 
likely to 


pressure sid 


side also 
and less 
than the 
is too small can hav 
is a partially closed 
wh h 


gency valve, 


often a hidden caus 
rates, particularly th 

neglect 
Such a condit 


with 


ause it 1s easily 


suspected 
isolated by testing 


gauge at the pump inlet 




















FOURTH OF A MODERNIZATION SERIES 
“Have you given any thought to your 
heating plant lately??? Since in check 
ing our files we have discovered that 
your heating system is more than ten 
» »*m > years old, we feel it is our duty to let 
Cc ( Cc ¢ you know about it 
Like most people, you probably take 
your oilburner and boiler or furnace for 
granted, unti! something happens 
c = » ts A cracked boiler, a worn out oil 
al = OO burner or furnace can be a _ serious 
handicap to your comfort and peace ol 
mind, particularly if you are without 
i. heat for several days during the winter 
- > ‘ For the next six weeks we are offer 
USI I) eC SS ing you an opportunity that will elimi 
X Xv ge 1 
nate all future worry about your heat 
ing plant. We are prepared to remove 
your old boiler or furnace and oilburner 
and replace it with a brand new oilfired 
. nit including new wirit ind three 
4nd Morton Oil Co. finds that a nn deel lanaoeies aamneds Gk an 
. ttle as $13.75 per montl vith 3 to § 
well-organized canvassing mee to on 
. In addition to this offer will all 
sales Plan brings Results you $150 trade-in value on your old 
é pment 
This is ur opport t get 
ile ind deps lable ¢ t at 
by William |. Stein ing in the area which tl encod ype 
4 Ne sec is a imf J es 
Vel Ever ring Ca rd for your convenier I it 
ie JANUARY 1958 the Mort ( mails a letter t number of and return to me and | 1 be 
] ippy to make a survey ot! y I eatir 
Co., Malden, Mass., started I tomer S text at right system. Then I will be able to show yc 
tensiv drive to get owners | j | imt - a pl sal : seri eh at in. be lone for ver - " :. 
heating equipment in the Malder t tter dai n varv from five t “CEE a, oe ae 
Area to modernize or rep! t t I lepends upon the work load eating plant is th¢ most important part 
equipment with new and eff nt = ndivid salesman. About . Sincerely 
units the fter the letter is mailed Morton Oi, CoMPANY 
The system Morton's been using t +] man calls the people who re 
letect prospects should be of interest ved this letter and attempts to ar 
to others. It involves these tht te] ral for a survey of their heating 
1) Writing a letter; 2) Calling on tl sten However, she is thoroughly brief, 
telephon 3) Visiting by a salesman a an ee aE ee in a procedure that is directed toward 
The procedure varies between con Minston Chl fen siaidar eroncam of locating homes with old heating equiy 


] 


pany fueloil accounts and | ther ment She also attempts to locate per 








i D letter nd Dy 
homeowners. With its own accounts ih te aneines sons who express some dissatisfacti 
Morton eliminates all customers wh tising agency Morton’ prepat with their heating or hot water. When 
il y s > | i} i . 
have modern and efhcient equipment : such a prospect is found an arrang 
f letters and mailing pi , 
and concentrates on thos int ; ment is made for an appointment with 
; ba numDer r thes letters ar 
whose burners or boilers are over 15 a Morton heating engineer to survey 
to homeowners 1n a speci | , | 
years old the heating system in that home. This 
; ’ tion of the Malden 4 Witl ; 
From the company’s records each the Malden At Mithin a lead then goes to a salesman 
salesman has prepared for him a list i the mating t ume peopl To assure a follow through and t 
ls ieecd ‘by ee 
ing of such homes with old equipment ire again solicited by telephone. Th iron out problems, a weekly sales meet 
The lists are sub-divided so that each pet loing th ling is an em ing is attended by the salesmen, th 
salesman has the names of only thos f tl lvertising nc} service and sales manager, the general 
manager and the advertising agency's 
representative. At that time a completé 
Morton Oil Co. in Malden, Mass., for about a year now has review is made of the action taken or 
. . . . . } “tu ered »* > ] t 
been making a real effort to sell oilburner modernization and the previous week's leads. This meet 
replacement to owners of old or inefficient oilheating. Not un- ing also affords these men an oppor 
usual, of course, but the fact that Morton’s salesmen follow a tunity to evaluate their work generally 
specific and organized program which brings results should be and to arrive at new suggestions and 
of interest to other fueloil-oilheating dealers. Morton’s experi- procedures that are helpful to all 
ence emphasizes again the value of oilburner modernization work. When questioned about the quality 
Not only has it succeeded in keeping oil customers satisfied, but of the leads supplied by telephone s 
it has been a source of new equipment and fueloil business, as well. licitors, Charles McAlpine, service and 
equipment sales manager, remarked 
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that although at first they did get a 
few wild leads this was quickly 
stopped. Now almost every lead is 
good; in other words, every lead repre 
sents someone who has a heating or hot 
water problem, or someone who has 
ld oilheating equipment in his home 
ind doesn’t realize its inefhiciency 


Thus each 


sents a valid potential sale of heating 


one of these leads repre- 


equipment and a possible new fueloil 
custome! 

Continuing from this point, one of 
Morton Oil Company’s salesmen ex- 
plained that he and the other men al 
ways try to get an appointment at a 
time when the man of the house can 
iccompany him during the equipment 
survey. The purpose of this is to con 
vey the idea that this survey is not a 
superficial approach. On the contrary, 
the salesman wants the owner to see 
ind understand what he is doing. This 
provides the salesman with the oppor 
tunity to elicit the source of dissatis- 
faction. This cooperative survey also 
develops questions by the prospect 
which enable the salesman to con 
struct the need for new equipment in 


natural manner 


Survey is extensive 


The examination of the heating sys 
tem is quite thorough. It involves a 
study of the required radiation, the 
heated, the heat loss and 
ther related conditions. A COs test 
is taken together with a reading of the 


ireas t by 


stack temperature. The boiler, firebox, 
himney, burner, controls and compo 
nents are examined closely for possi 
there is no equipment prob 
lem, usually an on the spot minor cor 
idjustment paves the way for 
1 happy oil user. If he were a pre 
vious customer, the relationship be 
omes more secure. If this survey re 
sulted from a telephone solicitation 
ind the person was not previously a 
tomer, there is a good chance of his 


Morton Oil 


Company after this service 


purchasing fuel from 
where there is need for 
modernization or replacement, such a 
Visit tfords the salesman the oppor 
tunity to call this need to the custom 
ers attention right on the spot. New 


equipment sales almost always are re 





Management personnel of Morton Oil Co., Maiden, Mass. From left to right: 
Charlies McAlpine, service and equipment manager; Don P. Hobbs, founder of 


the company; Orodon Hobbs, 


lated to a new oil account where such 
person was not previously a customer 

It has been the experience of these 
salesmen that new equipment can hi 
sold successfully on the basis of the 
proposed savings in the cost of fuel 
together with the assurance of greater 
comfort and an ample supply of hot 
water. When replacing old furnaces 
the additional features of modern hu 
midifying and filtering systems prove 
strong points. In a number of cases 
because of the replacement, it is clear 
ly possible to provide a fuel saving of 
more than 25%. In such instances the 
Morton Oil Company extends a writ 
ten guarantee to cover this 

Orodon Hobbs, general manager. 


expressed his confidence in this mod 





















general 


MORTON OlL CO. 


manager. They sell modernization. 


ernization program as a means of sus 
taining stability and growth. He felt 
that persons who replaced old equip 
ment, at this time, with new oilfired 
boiler-burner units will remain as fuel 
oil customers for the next 15 to 2é 
years. Therefore, the value of a con 
tinuous replacement program can b¢ 
measured as future oil business 

It follows that a program such as 
this can be used throughout the year 
However, there are times in this busi 
ness when activity slows down——espe¢ 
cially during the first quarter of the 
year. The use of telephone solicitation 
during this time could prove valuabk 
in terms of dollars and cents becaus 
it is a period which otherwise might 


just slide by 


Mie, TF 28 | 
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A Century 
of oil Progress 


Oil’s Centennial to be observed 


with a Variety of Plans and Programs 7 






























yw “The Opportunit f tl f producing petroleun 
Century,” a brochure prepared I ted drilling the first commer - 
by the Committee on Public Affairs vell in history Colonel” od 
of the American Petroleum Institut Drak is he was known, found oil B — 
contains the plans and programs fot t th of 69!4, feet re! 
the oil industrial’s Centennial. It | Withir few years of Drake's dis K r 
been prepared for the information of very, millions of people in the U. $ a I - j = 
oil companies—large and small broad were lighting their homes >| 
trade associations and local oilmen’s vith kerosene refined from crude oil 
groups prod 1 in th booming Western 
Heres how the booklet detail Pens vania oil fields. As the expand 
“What the Centennial means ing industry found new pr 
On August 27, 1859, a former rail lucing fields, laid pipelines, and built 
road conductor named Edwin | refines il products became essen 
Drake, who had been sent to Titus t ngredients in the rapid industrial 
ville, in Western Pennsylvania, | growth of the late nineteenth century are made literally thousands of every 
New England company founded for After the turn of the century, when day products, such as plastics, deter 
the kerosene lamp had given ground gents, synthetic rubber and fabrics 
he and electricity. the oil in Oil is now helping to fuel the rockets 
lustry was in a position to supply the that have propelled us into the space 
momical fuel needed by the “horse age 
less carriages” that were beginning to The celebration of oil’s Centennial 
ppear on the streets. As the auto in 1959 offers a unique opportunity t 
bea lved into a basic necessity show how this industry has served the 
f American life, petroleum drilling people of the United States, and why 
vews discovered the new sources of it is to the best interests of the Ameri 
ed to meet this country’s vastly can people for their oil industry t 
increased demand. With the devek p remain free. Oil’s dramatic, colorful 
ment of petro hemicals in the last gen history pre vides a means of attracting 


come the maior unusual attention to the industry’s 
from which achievements 
Specifically, the brochure delineates 
these Centennial opportunities for k 
cal oilmen: 
Well-established channels of com 
munication connect local oilmen witl 
the people in their communities. The 


Centennial observance in 1959 offers 


local oilmen a special opportunity t 
tell their own stories of progress and 
working cooperatively with other | 


cal oilmen, to add to the understand 





ing and esteem for the industry in tl 
community 

A program package is now being 
developed for local oil men and wom 
en, containing samples of special Cen 


tennial material being prepared for 
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Centennial materials are de 
signed t reach the people in com- 


munities in three basic ways: 


Through speeches, films, and 


demonstrations: 


il speeches, the Centennial 
Magic 


demonstrations, and 


versions of the Barrel and 


Magic Suitcase 


the film “Born in Freedom” are all 


suitable for presentation to farm 
grou] rch groups, women’s clubs, 
ind youth, civic, and fraternal organ 
izations in the community. State speak 
rs’ bureaus n swing into action 
vit ! tic material keyed to the 
interests of the respective states. Vir 
tually 1 ignificant audience that 
meets 1 159 will be overlooked 


Through press-radio-TV: 


Centennial feature stories and his 
torical photographs will be of interest 


local newspaper editors; radio and 


IV inter keyed to the Centen 

will be available. The film “Born 
in Freedom” will make excellent pr 
gram terial tor local television sta 
tol 


Through exhibits and special events: 


Displays based on Centennial pho 
tographs and other material can be 
prepared for store windows, banks, 
theatre and hotel lobbies, libraries 
and schools, and at state and county 
fairs, home shows, and other exposi 


ons held in or near a community 
iginated special events can 

dramatizing a cen 
gress to the community 


Observe the anniversaries of impor 


tant local or state events, such as the 
scovery of the first well in the state 
r the opening of the first refinery 
Place Centennial displays in local 


museums and libraries using display 


material and_ historical photographs 
American Petro 


Historical-Photo Li 


vailabl from. the 


leum Institute 


in essay Or poster contest 
peration of local schools 


Oil Man for a Day, 


stablished as a successful event in 


already well 


many communities, can receive special 
emphasis during the Centennial year 


Modest C 


entennial scholarships may 


be awarded by local oilmen to local 
students to attend a local college or 


university 


Centennial Proclamation 


Arrange a Centennial proclamation 
by the governor and by the mayors of 
local communities 


eeeeeeeeeee 


gee"= 
1859 
1997 


sa. 


eeeeeeeeee 
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The arrival of the first commercial 
jet airliner to serve the city can be 
the occasion for a ceremony calling at 
tention to the fact that the oil indus 
try, which made kerosene for lamps 
one hundred years ago, is now supply 
ing kerosene for the newest type of 
Ir transportation 

Stage a parade of old cars and old 
and new oil equipment 

Interest a local department store in 
preparing a window display featuring 
fashions and home furnishings typical 
of 1859 and modern petroleum-ck 
rived fabrics 

Sponsor an 


amateur photography 


contest with local oil people at their 
jobs, local oil services, and local oil 
installations as the subjects 

Select a local 
to preside at special functions 


Honor a local 


a part in the industry's early days, 


“Centennial Queen” 
old-timer who played 


the town’s oldest oilman, those whose 
birthdays fall on August 

Salute other local businesses, banks, 
and other organizations celebrating 
important 


anniversaries during the 


year 


wa 











QO! ~S FIRST CENTURY 
IN FREEDOM 


R PROGRESS" 


vet Or FIRST CENTURY 
ear <n IN FREEDOM 
NG FOR PROGRESS 


Arrange plant tours, field trips or 
outings for local Scout troops 
Establish a local “Oil Industry Hall 


of Fame” to recogniz utstanding 


contributions by oil men and women 
to the local industry and community 

Copies of the booklet may be s 
cured from Api, 50 West 50th St 
New York 20, N. Y. As the 
booklet points out, it contains 
suggestions “designed 
think 


ing of people who will be tak 


ideas and 


to stimulate the creative 


advantage of the opportu 
nity to observe the Centennial 
These 


out the directions in which C 


ideas, however, merely pound 
ntennial 
activities can move, In actual fact, the 
limitless 


To every fuelo! 


possibilities are 
| and oilheating deal 
er the Centennial can be an oppor 
tunity to relate the individual com 


pany s own achievements to the indus 


trys story of progress. The more com 
panies that participate the greater will 
he the combined effect of such activi 
ties 


A program packag 


samples of special Centennial mate 


ntamniny 


rials, is in preparation, designed to be 


used by any oil compan 
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Sixth Heating, Airconditioning Show 
to open March 2 in Toronto. Canada 


Program of Events 


National Heating 











HE NATIONAL Heating and Au The Conference will take place each and 
| a . . * w 
Conditioning Show, the ixtl morning, March 2. 3 and 4. from Air Conditioning Sho 
such affair to be sponsored by the Oil 9 M. to 12 noon and will be held Toronto, Canada 
Heating Association of Canad t it t Seaway Hotel. The program Automotive Building 
Exhibition Park 
open March 2 in the Automotivi ncludes an exploration of ways to 
Building, Exhibition Park, Toront mprove profits in the oilburner service March 2, 3 and 4 
The show will run for thre: . I fueloil delivery departments, a Exhibits open from 12 noon to 10 p.n 
March 2, 3 and 4 iplete morning devoted to selling Oil Heating Association of Canada’s 
= , Sales and Management Conference 
Each day the exhibit hall will | t niqu ind a final morning with rare Cae ool pre ‘on $1 
Cad « Ole i < LISSIO) 
ypen from 12 noon to 10:00 P.M. This I r Wheeler as guest speaker, dis . , 
First day’s program covers practical 
biennial show, as the others preceding uSSII y to sell oil heat against methods of improving the profitabil 
' t otf management operations 
it, 1s intended tor industry personnel | mpetition a . nee I a } fuel 
cluding ey ent service ing fue 
nly. with the general public not ad Association plans its annual delivery 
| 
mitted. Fueloil and oilheating equy meeting during Show Week also. It Second day to be devoted to creative 
1 ; selling tec s w to sell the 
! ment dealers, distributors and manu will be held on March 2 at 4:00 P.M ee ee hniques: Hi ell the 
; = : : builder market the importance of 
t facturers, and the members of sixteen n the Colonial Room, King Edward replacement sales; new development 
: olte sr heaters; detailec 
national trade and professional as Sheraton Hotel, Toronto. In addition in oilfired water 1 detailed 
approach to merchandising for inde 
ciations will be admitted fri t neral business, the meeting will pendent fuel and equipment dealers 
According to A. J. Rowe-Sleeman nsider proposals for expanding the Third day features Elmer Wheeler 
. 1 op s >s cons 4 Yor sel he 
manager of the Show, this year’s grouy Ass tion's activities with new proj] top sales consultant (“I t sell tt 
. ; : steak, sell the sizzle”), whose talk 
if exhibits will be by far the largest ts. Also, newly-elected members of will deal with ways to sell oil heat 
ever assembled for this event the board of directors and new officers igainst all competitior 
Being held concurrently with tl vill be introduced Morch 2 
Show 1s. a Sales and Management Con I lly. the OHA dinner-dance will Ouna’s 23rd annual general meeting 
Colonial Room, King Edward Sheratot 
ference sponsored by the Oil Heating n Tuesday evening, March 3 Hot ee P 2 ee 
Association of Canada. The Confer a Park Plaza Hotel. Tickets at 
| , March 3 
ence has been planned especially for $15 per couple are available from As ; 

; : Sr ae Ona dinner dance. Empress Room 
heating equipment and retail fu ition headquarters at 745 Mount Pack Placa Motel $13 wi ple 
dealers; the fee 1s $10 P] nt Road, Toront O)ntari 

List of Exhibitors Space N a Space N 
Che British American Danfoss Automatic Controls & 
ans pr. Oil Co, Ltd. 229-31) Equipment (119-21) 
National Heating and —_ 
_— . ca. . . rhe Brown Boggs Foundry & thi strie imite (214-16 
Air Conditioning Show Aart bs =. : Delhi Industries Limited 214-16) 
are a Ost Diamalloy Mfg. Ltd. (134-36) 
Mare h = I, dD ) Canadian Acme Screw & 
P a (ie Gear Ltd. 146-48) Douglas Engineering 
Automotive Building, Exhibition Park Ga tak (239-34-36) 
Toront rhe Canadian Fairbanks ; 
Oronre, Canada Morse Co. Ltd. 143-45) Douglas Metal Industries Ltd. (223) 
p : ; : Canada Foundries & Duo-Heet Limited W-15, W-16) 
Acadia Distributors Ltd 259-61) Forgings Ltd 638-40-42-44) 
: = a Dundas Sheet Metal 
Aero T 4 350 } : , , . 
ero Tool Works Ltd. : Canadian General Electric Works Ltd. 120-22-24-26) 
Age Publications 428-30) Co. Ltd 308-10, 358-60) rhe Electric & G Weldi 
1e Electric & Gas Welding 
Allanson Armature Mfg Canadian General Filters Ltd 346-48) Co. Ltd. 631-33-35-37) 
Co. Ltd. 
‘ ( adian Jot -M: ille “El-Mech” Tools Limited 625-27-29) 
Allord Supply Co. rag ' aa onee-Deaevee 115-17 _ " , 
? 4 LiO-1i) ‘ . ‘ P 
American-Standard Products . Engineering Industries — 
(Canada) Ltd (423-95 Canadian Westinghouse Ltd 219-21) Co. Ltd. 133-35-37-39) 
The Anthes-Imperial Clare Brothers Limited 5-07-09) Findlay’s Limited (253-55) 
Co. Ltd. 347-49 
Cleaver-Brooks Co 532-34) Fiberglass Canada Limited (110) 
Arden Sutherland & 
Son Ltd. 626-28 -2 Coleman Lamp & Filter & Htg. Supplies Ltd. (547 to 555) 
Stove Co. Ltd $39-41-43-45) 
Auto-Flo Corp. of Canada Ltd. (409-11) - Ltd Sol. Friendly Sheet Metal 
Conroy fz. Co. Lt« 3596-28-30) : = = 
Beach Foundry Limited 632-34) Works Ltd. 290 to 260) 
Controls Co. of America : . p a 
Barlin-Scott Mfg. Co. Ltd. 4118-20-22) (Canada) Ltd. 532-34) Fueloil & Oil Heat (323) 
Boe Automotive & Industrial Continue-Flo Heating E. S. Gallagher Sales Ltd. 456-58-60) 
Supplies Ltd. (340-42-44) Products Ltd. 355-57-59-61) Goneret Canteen © 
rene ontrols Co. 
Bulloch’s Limited (125-27-29-31) Crown Engineering Corp (116) (Canada) Ltd. 233-35-37) 
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Sf ace Ni 
Gilbert & Barker 


Mfg. Co. Ltd. (333-35-37-39-41) 
Gilson Mfg. Co. Ltd. (528-30) 
General Steel Wares (525-27-29-31) 


Grimsby Stove & Furnace Ltd. (215-17) 


4. S. Hallamore & Associates (438) 
Hart & Cooley Mfg. Co. Ltd. (405-07) 
Heating & Plumbing Engineer (W-5) 
The Hall Foundry Co. Ltd. (452-54) 
Honeywell Controls Ltd. (325-27-29-31) 


Howard Furnace & 


Foundries (246-48-50) 


Indufab Limited (123) 
Iron Fireman Manufacturing 

Co. of Canada Ltd. (617-19) 
rhe James Stewart Mfg. 

Co. Ltd. (128-30-32) 
Kleen-Flo Corporation (224-26) 
“KOB” Enterprises (540) 
Kresno-Stamm Mfg. Co. (413-15-17) 
Lau Blower Co (546-48) 
Lee Engineering Ltd. (440-42.44) 


Leland Electric (Canada) Ltd. (419-21) 
Liquifuels Limited (204-06) 
Lloyd Register & Grille 

Co. Ltd. (453-35) 
Marathon Equipment & 

Supply Ltd. (649-51-53-55-57-59) 


Metropolitan Oil & Gas 


Industries Ine. (238-40-42-44) 
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Metalbestos Manufacturing Co. (209) Selkirk Metal Products 

McKinnon Industries Ltd. — (318-20-22) (Eastern) Ltd. (205-07-09) 

She iC fanada L (319-21) 

Monarch-Skully Ltd. (W-7 & W-8) hell Oil Co. of Canada Ltd 19-21 

Shiple , ‘anada L (211-13) 

N.W.A. Heating & Air hipley Co. of Canada Ltd 11-1 
Conditioning Assoc. (424-26) Spall-Bowman Limited (247-49-51) 

Nordic Steel Products Therm-O-Rite 
Co. Ltd. (609-11-13-15) Products Ltd. (E-1 to E-16 inc.) 

Olsen Mfg. Co. Ltd. (200-02) Terry Burners Ine. 138-40-42) 

Ontario Chimney Supplies Ltd. (524-26) Timken Silent Automatic 

‘ “ts W-3, W-4) 

Ontor Limited (533-35-37-39-41-43-45) Products N-4 

The Oster Mfg. Co. “nen Ss 86. 

Pendell Boiler Limited (W-9-10-11) 

The Torrington Mfg. Co. of 

Penn Controls Limited (314-16) Canada Ltd. 11-13-15-17 

Pepper's. Automatic Trion (Canada) Ltd. 152-54) 
Stokers Ltd. (105-07) 

Ontario Branch, Master E. J. Walsh & Co. Ltd #10-12) 
Plumbers & Heating B. D. Wait & Co. Ltd FIR) 
Contractors Association (437) 

The Waterman-Waterbury 

Purolator Products (Canada) Ltd. (336) Co. 15-17) 

The Ridge Tool Co. (159-61) Thos. K. Webster Ltd W-t 

Roger Bell Industries Ltd. (W-1, W-2) Western Foundry Co. Ltd 38-40) 

Roberts-Gordon Appliance George White & Sons 
Corp. Ltd. (518-20) Co. Ltd. 13, W-14) 

Robertshaw-Fulton Controls White-Rodgers Limited 4146-48-50) 
(Canada) Ltd. 225-27) 

Wolverine Tube Div. 141) 

The Roto-Matic Co. Ltd, (144) 

John Wood Co. Ltd. 44-06-08) 

Ruud Mfg. Co. (621-23) 

H. G. Wright Mfg. Co. Ltd 157) 

R. N. G. Oil Equipment 
Co. Ltd. (639-41-43) York Machine Co. Ltd S38) 

Ramset Fasteners Limited (W-12) Walker Mfg. & Sales Corp 218-20) 
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OHI completes universal Codes 


Two “Standards” give many new Ideas; should be used throughout the Country 


by John W. Schulz put things mildly, it did 1 turn out “Every time I go out on a servi 
_ 1 | periences, call and touch an electrical part of an 


, I SHE SETTING UP of a milest f tl v1 mpl nfirma ilburner installation, I break a local 
the history of oilheatir nt t f t eed for rong, locally law,” is the complaint of som 
United States can be the 1 lit I I | watchdog commit e To comply with th 


completion recently of tw ts of 1 inter work through tl ch an oilburner servi 


quirements concerning U nst t itilities. £ 1\ r > nave to travel accompanl 
of oilheating equipment , Pcs the | men nit trician, licensed locally 
, 


D. H. Bottrill, techr | tal t y include both engineer bey the serviceman’s order to undo 


of Oil-Heat Institut f Amer iti truly mpetent and r make a connection « burner 
helped greatly with the pr ratiol nd abl nut o1 ood. motor, stack control, 
this article. Bottrill is ret rf neil t anv tin h valve, or to do anything else necessary 
the OHI standards committ A verning bod ge to start ailing oilheating equipment 
worked for two years to produce ¢ their being on-the-} very min 1. local plumbing regulations 
new, universal standards for t les bei nged with block an oilburner man from doing 
stallation of oilheating equipment. I tal rradualness nd to th installation and service work on dir 


Chairman of these standards mmit tant strenethenin f their posi ind indirect water heaters, and even 


tees is John W. Olson, of 7 Nu t vis liquid a id fuels.” n low-water controls and feeders of 


Way Corp trill g n, “The new steam and hot-water h 


These OHI committees 
duced two, new codes. On ves I t rd with the best think Unusual Requirement 
quirements for the installa 
up, and performance of oilfired boilet t n | rner-stone for all On one of my trips, I visited 


1 


furnaces, and water heat 3-58 OHI chapters and all local organ big city in which 
The second (B-59) covers conversior t mpat nd indi ers were handicapped by an unusual 
oilburners, or oilburners alot t t ted in oilheatir juipment and legal requirement, which was the work 


cover only residential installatior fu n this rnetr ne Ci . of a local inventor. He had convinced 


the local law-makers that he, and only 
Ou! wants single Code rl with the variou illiary he, knew how to make oilburner in 
stallations completely safe 
Talking about the need to hav tall’—the plumber. el i His idea, which was law in this 
these OHI requirements put into effect r certified oi r mechani city, included having a_lever-type 
throughout the country, D. H. Bottrill vital f to now have differe¢ shut-off valve, arranged to be closed 
says, “OHI has long taken the stand town-to-town and state-t ate.” by a weight, on every installation 
that a single code should be apy bl Unless it was held up, the weight 
to all of the United States Odd local Ordinances closed the valve. On an inside-tank 
“Local jurisdiction always will installation, this special valve had t 
jealously control the right to licens All his wi ‘ing to the minds be installed in the oilburner feed lin 
and to define the subjects of its licen f oldtimet e oddities and -absurdi close to the oil tank, On an outsidk 
ing power. Unfortunately for our oil t f many loca linances which tank installation, it had to be installed 
heat industry, little or nothing can | ve plagued etarded the oilheat in the suction line, where this lin 
done about this legally—on a national ng it y since conversion burners came through the basement wall and 
or even a state-wide basis. It tl for first ited gaining popularity back entered the building 
behooves oil-heat enthusiasts at th n t la 1920° luded in some An arrangement « 1 wire and 
local level to fight the case at the grass f inces are nonsensical ri pulleys held up the weight normally, 
roots, which usually means in the juirement garding oil storage tanks, and kept the lever-type valve oper 
council chamber fill lines, ven _and feed lines for The wire had to extend to, and pass 
“The local governing bod n | burner n some localities, requiré over, the oilburner. Directly over tl 
expected to be most resentful of any ments are strictly e1 ed regarding burner, close to it, a fusible, thermal 
attempts to use outside or ‘foreign’ it it-off valves in gravity-feed oil lines ly-sensitive link had to be install 
fluence. One of my experien ! ling antics valves and in the wire. The idea was that if th 
ginia demonstrated that recently ’ valves having ements; but in oilburner itself burst into flames, tl 
attempted to lay out the facts bet ther localitic equirements have fusible link would part, and the lever 


a local council on a national basis I be ¢ type valve would be closed 
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installations which had 

omplicated arrangements 

tor the wire and pulleys because in- 
were far from the oilburn- 

rved. The wires holding 

ver-type oil valves followed 

iths through entire base 

find things,” I said ironi 

ngry, grim-faced oilburn- 
was pointing out these 

ns to me. “All you have to 
he wire, which is easy 

u find the inside tank 


ind the oilburner at the 


That’s one advantage.” 
disadvantage is the great 
st We are put to for no 
| must pass on to oilburner 
replied. “We used to face 
idvantage. Women would 
into the basements in bad 
use Our wire as a clothes 
breaking it, stopping the 


nd causing us a nuisance 


iround that by tightening 

n the packed gland of 

ype oil valve that the 
n't close the valve, even 
with the wire broken.” 

In many other instances, local law 
makers have put into local ordinances 
ibsurd ideas which they obtained from 
local inventors—even from local serv- 
emen and installers of oilburners 

Unfair Regulations 

calities the practice has 

ct, for the local law-makers 


learn all about oilburner 


safety by 


spending an evening or two 
with any local men who know any 
thing at all about oilburners, fuels, 
heating plants, chimneys, etc. The re 


sult was that ideas for the local oil 


burner installation requirements came 


installation men, servicemen, 


ntractors—and_ especially 
l-spoken and impressive 
itives of the local gas com- 
are inevitably present at 


Ings These 


ire well informed. by ex 


gas-company 
nal gas authorities, about 
into local ordinances 


And 


into such ordinances, ac 


1 
ilburners what 
she yuld 


ording to the gas interests, amounts 


to blows and handicaps which are 
truly crippling as far as the advance- 
ment of oilheating is concerned. 
The extensive, nation-wide use of 
the two new OHI oilburner installa 
tion requirements can put an end to 
the use of unfair, local ordinances. 
The use of these requirements will 
make for far better oilheating, be 
cause the requirements stipulate that 
oilheating equipment must be accept 
able on a modern, up-to-date basis, 
and must perform acceptably accord 
numerical 


ing to bases which are 


clearly described 


Modern Requirements 


The new OHI requirements are 
modern in covering such things. un 
heard of in old local codes, as the 
micron ability of oil filters—the new 
OHI requirements represent an ad 
vancement in stipulating that instal 
lations must have oil filters, and in 
stating which filtering ability in mi 
crons must be provided for different 
types of domestic installations 

In an exceedingly modern, ad 
vanced manner, the new OHI require 
ments cover such things, also unheard 
of in old local codes, as draft boosters, 
air-venting of steam radiators, suitable 
maximum stack temperatures, smoke 


and draft and C0, readings, vent-pipe 


whistles to indicate oil tanks are nearly 
full when oil is being delivered, and 
the proper use of single-stage and two 
stage oil pumps 

Dozens of other items in the new 
OHI requirements can be cited, to local 
makers of oilburner regulations, for 
the sake of proving the new OHI! re 
quirements are far better, more ad 
vanced, more complete, and more mod 
ern, than the local codes in use gen 
erally today. The length of the new 
requirements is impressive in_ itself 
Finally, extremely impressive also is 
the fact that the new OHI requir 
ments bear the official stamp of ap 
proval of the recognized, entire oil 
heating industry for these requir 
ments represent the best efforts of 
many of the most capable brains of 


the oilheating industry 


If you are determined, as you should 
be, to have these requirements mad 
law in your locality, you can present 
formidable arguments in favor of dis 
carding old, outmoded codes, and sub 
stituting these latest ideas 

Printed copies of the new OHI r 
about 


quirements will be availabl 


March 1 

Priced at $1 each (there are two), 
they may be obtained from Oil Heat 
Institute of America, Inc., 500 Fifth 
Ave., New York 36, N. Y 


These 23 industry representatives attended a recent meeting at Gulf Research Lab- 
oratories in Pittsburgh. The meeting was held to finalize preparation of the Oil-Heat 
Institute of America oilburner installation Standard and the fact that quite a few 
non-members attended highlighted the industry-wide interest in the Standard. 
Left to right: Louis S. Ehrich, Jr., Webster Electric; B. T. Douglass, Sundstrand 
Hydraulic; Don Hubbart, Kewanee Boiler; C. V. Copeland, Wayne Home Eaqpt.; 
N. E. Hill, Mueller Climatrol; Robert Gilmartin, Guit Oil; John W. Olson, Nu-Way; 
Kari O. Schientner, National-U.S. Radiator; Ted Kaufman, Iron Fireman; N. H. Rich- 
field, American-Standard; J. A. Stein, Bacharach; C. F. Kroshel, Bacharach; Herbert 
Witte, Underwriters’ Laboratories; Bert J. Watling, Carlin; Hugh Cameron, General 
Controls; Bob Hundley, Steinen; Charles Reichelderfer, Nu-Way; D. H. Boftrill, Oil- 
Heat Institute; Lynn Johnson, Honeywell; Charles Kramb, Guif; D. L. Wooden, John 
Wood; Bruce Walsh, Gulf; Harry Giffords, Distribution Division, OHI. 
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Columbia. S. C. 


OILHEATING MARKET REPORTS* 


3€ 


W HILE THE fueloil ¢ 
Columbia do not 
deliveries beyond the 15-mile 
ket beer 
prising the territory within 
miles from the city center 
The market, covering pa 


ar requirement if 
smly j . 
plied 


) 


make by 500 ga 


0 therms (80¢ 
1.400 


( f No 
- allons, No 


area has here defir VUU gallons, 


1 
therms 


a 


detweer 


the 
examples 


ts « 
] 


istratec 


land and Lexington Counties 
West ¢ 
Fort Jackson 

Cc 


communities of Cayce 


oe 
Lexington a uelol 


olumbi 9.00 


reservation, east of 

We estimate about § 
in the market area under c 
these, just over 40,000 
the immediate urban 
within five to six miles 
the city) Another 4,500 
in the urban center are 

Our earliest records (the 
Permit statistics for 1945) 
of 1,127 permits for central 
lations, 3,228 for space 
Richland and Lexington Cour 

Present fuel usage, after taking 
factors into together 
timates of representative 
apparently as follows for central 
central heating 
Installations 

6,195 

30.160 

7.955 
215 


is 
osts 
94.97 
are 
center tueloil 


from 


dw 


A 
el 


1 vacant 


Pus 


I 
rey 


3 heating 

account averages 
the 
| 


J 


, nt} 
Local nen 


atir 


ates ap 


A movec 
nix 


ino ft 
l 


increased 
equivalent amount each 
Coal 
Oil 
Gas 


Other 


winter rate 
therm equiva 
kero 


therm 


9 i. of 


per 


33.9 
It is difficult to separate 
non central, or space heating 
of oilheated homes, however 
probably no more than half 
trally-heated, there are 
heated homes r about 
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In the case 
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Bituminous coal, of about 
per pound, sells in this market 
per ton. This ut 
therm, of 6.6¢ 

Natural gas, for 
under Residential Rate 
in its lowest bracket 
ot 7¢ per 100 ect. fo 
5,000 cf. per month” 
7¢ per therm 

In general, gas fc 
are compar ible to oilheatin 
age requirements 
oil heat for above-average u 
a bit more expensive than oil 
where the fuel requiremer 

We have made comparisons 
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coal 


Market Concentration 
A count of all known fueloil dealers 
operating in the area n estimate 
the number of delivery trucks operated bi 
each, reveals a total of 117 Among 
the 42 individual none oper 
ates more than five delivery trucks. The 
average is just under three trucks per firn 
Breaking down the list by 
7 companies operate 5 
9 companies operate 4 
5 companies operate 3 
10 companies operate 2 
11 companies operate 1 truck eacl 
Checking back the total of 117 truck 
against the total heating oil volume for this 
market (No. 1 and No. 2) ir 
average annual delivery volume 


235,000 gallons 


and 
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Oilheating Equipment Sales 


Fueloil companies are responsible for the 
installation of only 16% of all the burners 
sold in the area. Over half (53%) of all 
the equipment sales are made by plumbi 
and heating companies: 31% a 
specialized burner service firms 


ng 
I hy 


made 


Oilburner 


Service 

Fueloil people perform only 
of the equipment servicing function 

the plumbing and heating dealers do the 
bulk of the service work (61%) and the 
specialized burner service firms the balar 
(28%) 

Yet, encouragingly, the local oilmen fee! 
even more strongly on point—that 
fueloil dealers are beginning to take on ; 
greater share of the service responsibility 

Oilburner service work, under the usua 
forms of annual customer contract. is 
too prevalent. Only about ~ of all in 
stalled burners are so maintained. Another 
36% of the equipment is given an annua 
clean-up and tune-up (not under 
contract) 

Some of the oilheating firms 
service contracts. F 
tract, including the cost of parts replace 
ment. the median charge $26.75. The 
typical price, excluding parts acement 
drops to $12.50, and the averave cos 

an annual clean-up runs ar | 

Non-contract service 
made by the fueloil 
averaging $5.83, yet 
$6.23 average charge by 
not handling fueloil 
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Advertising Promotion 


Most of the major supplying companies 
have done little in the way of individual 
promotion in behalf of oil heat. In 
advertising efforts as have appeared in local 
media, emphasis in the appeal was divided 
about 75% in favor pushing 
dividual company’s brand, 25% 
promoting oil heat in general 

The independent marketers individual] 
have been more active. Nearly half (46% 
of all dealers advertise through the usual 
media channels. In this promotion the typi 
cal company spends at an annual budget 
rate of about 70¢ per existing fueloil ac 
count. Figured as a percentage of gross 
revenue, this comes to somewhere in the 
neighborhood of 1.5% total 
come 


oO suct 
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if 
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if 


ot sales 
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the room. In the room tested, zone 
control was needed only during mild 
sunny weather when the burner and 
blower did not operat 
G. J. Sanders and W. E. Lawrie, 
Chicago, in a paper entitled, “Low 
frequency Combustior 
burning Equipment,” dis 
mechanism and control 
NO se 
Th paper, on the ba 
ments described, recomm 
specific changes. First, the basic rum 
ble frequency should be increased out 
of the range of resonant frequency of 
doors, floors and walls. Second, r 
the amplification and radiation of com 
bustion noise as much as pi le by 
proper unit design 
The paper also suggests that where 
: - . : . 5 practical the heating unit be installed 
President of the Philadelphia City Council H. J. Tate, representing the Mayor, 
presents the City's Tribute to American Society of Heating and Air-Conditioning as far as possible from any wall to 
Engineers President E. R. Queer (Center). E. K. Stevens, (left), manager of the 14th 


International Heating & Air-Conditioning Exposition takes part in the ceremony 
which marked the opening of the exhibit area. would be with the sound source neat 


reduce furnace rumble from what it 


a wall or corner. The paper ncedes 
this often would be impractical 


Heating Engineers vote Merger: 


the optimium position would be ap 


hold Meeting and Exposition proximatery 7 to 12 ft. from a wall os 


corner In certain situations, though, 


, I SHE 65TH annual meeting of the Syracuse, N. Y., was elected first vice it would be helpful 


American Society of Heating and president; and John Everetts, Jr., Among the considerations presented 
Air-Conditioning Engineers took place Charles $, Leopold, Philadelphia, sec)“ Teduce pulsation based on test of 
January 26-29 at the Bellevue Strat ond vice president. John H. Fox, servations Were . 
ford Hotel in Philadelphia Honeywell-Controls, Ltd., Toronto, 1. A burner fan which 

nt step was formalized Canada, was selected to serve as treas substantial pressure, as mu 
r with the American So urer for a second term to three inches of water 
rating Engineers was Designated for a three-year term 2. A high pressure droy 
mbined organization on the Council of the Society were er tube, even though thi 
s the American S William J. Collins, Jr.. Oklahoma larger fan 
Refrigeration and City, Okla.; Harold A. Lockhart ’. Burner fan should | 
Engineers (ASH Morton Grove. Ill.; Rolland S. Stover. pressure-volume curve su 
me the staffs and offices Marshalltown, Ia.; and George W. F btained with a backward 
will be consolidated. | Myers, St. Louis, Mi One of four j | 
uncement from the Seven technical sessions took plac ae 4 Bene : 9 BSS! 
ted that as of March during the Society’s meetings: the first Was _— ; by 
up plans to pub of which was a topical session on hu L. Wiegand ¢ . 
zine, “The ASHRAI man comfort presented typ 
n of the maga On Tuesday, January 2 he g installations 
d by the refrig ond session included papers by 
he ASHAE Journal Wright and D. R. Bahnfleth, 
nal Heating and Ill., reporting on a joint study 
Exposition — took University of Illinois Engineering 
time in Philadelphia's Equipment Station and the NWAHA 
on “Supply Outlets 
meetings Arthur J Heating.” 
r & Polland, Los The conclusions dem 
1 president of the best results were obtain 
utlets located to deliver 


r Corp., level, preferably near thé 
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Highlights of Philadelphia Show 


Oil Heat Exhibits at ASHAE Exposition; equipment Displays reveal new Trends 


HE 14TH INTERNATIONAI t pi ilso. showed 
chew and Aircondition mn ial-industrial 
tion, at Convention H ; l lging the 1 
phia January 26 throug! 
the expectations of tl 
show visitors. It was 
ing, and modern 

Th xhibits 
trends for residential 
More zoned-heat 


install 
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example, will be 
systems will perform better t 
systems, because of n 
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Air- filter 


owners that 
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filters in 
are dirty and in need 
will be used by th 
judge trom the numb 
such signals, of sev 
tured at the show 
Greater efhciency 


oil costs for 
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homeown 
ahead as the result of 
ments in furnaces, boil 
and fireboxes 

Costs of new oil-heat 
be lowered through tl 
of pretabricated chimn 
chimn 


usual, masonry 


cated chimneys, of metal 
ing material, weigh | 
than conventional, ma 
provide excellent draft 
easily and quickly, and 
in models suitable for 
and boilers 
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The equipment on 
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industrial 
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sas, Thes 


idline limi 


ring all the 
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fueloil 
commercial 
Many 
innot even 
Thos 


S ribed I ly 


new 
ASHAI 


products at the 
show of interest to 


men and domestic and 


industrial oilburner men 
worthwhile new products « 
be mentioned in this write-up 
mentioned can be d 
briefly. 

No tour of the show 
without a 


show visitor’ 


brand-new and truly unique oil fur 
nace displayed by Iron Fireman ar 
alled the Custom Mark ul. This fur 
built-in draft inducer 


feature. A 


nace has a 
its main 
important advantag 
say lron Fireman 

ire: No need for 
lems of chimney-drat 
ures a whole arr 


pr bl ms: oilburn < 
l sses reduced by | Ving 
ir flow through fur 


stack 


heat is bottled up in Turnace 


“off” periods; flam 


up a when furn 
burns cl 
stantly during burner start-ups, hen 
use of extremely short oilburner 
periods is feasible, and these lead 
steadier heat and greater comfort 


w: 350 
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to 400°F. stack temperature ts said 
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be at least 2 } F 
most 


lower than that ot 
furnaces, and gives low oil bills. 

McDonnell & Miller, always promi 
nent at shows, featured its FS4 Series 
which make or break 


uits when pipe-line flow 


General Products 
ie Air-Jet packaged 
proved for oil, coal, 
mokepipe sizes 6” 
area that seemed as 
ck, American-Stand 
new equipment in ad 
Kew 
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mper, mechanically 
d by a shut-off valve 
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Iditional fuel economy 
sing off dead-tight 
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r) when 


air open 
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bustion specialists at 
it interest in the new 
displayed by Johns 
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to rapid heating 
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vyreat 
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up of the burner, | 
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Magnetrol, 


Inc., well kn 


wn for 


Its 


low-water controls for industrial boil 


ers, announced at Philadelphia that its 


new Model 27 


Magnetrol low-water 


control is the perfect answer for th 


problem of low-water protection 


boilers heating apartment h 
similar buildings 

Aldrich Company's new 
glass lin 
heater fired 1.0 gph by a pri 


same 


was a 30-gallon 
er, boasting (to outd 
water heaters by a great 
recovery rate 120 gpl 
risk 
Wm 
pany displayed a new pr 
added to its line of atomizing 


flame mirrors, barom 


tri 


a quality dra 


lators tor oilburners 
described as 
for 
not 


incinerators. Interestingly 


adjustable. Size is 6” 


Something really new und 
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FITTINGS COMPANY 


RHODE ISLAND 


temperature t 
f No. 6 oil 
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isy to 


must 
atomization 
new Bachar ich 
P use 
pletely mechanical timing 
arts, You 
No. 6 oll 


then 


calculating. or referring to ch 


pour four ounces of tl 


into the instrument's cylinder 


replace a cap with its 
up Set 
checked for levelne 
bubble level. Y: 


ing ball timer.” From then 


the thing on 


u trip aul 


strument performs entir 
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which thi 
of No. 6 oil should 
proper atomization! 

The new 
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The production of larger fuel units 
for pressure burners is a trend. Sund- 
strand’s new Model H7, two-stage and 
suitable for No. 4 oil, is for nozzles up 
to 40 gph. New in Webster's R Series 
of fuel units are two-stage models for 
firing rates up to 65 gph 


Honeywell's big 


dozens of important controls. Empha 


box ths c ntained 


sis seemed on new ideas and equip 


for 


ment exceedingly large heating 

and airconditioning systems, and on 

new ultra-violet flame detector 
Monarch Manufacturing Works, 


Inc, proved at the Philadelphia show 
that it has a sense of humor, by proud- 
ly displaying a 


miniature pressure 





burner producing a flame of 1/100 
gph size. New in the line of Monarch 
equipment for pressure burners are 
—— ; nozzles for 0.40 gph 
fier, for example, is for furnace plenum Smith and Mills efficiency-conscious TI CAO E M : 
im ‘ ' a me Xs. #. sen Manutfacturin 
installation and has a 625 tt el ign traditions. Travel of hot gases : ' g 
Saga Company had news at the Philadelphia 
tric heating element. Similarly in through the flues of this big boiler 4 
; show. It has added new basement type 
stalled, Model 400 ha 650-watt ms wonderful! Among many new : : ) 
, . models to its OW Series of oil fur- 
heater, is controlled by a humidistat features of the new Big Mills 640 boil Boca 
: ; naces. Three sizes, for .75, .85, and 
that resembles a room thermostat r are :ts hinged flue clean-out doors. d 
‘ : ae , , we ' 1.00 gph feature factory wiring 
Skuttle’s new table model humid nside-insulated. It’s made in 11 sizes. Vik Air Prod lisp 
y . . iKing /\ir roducts displayed its 
fier, motor-driven atomizing typ ving from 10 to 20 sections. Small ede 
: unique and highly interesting new 
comes in a Defensor Junior model (45 t is fired up to gph, largest up “a ; ‘ 
. we + ol ; to 57 gpl Jet Room Balance This you have 
Watts, atomizes One pin i Water pe epi , 
tb ' : to see, to understand and appreciate 
hour) and a Defensor model In its large display of controls for 
: : ; An extra, two-speed blower, together 
(motor size about 1/10 hp, draws ting and airconditioning, General 
ae é with unique auxiliary equipment, is 
watts, output listed as thr to four Electric featured its new fan and limit 
; res installed on the outside of a heating 
litres of water per hour). TI tal t s, 3AHLS, low st and small 
or cooling supply duct to speed up the 
models can be used in any homes, i ze, for any domestic furnace 
a ; uir-flow in a part of a duct system. 
cluding those heated by boilers Fitzgibbons Boiler Company, In 
. . ; | oe Als ~w in the Viking li is i 
Skuttle Aire filte rs ror for lvall \ t th Ph adel] i shi Ww to pri O nev ; hen k ng ling . in 
. , : - _- . } eo ‘ oe } 
furnaces and airconditioners, are th m that its “4 Series boiler for electric humidifier for furnaces, with 
‘ ‘as . - Oo > oirve 1 » OH) t } > 
permanent, washabk typ ' lences 1s ill new is the first high out] ut given | \ Watt heat 
' 1 1 } go ele > 
Rheem Manufacturing Company r designed a ffered under thi ing element 
smartly latching on t new idea for new Table 3, Rating Code of the Steel Penn Boiler & Boiler Manufactur 
providing low-cost, two-zone zonil Boiler Institute. New mpactness is ing Corp. had at the show, as its som¢ 
for forced-air systems, announced at uid to make small models easy to han thing new under the sun, the Val-Ra 
the show its Rheem Auto-B S rvi thout any sacrifice valance system for ITOnk 
tem, and described it as th t f ASME C juality features inher and cooling, described as tested 
in the world to zone a home. Sa t ll Fitzgibl boil Four perfected by the John B. Pierce Four 
Rheem, this is the only two-zor lels are fired at 1 ) 2.5. an dation, New Haven, Conn, Val-R: 
tem that’s completel | The boile: vailal ilon radiation appears similar to exter 
built at a factory, ready for tall thout an oilburner, or with a Fitz surface baseboard radiation, but 
> ¥ + ] ‘ ] } y T 
tion on a furnace (any R m fut ns pressure burner and an in stalled along outside walls y lf 
nace, or any Rheemaire ( Cal tegral firel close to the ceiling 
net). N nt | f Walker draft Because space in these magazine 
Burner men at th I I lator it th Vv, was the new Pages 1s limited, there can be no men 
their big boilers to be ist-i1ron Wer! Pick-Off” barometric draft ri culate - tion here of a d Zz idditional new 
fascinated by a set-up in t lispl 6” to 20” in ten sizes. The new fea products of importance to men of the 
space of The H. B. Smith Con tur No movi parts to adjust; t fueloil and oilheating industries—even 
which made full-scale clear what t for higher or | r draft, you add though at the Philadk Iphia show your 
the Big Mills 640 boiler. a brand-new r remove tl Pick-Off” washer reporter studied these new products 
model that lives up fully to H. B ht and made copious notes about them 
February 
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Directors at Philadelphia Meeting 


approve 


M* TING AT 


January 30 the board of direc- 
Heat Institute of 


America reviewed the progress of the 


PHILADELPHIA on 
tors of the Oill 
numerous committee activities and 
voted to amend the Constitution and 
By-laws, subject to favorable vote by 
the Institute membership at its an 
nual meeting in April. 

The principal considerations in these 
changes were to simplify the structure 
and make provisions to receive other 

ments into the organization 

Where the 


provided several divisions for manu 


Institute had formerly 


facturer membership, there will be 
only one in the proposed set-up. It will 
be called simply the “Manufacturers 
Div.,” but it will contain vertical sex 
tions for oilburner, boiler or furnace 
manufacturers, for Commercial-Indus 
trial oilburner or package generator 
groups, for Accessory manufacturers 


Then th 


rurther brac 


vertical sections will bs 
keted into units, or groups 
having a special interest in various 

products or personnel functions 
The second principal grouping will 
Distribution Div., madk 


rporated chapters 


A} I Lt i ene 


throughout the country and operated 
omewhat t same as now 
A third Division will be the Tech 


again constructed 


il organization, 


sections and units 


It is pr 1 that the Institute will 
overned by a Board of 61 direc 
tor Of t : 5] shall be from the 


Manufacturers Div., 15 from the Dis 
Ty nd 


15 places left va 


present 1n anticipation of 


tting uy fourth division for other 
ments of the oil industry 

me feasible 
Sol mphasis Was put on the pres 
that no manufacturer 
ber of a local Distribu 
Div. chapter who is not a mem 


nstitut nor May an em 


mber manufacture? 


be accepted for membership in a local 
Distribut pter unless that manu 
facturer 1 member of the parent 
rganiz 

The d n and vote on the pri 


Revision of OHI Framework 


posed constitution and by-laws changes 
was under the direction of Paul Ad 
dams of Fitzgibbons Boiler, chairman 
of the Constitution Committee 


The board meeting as a whole was 
conducted by Verne Resek, president 
of the Institute. In his opening remarks 
Resek forecast a somewhat better year 
for oilheating in 1959, partly because 
building activity will be up three per- 
cent and because the general business 
climate shows more confidence. He 
spoke about the forthcoming Annual 
Convention to be held at the Olympic 
Hotel, Seattle, April 28 through May 
2, and particularly urged all directors 


to be present for the meetings 


Ralph Becker, managing director of 
the Institute, said that for the first 10 
months of the fiscal year the budget 
has been kept under control, and gave 
special credit to Charles Lang, Sund 
strand Hydraulic Div., who is chair 
man of the Finance Committee, but 
who was absent due to an injury 
Becker asked the directors to vote on 
extending for another year the pen 


sion given to C. F. Curtin, who re 


~ 


tired some years ago after 25 years as 


Institute secretary. This was approved 


He then noted that the oil men of 
the industry had come through a very 
good year, although some strike 
troubles are now in prospect. He men 
tioned that the Federal Grand Jury 
investigation of the Oil Heat Institute 
of Greater Washington 


cleaned up and should soon be out of 


now being 





w& 


the way in all of its implications. The 
new Congress, thinks Becker. will deal 
with quite a few bills affecting the oil 
industry, and the Institute will work 
to protect the interests of oilheating 

Tim Loizeaux, national chairman 
of the Distribution Div. and a mem- 
ber of the Finance Committee, told 
the group that the budget has been bal- 
anced by reducing less necessary ac- 
tivities to save $3,800 and getting some 
help through a working arrangement 
with the OHI Insurance Trust. He ex 
pects Distribution Div. dues to reach 
$32.000 in 1959 

Speaking for the Insurance Trust, 
chairman George Wolf told the Board 
that there’s now over 16 million dol 
lars of life insurance in force on 2,969 
individuals, or 19% above a year ago, 
based on premium payments, now run 
ning $24,000 monthly. With 25 death 
claims in 1958, payout was $150,500 

Because Charles Burkhardt, nation 
al secretary of the Distribution Div., 
devoted considerable time to the work 
of the Insurance Trust, the Trust will 
in future pay half of his salary. In 
addition it will pay half of the salary 
of a new field man being hired by 
the Distribution Div., for a total sav 
ing to the Institute of approximately 
$13,000 a year 

David Bottrill, technical 
of the Institute, told of the final work 


cretary 


being done on the new ill 


standards B-58 and B-59, now 


\eating 
it the 
printers and ready for circulation at 
He told of the last two 


meetings at Pittsburgh 


mid-February 
ind C] ivy 


where the principal burner manuta 


turers gathered to refine the details of 
the standards. He also credited Herl 


Oil-Heat Institute Officers, left to right: President J. Verne Resek, Industrial 

Combustion, Inc., Milwaukee; Vice-president representing the Manufacturer Di- 

vision, G. M. Marin, Sun-Ray Burner Mfg. Co., Jamaica, N. Y.; Vice-president 

representing the Accessory Division, Stanley Czarnecki, Eddington Metal Specialty 

Co., Eddington, Pa.; Vice-president representing the Distributor Division, Fred 
Heaney, Skaggs-Walsh, Inc., Long Island City, N. Y. 
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. . . « OHI Board Meeting 


Witte of Underwriters Laborato 
and Miles Woodworth of the Nat 
Fire Protective Assn. for much | 
on the standards. John Olson of N 
Way, chairman of th nmitt 
charge of these new stat 


Rollie Hertel of Gener Elects I 


\ P 


much of the progress. ¢ 
the board to continu n bDeing ti 
Standards Committ » that its m 


bers could work on additional sin 


developments. Th 
Burkhardt next told tl | 

details of the Distribut Div., | 

about its Budget PI 


insurance under wh f 


ticularly 


has life insurance to cov 
fuel bill if he dies. Ther now 4 
lion dollars of this covet n for 


among 2 


bership Is NOW Over 4 ror t I 
time, and Burkhardt p1 ts t 
will reach 4,800 by midsu m4 


“Treasury of Advertising 


has Now reached 24 individu 
sumer mailing pieces available to n 
ber dealers, and in 1958 some ¢ 


lion pieces were sold for about $’ 
000. Profit from this work l 
Burk rat toid t 


board that in the fir t I nt 


port the division 


the fiscal year his divi 
cess OT IncOMe OVer expel I tt 
than $10,000, the best show t 
ever made 

He proposed for m 
new local chapters, tl N Y 
State Fuel Merchants Asst N 
York, the Fuel Merchant Assn 
New 
County Petroleum A 1estoV 
N. Y. All were accepted vel 


half dozen individual d rs 1n ar 


wher no chay Cers « 


Commercial-Industrial Section 


Chark s Px sterfiel 


Commercial Industrial t t 

his group’s work with t Navy's Bu 
reau of Yards and Dock I 
certain deviations betwe t t 
we» making things Il t for t 


manufacturers. He also t 
mation of a unit for manutfactu 


representatives. These individuals n 


represent manufacturers that are l 


stitute members, except 
nected individuals m nif pr 


by an existing member and approv 
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200 dealers. The Div n men 


Jersey, Newark, and the T1 


the Commercial-Industrial section 
Perry Best, who heads the Commer 
Industrial training course at the 
Springfield, Mass., Trade School, told 
the enrollment being tripled and 
mentioned that a lot of fine extra 
juipment had been added this season 
The board voted $1,000 for special 


immer employment of one of the in 


Technical Div., chairman 
f Gulf Oil Co. told 


symposium being planned at tl 


Robert Gilmartin 


Seattle convention by his group 
Fy Hi iney, former chairman of 


Distribution Div 


rd n bers t pecial study) 
‘ that | | xploring th 
bilit f tieing OHI into other in 
tt rganizat t all oilheat 
romotior roof. He 
back to t story of th 
tempt t tart N t nal Oi] Hi it 
( l in 1954 ri the subs 
t ttin l functioning of 
) ting Market Reports which has 
row nt t National Fueloil 
Cou li I Council assists in 
formation and fi ng of local 
lvert I ns shared by 
rketers and refiner 
Grading Servicemen 
For t Domestic | tion Com 
tt hairman Robert Hundley, 
Steinen Mfg. C scribed the new 
t to conduct tests for grading 
r\ men and 1ns tion men 1n or 
I urage ref nt of skills in 
nter The will | 
I ir test t men s rin 
r better wv rtifed as OHI 
rov rsont na lapel piu 
r rd I I! lip] ma 
Art Winkler I | mit 
rma ! rt idditions 
I it t last Meetin 
September. He t that the onl 
Dy for bers must | 
it tl t k, and believ 
it too few manufacturers, even 
mbers, appreciate the many things 
Institute d that put money 
t ustry pocket 
Frank Br phy Burnham Ci rp 
airman of t Public Relations 
Committ il njunction with Rol 
rt Myers of the M Myers Agen 
resented visu roof of the con 


siderable amount of free publicity 


coming through their work. Operat- 


ing with a very limited budget, there 


has been significant newspaper accept 
nie 2 ; 

ance of the committee's releases, also 
a consumer story in the February issue 
of House & Garden on comparative 
fuel costs 

Place Committee, 
Czarnecki of Ed 


dington Metal Specialty, told of the 


For the Time & 
chairman Stanley) 


Seattle annual 
May 


board meeting will be at the Seaview 


onvention April 28 


1959. Following that the next 


Country Club, Absecon, N. J., Sep 
tember 20-22, 1959. The January 
board meetings are to be discontinued 
+ 
“ 


Barrett of Esso Chairman 
National Fueloil Council 


D. L. BARRETT, manager of the Fuel 
Oil Department, Esso Standard Oil 
Co., New York, was elected chairman 
of the board of the National Fueloil 
Council, Inc., at its formal organiz 
tion meeting at New York on Janu 
iry 15 

Wylie Butler, president of Coastal 
Oil Co., Newark vas elected vice 
chairman. The other officers elected 
were Robert Gray, president, Charles 
Kramb, manager Fuel Oil Department, 
Gulf Oil Co 
ind Fred Burroughs 

Other directors elected were C. M 
Blickensderfer, Sinclair Refining Co., 
New York. W. Chalmers Burns. Har 
New York, Ken 
neth Gardner, Phillips Petroleum C 
Bartlesville, Okla., Alan G. Griswold, 
Cities Service, New York, Fred Haab, 
F. C. Haab Co., Philadelphia, Myles 
W. Hall, Como Oil Co.. Duluth, 
Minn., Wm. F. Kenny, Jr., Meenan 
Oil Co.. New York 

Also Julius Loeffler, Commerce P* 
troleum Co.. Chicago, L. S. Marsh 
man, Socony Mobil Oil C New 
York, J. L. Minner, Shell Oil Co., 
New York, William Morris, Califor 
nia Oil Co., Perth Amboy, N. J 
Francis J. Schuster, Troy Oil Co., I 
dianapolis, Henry L. Schwartz, 
gon Oil Co.. Long Isl 
W. Scott, Buckl 
town, Mass., and E. D 
Refining C 


, Pittsburgh, as treasurer, 


secretary 


tol Petroleum Cory 


lantic 
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How to design 
firebox Floors 


Don't overheat and damage bouler-room 
Floors located beneath large Fireboxes! 


ence—-plus the burner manufacturer's 


by Arthur J. Kaser 
O MANY INSTALLATIONS. boiler article are on this empirical basis 
T TY 


recommendations. The data in_ this 


rs located beneath oil The concrete below the combustion 


chamber is isolated, on many installa 








fir s have been damaged 
ee ee tions, from the boiler footings and the 
here plenum chamber boiler-room floor itself. With such 
‘ c .< A « » 
t ndat r passages are beneath construction, seldom is trouble caused 
Jj I iSSsadves afPre enes 
But the possibility of it by the expansion of the material in 
4 Lilt t ISS i > : 
rrif 1 not be overlooked by and below the combustion chamber 
I idk me ce OVE OOKEC 
oe ae ee With no such isolation protection, the 
t X) Lil « Ss u 
combustion chamber floor design needs 
rs litional expense r features to protect the boiler-room 

iu JULIL MOTD t c se t 

f et eee saattaatiiainitiliess floor from heat expansion damagt 
y speck cons ctr 

, ee eee ee Protective measures are doubly im 

\ bATIVEC O CTAac Ing t 
ae a a oe portant on installations which have 
i i LA OW) {Ae Cu 

But any extra cost new concrete boiler-room floors, o1 
« t « A > 
- floors that include waterproof mem 
ustified as insurance 
; ¢ branes 
st t rrific expense of having 
er peer oa TABLE 1, which relates to Diag. 1. 
x e < ( SIV’ 
penne Goor thet eas gives dimensions for solid, non-ven 
i ! ine heat tilated, firebox floors. Such floors ar 
Gal J } eXcess € Ce 
The met s for preventing floor satisfactory for use directly on top of 
mple enough. You pre plain, well-aged concrete floors— if th 
~ Iple € ( 4 ) a 
vent the { f ex ive heat to th burners fire intermittently and pro 
\ t \ b CACEUSS t C« ) t 
floor, and provide for the floor expan duce low and medium firebox tempera 
i v i it t 4 ‘ 
the heat that reache tures. TABLE 1 leads to the use of 
Liat « « LA cs 
tl} f] - higher heat resistance values for higher 
estes ae a a gph firing rates. Larger fireboxes need 
i MUld ( 5 PUCSIL t 

r protection are far too complex higher values to compensate for thet 

. ( « ( > 40) « 
Hence the practical higher floor temperatures and greater 
CTICe t AK Le 
good judgment and floor areas 
1 from actual experi The dimensions in TABLE | are good 
for installations having firebox floor 
M Engineering Service, Iron ireas of not less than one square inch 
I M turing C pany, Cleve : : 
per 2,200 Btu per hour input, and 
TABLI 
Thickness of Firebox Floor Material in Inches 
F 3 Rate Insulating Asbestos 
3ph Firebrick Firebrick Millboard Total 
io 3.0 me 2", as > 
5.0 — 2"/2 3 
8.0 1/4 2'/ 4\/4 
£'/2 2'/2 5\/; 
5 2"/; 8 
2'/2 5 8 
5 5 10'/, 

This table is for intermittent firing that produces low and medium firebox temperatures. Although 
this table gives dimensions for up to 75 gph, ventilated firebox floors are preferred for qph rates 
above 50 gph—unless boiler footings and settings are isolated from boiler-room floors. Study the 
above table in »njunction with Diag. | 




















COMMERCIAL 
INDUSTRIAL 
oilburning 


" 





combustion volumes not | 
cubic foot per 30,000 Btu per hour in 
put. For water-wall boilers, the input 
rate per cubic foot of volum 
15% to 20% greater for the floor ar 
ratio given 

The figures in TABLE | actually lead 
to much better floors 
Wher 


tt requir 


stallations need 
do 


protecting 


conditions 
fli Or, 


beneath 


mK 
the 
cau } JT t 


the firebox 


concern. However, heat from the fir 
box floor must be prevent from 
damaging the boiler-room floor around 
the boiler—expansion stresses are th 
big factor 

If the boiler foundations ar lat 
from the boiler-room floor and tl 
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LOOSE 
REFRACTORY 
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PLAN VIEW 











CROSS SECTION 











Diag. 2—Low-cost firebox floor. The 
loose refractory fill can be "Grog-Re- 
Grate," or "Grog," or “Calcined Fire 
Clay." Caicined insulating material can 
be used instead; examples are ‘‘Dicalite” 
or "Sil-O-Cell C-3." The “R2" stands 
for radius, and is equal to the proper 
nozzle height for the oilburner and the 
gph rate. Thickness of the fill, below 
the “R," is 2" to 6" — it must be 
suitable for the gph firing rate. 
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. Firebox Floors 


FIREBOX 
SIDE 
WALLS 


< _ 


FIREBRICK 









































BOILER ROOM 
CONCRETE 


FLOOR 


INSULATING 
FIREBRICK 


Diag. 1—Cross-sectional views, 


dimensions in Table 1 apply. At the left is the usual design. 
right shows optional drip shelf which shields the expansion space. 
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ke oo. FT ey Ns c-} one :Q: . 
Rey ee = Ae :o'e Rt @: :0 


























| __ ASBESTOS 


MILLBOARD 


from side, of the type of firebox to which the 
Partial view at the 
The firebrick 


which form the top floor layer, thus are in contact with the oil flame, should be 
bonded together by refractory cement. 
































r beneath the firebox, the firebox refractory grog, or calcined insulating 
r can | i very light layer of fill material 7 as Dicalite or Sil-O 
fy ry material. If the footings are Cell. Diag. 2 shows tl 
lated, special precautions are The fill Diag. 2 should be hig 
enough to protect the edges of the con 
A nple, inex] ve way to ré crete under the refractory side walls 
tl it flow t vutside wall Rounding the entire fill at a radius 
for ex] break out qual to the nozzle height (“R” in 
ncrete below where the firebox Diag. 2) usually accomplishes tl 
ind then fill the space with For those burner owners or 
sultants who prefer smooth firebox 
oe floors, the fill can be covered with split 
brick or a thin layer of stable r 
| fractory. Used in this way th 
ible refractory actually saves mone} 
| though some men regard it as rel 
tively costly, for it provides a smoot! 
firebox floor at much than th 
ost of a fully tailored firebox flox 
The technique of breaking out o1 
the center part of the floor under t 
boiler, as in Diag uts Sar 
It reduces both 1 ry mater 
osts and labor lim 
special boiler | id 
the boiler to provi r the fu 
box 
Diag shows t brok 
technique appli | rs alt 
stalled. Compar frel 
nventional design, tl in Di 
st less to build, 1 tter A rat 
nd desirabk ml n of char 
CROSS SECTION 
| The exposed corn f the bri 
and the rounded firebox floor in t 
Diag. 3—Additional ideas fer firebox lower drawing of Dia ich pt 
floors in low bases of boilers. Still one r operating temperatures moré quick 
more idea is to use the construction in . i 
Diag. 2, but to have the top of the loose ly, following a cold start-up of tl 
refractory fill, or the fill of calcined oilburner, than the large, flat floor 


insulating material, covered with a '/2" 
or 1" thickness of castable refractory. a con 
February 
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ventional fireb 


This impr 





or u I oil storage nals 
sctiod beak wit easily accessible service connections 


____ PARACOIL “VUF” 
VERTICAL TANK SUCTION HEATER 


Designed to simplify both installation and 
service. Heater is suspended from tank man- 
hole flange. All connections are outside the 
tank. 

Uses hot circulated fluids as heating 
mediums — insuring positive suction tem- 
peratures. 

The simplest method of preheating fuel oils 
and other viscous liquids in underground 
storage tanks. 


Top end chamber 
can be removed 





HEATING 
MEDIUM 
CONNECTIONS 


PRODUCT 
SUCTION 
CONNECTION 


RETURN 


Only normal depth 


to expose tube 
ends for inspec- 


All service con- 


PRODUCT 


nections are out- : CONNECTION 


from ground level side-tank in a 





required. ground-level ac- 
cess chamber. 





——._ SUCTION 
SHAFT 





Entire tube bundle 
can be removed 
without breaking 
product suction 


line. | ba SUCTION 
™ CHAMBER 
VENT LINE 














Self-venting 
suction chamber. 





SUCTION 
- CHAMBER 








Hot return product mixes with fresh product in suc- 
tion chamber, providing an initial temperature rise 
even before the heating tubes are reached. 


Available in standard sizes and capacities for vari PRODUCT FLOW 
ous product fluids. FROM TANK 


Alternate Model (Type VSS) employs high pressure 
steam as the heating medium. 


Write for Bulletin 60-J1 


DAVIS ENGINEERING CORPORATION 
30 Rockefeller Plaza, New York 20, New York ¢ Circle 6-5650 


eloil 
oilheay 
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VULCAN 


FUEL OIL 


HEATERS 


Vulcan’s UL approved heavy 
fuel oil electric preheaters include 
low density tail piece heaters, 
return line heaters and circulation 
heaters. 

Vulcan Tail Piece Heaters are 
made in 1, 2, 3 and 5 kw units, with 
automatic single or dual thermo- 
static control. They are available 
with 2” NPT screw mountings or 
4” bolt circle flanges. Temperature 
is controlled to +5°F. Automatic 
wattage output drop on low fire or 
standby is optional. 

Suction or Return Line Heaters 
have standard wattage range of 
6 kw through 38 kw, voltage 
ratings of 208, 240, 480, and 550. 
They are available with 2” NPT 
screw mountings or 3”, 5” and 6” 
standard pipe flanges. Circulation 
heaters may be ordered completely 
assembled with insulated shell and 
jacket. 

Stocks are available at H. & L 
Oil Burner Supply, Brooklyn, 
N. Y., and Boston Cooper Com- 
pany, Boston, Mass. 

OEM and jobber inquiries are 
invited. 


QUAM) 














{the lower corners of a 





ELECTRIC COMPANY 
DANVERS 30, MASS ff 








mbustion efhciency. The spaces in 
conventional 
firebox are ineffective as far as aiding 
mbustion is concerned 

3 lose 


Diag 
nothing from that standpoint. But the 


Hence the designs in 


d or rounded firebox floors in 
drawings are advantageous in 
less responsive to combustion 
on—than flat firebox floors are 
type combustion chamber in 
ig. 3 can be worked into new con 
The upper half 


f Diag. 4 shows how. To permit easy 
mparison, the lower half of Diag. 4 


struction very well 


nventional firebox in a boil 


ial bas 


sNOWS a Ct 


high enough for 


r with a spe 
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CROSS SECTION 
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CROSS SECTION 


. .. » Firebox Floors 


a firebox that does not have the semi 
pitted feature. 

On a new installation, practically no 
extra effort is required for the partial 
pit construction in the upper part of 
Diag. 4. As the note “Door Swing” 
in this diagram indicates, a firing door 
or flame observation door of a boiler 
should clear the uppermost part of a 
burner—the door should open fully 
without touching the burner. To take 
advantage of the low-cost features of 
the partial-pit method of installation, 
on many installations burners can be 
installed to rear-fire boilers. By avoid 
ing the “Door Swing” problem indi 


cated high in Diag. 4, this permits lo 






































SIDE SECTION 


Ow Oe 
SIDE SEC TION 



































Diag. 4—Standard burner setting, in bottom drawings, necessitates use of a high 


base for the boiler. 


Upper drawings show use of semi-pitted setting. 


Dotted lines 


and label “Door Swing,” in upper right-hand drawing, emphasize that burner should 

be cleared by a firing door or flame-observation door being opened wide. Rear- 

firing often is used to eliminate this complication; it often permits use of a higher 
location for the oilburner. 
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COMMERCIAL & 
INDUSTRIAL 
Oilburning = 


cating the entire burner higher than 


it can be on these installations with 
front firing 

Thermal protection beyond that al 
ready discussed is needed for mem 


Drane type, waterproof boiler-room 


floors, for new concrete floors, and for 
floors not isolated from boiler footings 
nd foundations. For installations 
ive lightly loaded fireboxes 
fired intermittently, the only 
rmal protection needed may 
nal insulation between the 
r and the boiler-room, con 
r possibly a thicker, re 
ebox floor 
have 


ns which heavily 


boxes that are fired con 


need ventilated floors 


methods of building such 
shown in Diags. 5 and 6 
ng to the principles of Diag 
lily flows beneath a com 
mber through the hollow 
f the slight suction pro 
ilburner blower. Where 
w of air cannot be ar 
reverse air-flow idea 


to-front air-flow idea 


Cooling Floors 


no end of arrangements 
| for air-cooling boiler-room 
ind stacks have been used 
air. In most instances, the 
budget and competitors’ 
imit the extent of the pro} 
the problem becomes not 
ld be done, but what must be 
provide effective protection 
financial limits of the sale 
thermal protection must be 
without infringing unduly 
r setting heights and com 
hamber volumes. Diag. 6 
low-cost methods 
firebrick set on edge on 
boiler-room floor (see the 
iwing in Diag. 6) can sup 
firebrick, 


turn supports the high duty 


r of insulating 


vhich form the floor of the 


“T’ve handled the ENTERPRISE line for 12 years. 


They’re still the best burner buy!” 


Says Al Wilcox, Enterprise Burner Distributor, Seattle, Wash. 


Mr. Wilcox and the two Size K-3 Enterprise Oil 
Burners installed at Asa Mercer Jr. High School, Seattle 


Engineers, Contractors, Users—all agree: 
“Everyone Benefits When It’s an Enterprise!” 


“As a long-time Enterprise dealer,” 
Mr. Wilcox writes, “I know the ad 
vantages to all concerned of installing 
the best oil burner made —an Enter 
prise. 

“Engineers and contractors benefit 
because Enterprise delivers high per- 
formance so uniform that burners are 
frequently specified as ‘Enterprise or 
equal.’ 

“Users benefit from operating effi 
ciency and economy beyond their ex 
pectations — year after year and with 
minimum servicing needs. 

“And by supplying the top quality 
burner all groups want, the dealer 
benefits—through satisfied customers, 
little servicing, and excellent relations 
with the Enterprise factory people.” 

You're bound to agree with Mr 
Wilcox, too. Just check the complete 
range of Enterprise Burner sizes 
shown here. If your specifications fit, 


your best buy is an Enterprise. Get 
all the facts, today! 


HORIZONTAL ROTARY OIL BURNERS, 
& COMBINATION OIL & GAS BURNERS 





INPUT OuTPuUT 


Radiation 
Sq. Ft 
Steam 


Burner Motor | Oi1-PH| Gos Steam | 
Size HP Mox | CF/HR)| LBS/HR) BHP 


—— + as Som + 


“) 4 600 464| 13 | 1880 
7 1050 812 23 3280 
15 2250 1740 7050 
20 3000 232C 9400 
30 4500 348 14100 
35 5250 406( 16400 
50 7500 5800 23400 
60 9000 6960 28200 
75 11250 8700 35250 
15000 46900 
20250 63400 
30000 94000 





> 
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11600 
15660 
23200 
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The Choice of Heating Experts 


ENTERPRISE 


DEPENDABLE BURNERS 


ENTERPRISE ENGINE & MACHINERY CO. « 18TH AND FLORIDA STS., SAN FRANCISCO, CALIFORNIA 
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Avoid cavitation 

by Lng 

pump 

oil viscosity with 
KRAISSL CLASS 60 
REDUCTION DRIVE 


If a pump is run faster than the liquid 
will fill the displacement chamber, 
cavitation will result. This produces an 
undesirable audible whine, adverse 
mechanical effects, and reduced ca- 
pacity (see Fig. |) and efficiency. 
Furthermore, heavy oil viscosities in- 
crease rapidly with decreasing tem- 
perature. Typical pump data are 
shown in Fig. 2 for 400 rpm pump 
speed. Other speeds can be accom 
modated. Suggested motor horse 
powers are indicated on curves. 


Fia. 1—Vacuum-capacitv chart 


ssu 


oe 10 
PER SQ 1M 


Fin. 2-—-Viscosities up to 8000 S.S.U. 
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Bulletin A-1198 gives you full data 
— write for your copy today! 


Lm 295 Williams Ave., Hackensack, N. J. 
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OPENINGS IN 
SIDE WALLS 
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REAR-TO-FRONT AIR FLOW 





HOLLOW TILE OR FURRING TILE 
UNDER FIREBOX 
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STEEL ROOF DECKING 
UNDER FIREBOX 
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. .. Firebox Floors 


Diag. 5 — Side, 
cross-sectional 
views of three 
air-cooled firebox 
floors. Here, the 
air used for 
cooling flows 
through hollow 
tile. As Diag. 6 
indicates, instead 
the cooling air 
could flow through 
spaces provided 
by furring tile, 
steel roof decking 
or low-duty 
firebrick set on 
edge on the 
boiler-room 
concrete floor. 


Diag. 6—Supports 
for ventilated 
firebox floors. The 
hollow tile in the 
top drawing is 
available in load 
bearing and non- 
load bearing 
types, and in 
thickness from 2" 
to 12". Furring 
tile can be used 
instead in the top 
drawing. It comes 
S 20n kta: 
can be split on 
job, as it is 
scored, to reduce 
the 3" thickness 
to 12". Steel 
roof decking, in 
middle drawing, 
is generally 
available in 
widths of 18" and 
24", in lengths up 
to 20 ft. Thick- 
ness, or height in 
the drawing, is 
1¥2" or 13%" 
Available gages 
are 12 to 22. In 
the bottom draw- 
ing, low-duty fire- 
brick set on edge, 
on the concrete 
boiler-room floor, 
provide air-flow 
passage and sup- 
porta layer of 


insulating firebrick or light- weight castable refractory. Next, where it will be in con- 


tact with the oil flame, is a layer for high-duty firebrick. 


In Table 2, which gives 


dimensions for these ventilated firebox floors, the column "Minimum Insulation Thick- 
ness" applies to a layer of insulating firebrick or light-weight castable refractory. 
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COMMERCIAL & 
INDUSTRIAL 
oilburning = 


Minimum 
Air Passage 
Service Height 
Low "/2 
Medium I, 
Heavy 3 


Firing Rate 
in gph 


Type of 
up to 25 


Low 1 
Medium 3 
Heavy a 


chamber. This may be a 35 to 60 


solution when the other ma 
Low 3 


Medium 4 
Heavy 4 


vn in Diag. 6 are not avail 75 to 100 

m the air passages 
ther Low 4 
’ Medium 4 
Heavy 4 

This table gives dimensions, in inches 
with Diags. 5 and 6 

Regarding ‘Type of Service, 
per 2,200 Btu per hour input 
per hour input. 

"Medium" 


\lr-passage materials in — 

igram (hollow tile, furring tile, 
roof decking) provide more at 

ises for the refractory material, 

nsiderable installation time 

st—especially on installa 


h have large firebox floors 





TABLE 2 


Minimum 
Insulation 
Thickness 


5 
for ventilated firebox floors. $ 


corresponds to floor area not less than one square inch 
and to combustion volume not less than one cubic foot per 20,000 Btu 


corresponds to floor area not less than one square inch per 2,200 Btu per hour input 

and to combustion volume not less than one cubic foot per 30,000 Btu per hour input 
"“Heavy'’ corresponds to floor areas and combustion volumes smaller than defined for 
Water-wall boilers do not need dimensions as great as this table gives 


Minimum 
Refractory 
Thickness 
2" 

2/ 5 

2/2 5 


2/2 
2X2 
2'/2 


2/2 

2'/2 

2/2 

2/2 Vy 

2/2 11'/, 
14 


udy the table in conjunction 


Medium 








given type of 


mstruction, the amounts and types 


air-cooled 


the firebrick and the air passage ma 


materials used on top of the air 


terial, either insulating firebrick 


or 
be suitable for the com 


ivy HnUust 


light-weight 
bust 1On 


castable refractory 1s 
suitable. The thickness of the insula 


tion must match the needs of the spe 


imber temperatures and the 
ntinuity I A 
a” thick layer of firebrick is the 
minimum for the top layer of the 


Two 


give twice this thickness, are used on 


burner operation 
cific installation 
TABLE 2 which 


have proved satisfactory for the air 


gives dimensions 


courses, which 


cooled floors in Diag. 6. Any installa 


duty installations, Between tions intended for more severe condi 











IF YOU MISSED... 


the brand MAX! 
THERM line of heavy duty, stain 


SAFETY 


seeing new 
less steel furnaces at the Heating 


and Air Conditioning show last 
month, write for literature on ca 
pacities and special features. A 
few territories open for qualified 
representatives. 

Available in counter fiow, up flow, 
horizontal and duct models in ca- 
— from 120,000 to 2,509,000 
TU's. 


oar 
|| CHICAGO STEEL FURNACE CO. 


9324 S. Anthony Ave. Chicago 17, Ill. 








Dewey 


You Can Improve Your Selling Technique 


if fan 


or fuel 


“THE SELLING MAN” 


BY W. A. MATHESON sold 


Thousands 
Laboratories 


The one who reads this book, whether he is just starting pret 
or whether he has been selling for many years, can gain 
knowledge of sales techniques. Each hard fact is based 
upon tested sales principles. Only $4.00 
remittance 


per copy. Send 


to 


2 W. 45th St. 


Fueloil & Oil Heat 


N. Y. 36, N. Y. 








Safety 


opening of fuel valve until fan is up to speed 


stops 


fuel fatiure when used with safety 


Approved 


tions than TABLE 2 specifies should be 
provided with a thicker floor, a larger 
air space, an especially high rate of air 
flow, or a combination of these three 
items. 

The most suitable floor construction 
for any application naturally will be 
that which gives the necessary protec 
tion in the available space at the lowest 


cost. 


SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


Protection 
for 
Oil Burners 
7 
Industrial 
Ovens 
e 
Power 
Gas Burners 


WHAT IT DOES 


Air-Flow Switch protects against 


Insures purging of furnace before fuel valve opens Closes 
fuel valve if fan slows up or stops 


I lushte 8 danger signal 


Safeguards aguinst danger gus 
shut-off 
Mutual 


Standard 


vulwe 


Factory ane Underwriters 


equipment on leading 


Write for prices and literature 


DEWEY GAS FURNACE CO. 


100 E. Baltimore 


Detroit 2, Mich 


UPL sareTy AIRFLOW SHITE 





a 
( ARIES] 
roe Cg = 


THE JOHNSON FURNACE COMPANY 
2129 WEST 117th STREET, CLEVELAND 11, OHIO 


DESIGN PRINCIPLES* 


A round combustion chamber, transitioned to square, 
with a square radiator around it, leaves no cold corners 
or uneven distances between heating surfaces 


COMPACTNESS 


Elimination of square to round triangles between com- 
bustion chamber, radiator and casing, combined with 
use of all heating surfaces, permit a smaller but more 
efficient unit. 


QUIETNESS 


The smooth flow of air through the new ARIES with its 
sound-proofing, glass fiber lining and the quiet valve, 
burner, motor and blower, all combine to make a very 
quiet unit. 


SMART STYLING 
The square corners and straight lines of the Aries with 
all controls and burner enclosed, make a pleasing 
appearance. The smart copper-toned finish completes 
the attractiveness of the entire unit. 


THE JOHNSON FURNACE COMPANY 
2129 WEST 117th STREET, CLEVELAND 11, OHIO 


NEW PRODUCTS 


White-Rodgers announces Customline 
\ce and Deuce fan-limit Controls 


NEW CUSTOMLINE fan and limit 


hy Whit Rodgers 


These are contained in a 
pointers on the dial indicating cut-in and cut 
Standard lengths for the 344” element tub 
5 ins.; minimum differential is 
tustomline Deuce employs a flat bimetal element; ac 
it is two independent controls in one case, with 
bimetal element to operate ea 
lifferential is adjustable from 25 t 
d. The Deuce mounts flush and 
lard element lengths of 3 and 
eparate fan or limit controls 
Made by: White-Rodgers Co 
6, Mi 


Vitroliner has new chimney Top 
to simulate face brick Design 


NEW VITROLINER chimney top simulates appea 
f a typical face brick chimney with 
onstruction provides 
uninterrupted passage 

mbustion gases to elimi 


soot rat posits ar und 


lesign is embossed 
metal hi using, avail 


d, buff and whit 
Condensation Engineering Corp 
Ave., Chicago 51, IIl 
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Zz 
FURNACE-VAC 


~% 


Coatl lo Contt,” 


NEW IMPROVED FURNACE-VAC. 


NEW POWER for faster, easier cleaning. 


NEW DESIGN more eye appeal 


easier handling by one man. 


NEW LOW PRICE for trade men only 


made possible by mass production. 


NEW LITERATURE to help you build a 


profitable cleaning business. 


LOW MAINTENANCE AND UPKEEP ... No bags to con- 
stantly replace. With proper care your FURNACE-VAC 
cleaner should last 20 years. 


NEW OIL ACCOUNTS .. . FURNACE-VAC service is ex- 
clusive. You'll sell more oil and more new equipment with 
FURNACE-VAC. 


DESIGNED FOR ONE MAN OPERATION .. . Our users re- 
port that one man can clean 4 to 6 complete warm air 
systems per day including all duct work. Two men will clean 
6 to 8 warm air systems per day. One man will clean 8 to 
10 hot water boilers. Two men 10 to 12 hot water boilers. 


SELF CLEANING BAGS .. . Special type FURNACE-VAC 
filter bags eliminate any handling of big, messy bags. They 
clean themselves while you go to the next job. 


LARGE CAPACITY ... One ton capacity makes possible 
many cleaning jobs without dumping. You can do heavy 
industrial and commercial jobs that you formerly turned 
down with the old fashioned cleaner. 


UNLIMITED POWER .. . New increased power makes 
cleaning easier, faster, more profitable. Extensive field test- 
ing has proved an effective vacuum 600 feet from machine. 


LOW INVESTMENT .. . Volume sales makes possible our 
low price. Several users report that they “Paid for their 
cleaner in less than 3 months.” 


NEW MOBILITY . Work in crowded, congested areas 
that you can’t get to with the old fashioned cleaner 


CLEAN YEAR AROUND... Many of our users have de- 
veloped a year around cleaning program. You can clean in 
rain, sleet or snow with your FURNACE-VAC 


BEAT COMPETITION every way with the All New FURNACE-VAC 


Special Price on all machines ordered NOW for spring delivery. Write, wire or call TO-DAY. 


DELAMATER EQUIPMENT COMPANY, 


Rockford, Illinois e 


903 - 22nd Street ¢ Dept. O 


Inc. 
Dial 8-892] 





. . . « New Products 


Hydrovalve new basket-type Strainer 
is a low-cost Model for fuel Units 


HYDROVALVE has introduced a new, low-cost, basket-typ: 
trainer designed for use in several models of residential 
fueloil RW-617 and 


fuelou units 


eTa-¥:b al) meet -| RW-618 strainers are made 


inti-corrosive 90 by 100 
Now TRULY FINE TT ’59 Monel mesh wire, steel rein 
forced, with a gasket and 
ld-down spring included 
The strainer may b 
ned easily, but Hydro 
recommends replace 
since the cost is low 
e by: Hydrovalve Co., 
Itica Ave., Brooklyn 


id 
19 [ 
1+ 


Air Control perimeter floor Diffuser 
available in five popular opening Sizes 
NO. 150 AIR CONTROL perimeter floor diffuser is available 
in five popular sizes from 10” by 4” t 14” by 4” openings 
The diffuser fea 

tures a dial-eype 


operator and side 


THE xpansi n tabs de 
STAR ns signed to hold the 
Tt . liffuser down in 
rough-cut floor 


YOUR ie suine 


FUTURE < Double, opposed-action value is used on 4” widths, sing] 


valve on 2-4” widths. AdjustOStop permits balancing th 
tem at the diffuser face; operator may be locked. Vanes 





idjustable to vary air pattern 


STEP AHEAD OF COMPETITION WITH: died aes ity, Macca Wiad 





* The Industry's Most Complete Line 
(ALL FUELS) 
Completely Assembled and Wired Units 
Proven Profits 
Time-Tested Sales and Installation Clinics : 
Cooperative Advertising JOHNSON. INC 
101 Dynamic Sales Tools FUEL On ‘ 


TORIDHEET Division 
Dept F 


Cleveland Steel Products Corporation 
16025 Brookpark Road, Cleveland 35, Ohio 


Please send me details about your dealer franchise arrangement 
and about your complete line of TORIDHEET Automatic Heating 
Equipment 


wines Manufactured by Decker Bros, Hawthorne, N. J., this Dodge 
Company tank truck has a 2,450 gal. capacity. The tank is mounted on 
a new three-ton Dodge chassis, with a gross vehicle weight 
Address . rating of 29,000 Ibs. Made of 12-gauge steel with 14-gauge 
skirting, the tank is fitted with 125 ft. of 1-2" hose on an 
City State electrically-operated rewind reel. 
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The NEW 


METALBESTOS 
“sa | CHIMNEY 


is the FIRST truly 
ALL-FUEL CHIMNEY... 


The Metalbestos Chimney is designed for use with every fuel... 
efficiently removes all combustion products released by oil, gas, coal, 
wood and domestic incinerators. 


Galvanized 
Steel 
Outer Pipe 


Insulating 
Mineral Fiber 


Light-Weight Insulation \ 
Fast N t 


SEND TODAY FOR COMPLETE INFORMATION ON THE NEW 
METALBESTOS CHIMNEY... modern, economical answer to the complete 
removal of all combustion products. Write Dept. CC-1 


Stocked by principal distributors 


in major cities. Factory ware- ; M ‘ai 

houses in Akron, Atlanta, Chicago, | UL A LB > ST0 . DIVISION 
Dallas, Des Moines, Los Angeles, 

New Orleans, Woodbridge, N. J. , 


eloil 


WILLIAM WALLACE COMPANY - BELMONT CALIF 





7 
C>\ Ghee punch ends 


slow, messy fuel oil delivery 


1 This balanced 

type valve controls 

fuel flow at all 

pressures — opens 

effortlessly 

without chatter. Its 

compact design de 

livers high capacity for faster 

delivery. The Buckeye No. 9361 

valve construction eliminates 

“liquid pockets” after the valve 

has been closed, reducing exces 

sive dripping. The No. 9361 is 

also available with internal check valve 

Constructed of lightweight aluminum, the 

No. 9361 valve is easy to operate and 

maintain. The entire valve assembly, 

guard, and inside seal is removable with 

out the use of special tools or equipment 
Available in 144,” to 14%” sizes 


closes 


2 The Buckeye No. 8702F swivel, with 
exclusive “O” ring seal and nylon bear- 
ings, extends the service life of fuel oil 
hose. No more kinks, twist, or damaging 
tensions on hose. The Buckeye swivel al 
lows the hose and valve to turn independ 
ently. Manufactured for 114" and 114" sizes 


Complete details are available in the new Buckeye Catalog 
For your FREE copy write 


BUCKEYE IRON & BRASS WORKS, Dept. F 
Box 883, Dayton, Ohio 


Send me Buckeye’s Free catalog for details on the 
No. 9361 Valve and the No. 8702F swivel 


NAME 
ADDRESS 


|), 


BUCKEYE IRON & BRASS WORKS, Dayton, Ohio 
Valves and Fittings for The Oil Industry 


. » « « New Products 


Overhead Heaters adds all-purpose Line 
of Shafconaire oil suspended Furnaces 


AN ALL-PURPOSE LINE of Shafconaire oilfired furnaces. 
designed for ceiling suspension, has been announced. Avail 
ible in models 
ranging from 85, 
O to 252.000 
Btu output, the 
units Teature 
built-in stainless = 
steel combustion 
hambers, complete with controls, with or without filters 
The furnaces are approved for minimum clearance in 
stallations and can be field-adapted for right or left hand 
installations. They are intended generally for commercial 
ind industrial applications 
Made by: Overhead Heaters. In 1612 Book Bldg 
Detroit 26, Mich 


Thermel immersion heating Unit 
permits removal of cast Insert 


remove the cast insert from the outer shell 
ft a new Thermel immersion electric heating units 
ossible thi 
—— 





of th 
rt without 
9 the tank 


Or 





juid heat trans 
fer, including oils 
ind water 

Inserts are available for pipe and finned t 
Made in 7-10-14 kw. 220. 440 and 35 
three-phase; for 3# 
trom 2 to 6 ft 

Made by: Thermel, Inc 
Park, IIl 


. 9400 Ro 


Lennox self-contained Heaters 

for unit Heater or central Use 

LENNOX OG industrial heaters for automatic firing a 

signed for unit heater or central applicati 

in output ranges of 280,000 Btu/hr 

ire quiet blower operation 

Engineering features include an integ 
} 


with nev 


‘dual tuel” burner and sit 
One motor drives the combination 
idual draft blower, which are mounted 
Either blower or furnace sections 
Available in floor, inverted and h 
units have a packaged control system. ¢ 
ulfide scanner principle, providing 
Made by: Lennox Industries. Inc.. Ind1 
i Euclid, Des Moines, la 


February 
1959 





QUAKER MAID REFUELER MARTHA WASHINGTON 





MARTHA WASHINGTON TANDEM GONDOLA TYPE SEMI-TRAILER 


Smo lked ame-tal.e— 


BY QUAKER 
SOUND ENGINEERING AND LIGHTWEIGHT 
CONSTRUCTION ASSURE EXTRA PAYLOAD 


Quaker Truck and Trailer Tanks are designed by engineers 
of highest standing and built to your individual require- 
ments by mechanics of the finest skills. Before construction 
is started on any tank, a blueprint is submitted showing how 
the tank will look, how much it will weigh, and how the 
load will be distributed on each axle in accordance -with 
both the chassis manufacturers’ specifications and State 
highway laws. You can depend on Quaker Tanks never to 
be overweight, never to be over or under capacity; and to 
have the load distributed perfectly. 


For over 30 years Quaker has been the leader in the 
development and improvement of truck and trailer tank 
equipment. Go over any modern piece of equipment and 
see what a large percentage of the improvements in design 
and construction have been developed by Quaker City. 
To take a specific item: you will find lightweight tubing of 
larger inside diameter than piping, with long sweep elbows 
replacing sharp mitered joints, all joints welded and tested. 
Features like these explain why so many large oil com- 
panies ask us to construct pilot models for them before 
they go ahead with a large program. 


Get the benefit of standardization where it will save you 
time and money, but at the same time enjoy the advantages 
of a tank designed to fit your individual requirements by 
specifying Quaker City on your next order. Whether you WILLIAM PENN 
want a simple job like our “William Penn” or a deiuxe 
unit like our “Fawn,” we can take care of your needs. 


QUAKER CITY IRON WORKS 


3400 GAUL STREET, PHILADELPHIA 34, PA., Telephone: REgent 9-3000 


AMERICA'S LEADING TRUCK TANK BUILDERS FOR OVER 30 YEARS 
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L8024— Combination 
Aquastat* Relay. Complete line 
for oil-fired or gas-fired boilers. 
Performs 4 functions: low limit 
controller, circulator controller, 
high limit controller and circulator 
relay. Easily adaptable for zone 
control applications. One boiler 
tapping meets needs of pre-wired 
package boilers. Available for 
vertical or horizontal mounting 


* Trademark 
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PROFIT -packed Aquastat* Relay—the Honeywell 


L8024 Combination Control. It’s quality designed to 


reduce money-losing service callbacks. 


A recent survey proves that when you 
put all- Honeywell controls on units 
you install, you make far fewer trips— 
keep those profits! And it’s only one of 
lots of ways you profit by handling all- 
Honeywell controls. For, when you 
deal with Honeywell you’ re backed by 
Honeywell. Backed 100% by the best 


For information on Honeywell's complete line of 

ntrol systems for heating and cooling, call your 
local Honeywell office, or write Minneapolts- 
Honeywell, Dept. FH-2-28, Minneapolis 8, Minne- 
ota. Honeywell sales and service coverage is 


world-wide. 
Fructoil 
oilheat, 


service in the industry and a complete 
line of quality products. And you get 
reliability —easier installation —simpli- 
fied inventories—training school for 
your crew —p/us really fast help when 
you need it from 112 sales-service 
offices close as your phone. 


Trademark 


Honeywell 
Fiat tu Coutiol 





When converting fireboxes 


Sell the 


Difterence 
in Dollars 


You can make money and save your customers 
money, too, when you put across the B&W Insu- 
lating Firebrick story. Here’s why: 

Fireboxes lined with lightweight B&W Insulating 
Firebrick can save 15% to 25% in fuel bills. The 
reason? Millions of tiny insulating air cells stop 
the flow of heat through the brick . . . bounce the 
heat back into the firebox. The hot face of these 
lightweight refractories come up to temperature 
faster on start-up, then keep furnace temperature 
higher during firing. That not only cuts fuel costs, 
but also assures more complete combustion and 
clean, odorless heat. 

These B&W benefits will keep selling for you be- 
cause your satisfied customers will spread the word 
to neighbors. Your oil sales will go up... and so 
will your reputation in the community. It’s smart 
business to explain the difference 
in dollars with B&W Insulating B&W FIREBOX 
Firebrick. HANDBOOK 


A Valuable Guide ‘ = 


for Every Installer 
Send today for this Handbook! 


THE BABCOCK & WILCOX CO. 


Refractortes Division 


General Offices: 161 East 42nd St., New York 17, N. Y. 


Works: Augusta, Ga. 


. . « « New Products 


Nu-Way equips large-input Oilburners 
with D-LAyY-FLO 2-stage ignition System 


D-LAY-FLO 2-stage ignition system is offered with Nu-Way’s 

gun type oilburners, using light oil at input rates up to 

rage i 
The system ad 

mits only two 

thirds of the oil 

flow during initial 

firing; a separate 

oil line supplying 

two nozzles de 

livers this portion 

of the oil. When 

the flame is estab 

lished after 

ibout 15 secs.—a photoelectric cell triggers a valve on an 

extension of the oil line which feeds a third nozzle. Burner 

then operates at set capacity. Modulation of air input 

luring starting is said to be unnecessary 


Made by: The Nu-Way Corp., Rock Island, II! 


Opw redesigns emergency Valve 

to provide for greater Safety 

OPW 791 EMERGENCY VALVE, used on fuel drums for draw 

ing off fuel, has been redesigned for greater safety. Avail 

ible with bronze body and aluminum lever in sizes: 1” by 
1/7 1 | 4 by /,"". 1 1 a by 1” 


A redesigned shroud type lever eliminates pilferage 


l ”” ” 


by 


fusible section melts at 165°F.; break-a-way section allows 
valve body to split in half when exposed to undue stress; 
two piece stem permits automatic closing if sheared off; 
leakproof “O” ring seal around stem prevents leaks 

Made by: OPW Corp., 2735 Colerain Ave., Cincinnati 
25. Ohio 


Peerless Heater adds cast-iron. 
oilfired, packaged boiler Unit 


SERIES OUP, Peerless Heater’s new oilfired, cast-iron boiler, 
is a complete packaged unit, wired and assembled at the 
factory. Available in two : 
models: 110,000 and 146,000 
gross Btu/hr output, with in 
sulated flush jacket as stand 
ard. Deluxe jacket extension 
ivailable as an extra 
Standard equipment in 
cludes gun type oilburner, 


” 


WA circulator, controls, 


barometric draft regulator and refractory combustion 
chamber. Factory wiring includes the burner, circulator 
and controls, except thermostat. Boiler carries a 25-year 


guarantee 


Made by The Peerless Heater Lae: Bovertou n, Pa 
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1. Crated for ea: 


CUT COSTS 


by installing packaged American-Standard Boilers 


“Walk” this factory-assembled Arcoleader oil e Oil burner on special sling mounting makes 
boiler into place for quick, easy installation. for easier, quicker installation. 
Other features that cut installation costs include: 
e Compact, lightweight, wet-base, vertical NEW! A nonpackaged Arcoleader in six and 
sections that are easy to handle seven sections is now available. Ideal for large 
3 S . : ; : homes, features factory - assembled sections. 
e Off-the-floor, floating jacket permits easy I=B=R ratings—75.0 to 153.0 Mbh for three 
“walking in’”’ without rollers. through seven sections. 
e Front-mounted, factory-installed pre-wired 
controls, circulator, burners and manifold. For details call your distributor or write 
e Factory-installed tankless heater (optional) AMERICAN-STANDARD, PLUMBING AND HEATING 
cuts labor time. I=W=H approved rating. Division, 40 W. 40th St., New York 18, N. Y. 














Amsnican Standard and Standard*® are trademarks of American Radiator & Standard Sanitary Corporation 


Amenican-Standard 


PLUMBING AND HEATING DIVISION 


A 








with an EXCLUSIVE 





SUNHEAT FRANCHISE 


““You don’t have to be a genius to figure 
out what a swell opportunity SUNHEAT 
offers you. It’s as easy as one, two, three, 
and it really makes sense. 


“One, you get an exclusive SUNHEAT 
franchise. So, not only are you selling a 
top product, but also you don’t have 
anybody else trying to profit on it in 
your territory. The field is all yours— 
right on the level. There are no tricks. 
No minimum gallonage. Sunoco goes all 
out to help you protect your profit 
margin. 


“Two, you’re pushing one of the best 
heating oils available. In fact, it’s a spe- 
cial blend of oils... tailored to home 


LEARN how Sun gets new franchises off 
to a fast start. Write today for information. 


heating . . . always clean-burning. 
SUNHEAT quality sells and re-sells 
for you. 


“Three, the Sunoco people are in there 
promoting for you all the time. You 
ride along on the wave of Sunoco’s 
multi-million-dollar advertising for its 
new custom-blended gasolines. People 
everywhere know the Sunoco name, and 
that makes it much easier for you to 
sell SUNHEAT. 


““What’s more, Sunoco supplies you with 
your own individual advertising pro- 
gram. Foots the bill for half the cost of 
running it, too. 


*‘All this is worth learning . . . isn’t it?” 


SU I 


FUEL OIL DEPARTMENT 


SUN OIL COMPANY 


Philadelphia 3, Pa. 


MADE BY THE ORIGINATORS OF CUSTOM-BLENDED BLUE SUNOCO GASOLINES | 





WALKER 


SHUR -FLO 


Re 
} 


DRAFT PROBLEMS: 
THE START... 
LS For Ges... Oi... ond Solid Fuels! 


Pe 


THE INSIDE STORY OF 

SHUR-FLO EFFICIENCY 

@ Hi Volume Self-Feathering Fan 

@ Self-Cleaning Blades (No soot 

beld-09) Stainless Stee! Shaft, 

Hub, and Blades. 
@ Quiet, burn -out proof 

motor 


“| don't fuss and fret with uncertain draft anymore 
since Walker brought out this low-priced draft in- 
ducer-reguiator combination. Now, | install Walker 
inducers on all my jobs. That puts me way out 
ahead, because with good draft | know every job 
will be exactly right from the start."’ 


"Most Efficient 





| 


| 
~ re he © Silicone oiled bearings 
‘ _ @ Extra rigid 


r= | Deatt System 
ceed =: | Ever Made" 


Say Heating Contractors, 
Architects, Home Owners 








Draft problems are eliminated with a Walker Shur-Flo 
Control (Pats. Pending) in an oil, coal, or gas-fired 
installation because it’s the SUREST DRAFT SYSTEM 
ever devised. 

Here’s an economical draft inducer that’s a 
fool-proof answer to every draft problem from older 
heating installations to modern, low-roofed houses. You 
just install it and forget it. What could be better? 

Moreover, the Walker Shur-Flo with fan operated draft 
inducer moves ONLY flue gases; does not suck in outside 
air. Building and home owners like the Shur-Flo 
because it runs quietly, costs less to operate, and requires 
little power. You'll like the Shur-Flo because it installs 
quickly at any angle—vertically, horizontally, or at a pitch 
—and virtually eliminates costly callbacks and corrections. 


There’s a Walker Draft Control scientifically designed to meet every 
draft problem regardless of fuel. 28,000,000 in use prove efficiency. 
The standard of performance for the industry. 





ROYAL PURPLE JUNIOR LINE 
for smaller central; central heating 
heating plants | budget control 


VENTURI CAP 
for heating 
and ventilating 


DOUBLE SWING 
for gas fired 
equipment 


i | 
| | 
@ @ 
| | 
| | 
| | 
| | 


For full details, see your supplier or write direct 


WALKER MFG. AND SALES CORP. 1750 Penn St., St. Joseph, Mo. 
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. . « New Products 


Wesco Ridgedale is vertical firetube, 
hot water Boiler for automatic Firing 


TWO MODELS of the Wesco Ridgedale are available, model 
S80W with a rating of 116,000 Btu gross output and 
model 720W with 144,000 -_ — 
Btu gross output. Both are 
designed for automatic firing 
using Wesco burners. 
The Ridgedale is a vertical 
firetube type boiler, with 
tubes containing a_ spiral 
baffle to impart a scrubbing 
action to the hot gases. Tank- 
less coils for hot water sup- 
ply are optional 


Made by: Westcott Snyder Mfg. Corp., Madison, N. J. 


Edwards motorized zone Control 
is equipped with mercury Switches 


EDWARDS motorized zone control valves now are equipped 
with mercury switches, completely enclosed, hermetically- 
sealed, and silent. The valves may be 
used on hot water or steam systems 
and are available in 3%”. 1 


"and 144” 


standard threaded pipe sizes. 

An electric motor gear drive pow 
ers the valves, which use a standard 
three-wire thermostat, low voltage op 
eration, Electric power is drawn only 
during the opening or closing of the 
valves 

Made by: Edwards Eng., Inc., 101 
Alexander Ave., Pompton Plains, N. J 


Crotty Mws Series is oilburning, 
wetback Scotch Marine Boiler Unit 


NEW CROTTY MWB SERIES Scotch Marine Boiler is a modi- 
fied wetback type boiler, featuring a wetback top, wet 
sides, wet rear top 
and bottom, 
hinged swing-out - 
doors protected 
by insulated fire 
brick 

The MWB Se 
ries also is avail 
able as a full wet 
back boiler; de 
signed for forced draft packaged type oilburners. The 
boiler will be furnished as a fully-integrated package, 
utilizing several well-known makes of forced draft oilburn- 
ng equipment 

Made by: Crotty Mfg. Corp., 
Flushing, N. ¥ 


133-15 Thirty-Fifth Ave., 
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oer OPULS E 


O 
ANEW M 


FOR YOU 
IN THE 


INDUSTRY? 


You have known the Autopulse Electric Fuel Oil 
Lifter for many years. Your industry has sold 
thousands of them for space heaters and kitchen 
ranges in houses, apartments, and business estab- 
lishments. 

NOW - Autopulse hands you a new profit 
opportunity on its Fuel Lifters: 


1,000,000 MOBILE HOMES 
4,000 MOBILE HOME DEALERS 
14,000 MOBILE HOME PARKS 











The product is already selling to this booming 
market. Autopulse is under way with an aggres- 
sive, national advertising program. Distribution 
is greatly strengthened, for your benefit. 


Model 8F 


Write today for full 
information 


Electric 


AUTOPULSE oivision 


WALBRO CORPORATION 
Cass City, Michigan 





1120 MAKE BIG PROFIT 


on small volume, non-credit 
fuel oil customers . . . with 








BUDGET METERS 


HERE’S HOW! 


Eliminates 

Cc. 0. D. Accounts 

Small Gallonage Deliveries 
Credit Problems 
Reduces 

Fuel Oil Delivery Costs 
Accounts Receivable 





Plus increases gallonage by permit- 
ting you to solicit accounts which 
would be unprofitable or unwise to 
handle without the Budget Meter. 


6 METERS 

ON 60 DAY 

FREE TRIAL 
BASIS 


low cost, coin-operated 
burner attachment 
allows customers to pay 
as-they-use. Can be in 
Stalled by your own serv 
ice personne! easily 
and inexpensively 


Simple, trouble-free operation guaranteed ! 


Home owner merely deposits quarter or quarters for 
amount of heating time desired. This time period is 
variable depending on the customer’s monthly fuel con- 
sumption. No adjustments are necessary for fuel oil 
price fluctuations. 


Advantages for your customers 


They will never run out of oil 
Easy, convenient payments 
No large fuel oil bills to meet 


BUDGET METER CO. « Arch Road « Westfield, Mass. 


GET FULL DETAILS TODAY! 


BUDGET METER COMPANY Arch Road e Westfield, Mass. 
[_] Send me complete information and prices on your Budget Meter. 
[_] Send me 6 Meters on 60 Day Free Trial Basis @) $19.95 ea. 


| 
! 
| 
| NAME 
| 
| 
| 





FIRM 





ADDRESS 





city ZONE STATE 
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. . « « New Products 


Dwyer filter Gage fits all Sizes 
of Furnaces and Airconditioners 


DWYER filter gage, actuated by differential between atmos 


indic ates grad 


pheric and blower compartment pressures 
ually clogging of air filters and shows 
the exact time when they should be 
changed. 

Three different capacities fit all 
types and sizes of furnaces or aircon 
ditioning systems; special types avail 
able for original equipment manufa 
turers. Each gage is individually pack 
aged and requires only a single hole 
for installation. A knurled knob pri 
vides for adjustment 

Made by: F. W. Dwyer Mfg. Ci 
Dept. No. FHN, P. O. Box 378, Michigan City, Ind 





Bird-Archer fueloil Treatment 
for soot Removal on big Jobs 


FORMULA C8 fueloil treatment is shipped in 15, 30 and 
55 gallon steel drums and is designed to be fed into fueloil 
storage tanks immediately prior to delivery. Formulation 
is added at a rate of 1 qt. for each 1,200 gals. of fueloil, 


although where heavy sludge deposits exist, the rate may 


be initially stepped up 


is THE UNIT YOU snounp seu 









DYWATHERM can moka 
PROFITABLE YEAR 


Every home owner is interested in saving money on his fuel bills and most home owners will 
replace their present heating equipment if they have proof that you can give them more for 
their money in fuel economy, comfort and convenience than they have ever known before. 
The Bethlehem DYNATHERM is that proof . . . it actually exceeds customers’ expectations! It 
gives you an edge on competition because it offers everything customers have been looking 
for in economical home heating! 


Formula C-8 is a blend of organic solvents, an emulsify 
ing agent, plus a material to lower to ignition point of soot 

Made by: Bird-Archer Co., 4337 North American St., 
Philadelphia 40, Pa. 


’ 


G-E introduces Thermaline Unit. 
a self-contained room heat Pump 


NEW heating-cooling unit called the Thermaline has 
been introduced by General Electric. Basically a heat pump, 


the unit has been 
designed for 
through 
the-wall insula 
tion in new and 
existing homes 
Individual units 
are installed in 
each zone. or 
room, and_= “re 
quires a 230 volt 
outlet 

Since last fall, 


Thermalines of 34 or 1 hp have been the sole means of 
/4 I 





heating and cooling test homes in eight cities 
Dimensions of the units are 3542” long; 18Y” high; 
ind 17” deep. They extend 3/2” into the room. 
Made by: Room Air Conditioner Department, General 
Electric Co., Louisville, Ky. 


the secret is in 


THE 
WHIRLING 
FLAME 


is your MOST 


















Write for full information to 


BETHLEHEM FOUNDRY & MACHINE COMPANY 


BETHLEHEM + PENNSYLVANIA 
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. . « « New Products 





WHY MORE DEALERS 


are using Penn heating controls! 





Ask any dealer who has installed the Penn “RIMSET” 
thermostat and he'll tell you... 


It has features found in no other thermostat. It is easier 
to set, easier to read . . . simply dial the rim, the scale 
remains stationary. It is easier to install... leveling is 
not essential. It has snap-acting contacts... no chattering 
to cause undesirable “on-off” operation. It is so versatile 
... Various subbases available for 12 different heating- 
cooling jobs. It has modern styling and beauty . . . 
blends with any room decor. 


And, he'll tell you . . . Penn heating controls deliver 
the trouble-free performance that creates better-satisfied 


~ SS customers. For convincing proof... 


Try Penn on your next job! 





. 


PENN CONTROLS, VC. nse, ics 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 
NTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINE 


A 
. 














~~ 





WHISTLER 
fill-signal 


This improved, unfail- 
ing signal works on an 
entirely new principle; 
fits into the vent-pipe 
inside the tank. It’s 
well-built, safe (Un- 
derwriters Approved), 
to handle, and 
lower priced to bring 
you more sales. 


easy 


The VW histle r Mode l D 


another fine product 





from the makers of Galon- 


gage, -thru. 





Gua rdian, F 


APPLIED MECHANICS COMPANY 


381-389 CONGRESS ST., BOSTON 10, MASS. 





LUSTY 


That silence you hear is Fostoria’s new 400A water cir- 
culator—a quiet, seal-less pump for closed hot water 
heating systems. This low-cost circulator needs no 
lubrication, no starting device, no overload protecting 
mechanism. It can be installed in any position, serviced 


and replaced with only a screwdriver. 
qe ((( 





Use the 400A for circuits or zones to 
100,000 BTU. Write for information to 
Fostoria Pressed Steel Corporation, 
Pump Division, Fostoria, Ohio. 
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. . « « New Products 


Toridheet oilfired packaged Boiler 
shipped complete with Circulator 


TORIDHEET’S OGP packaged oilfired unit is a tubeless steel 
water boiler, ASME approved, available in three capacities: 
115.000, 172.000 and 225.- 
000 Btu output. The unit is 
fired with the Toridheet “Oil 
Miser” Multi-Jet and Super- 
Jet pressure burners. 

All controls, the water cir- 
culator, tankless coil and oil 


burner are factory-assembled, 





piped and wired prior to 


shipment 
Made by: Toridheet Division, Cleveland Steel Products 
Corp., 6025 Brookpark Rd., Cleveland 35, Ohio 


Boiler arrives as a complete package 


Quiet Automatic adds two water Heaters 
for larger Homes and commercial Uses 


QUIET AUTOMATIC has announced two hi-recovery water 


+ 


iters fired with gun type burners and designed for large 


residences, motels, apartments, restaurants and_ similar 
mmercial uses. No. 70G is a glass-lined model with 
ipacity for 180 gph at 100 degrees rise; No. 65T is 


pper-lined, in the same capacity 
Quiet Automatic’s line now includes oilfired water heat 
rs with capacities from 30 to 5,000 gph 

Made by: Quiet Automatic Burner Corp., 33 Bloom 


field Ave Newark 4, N J 


Lennox has 4-ton condensing Unit 
for the ‘in-between sized’ Jobs 


DESIGNED for “in-between sized” installations. Lennox has 


. 4-ton condensing unit for central resid ntial airconditi n 


* gaanentl 
iY | eee 


ing systems, It de 
livers 49,000 


Btu /hr of cooling 


et 


when remotely 
P <a 
onnected with or , Speer: 
CT eae 
lose-coupled to a PPh > 





3-ton Landmark 
vaporator and 
51,000 Btu /hr w- 
with a -ton 
evaporator. 


The 


previous 


4-ton model incorporates all design features of 
3 and 5-ton condensing units, and, when in- 
stalled with acoustical discharge hood, ejects air high and 
upward on the same side that it enters. This permits 
corner installation or even built into a wall. Without the 
hood, air is discharged from the top of the unit. With 
hood, the 4-ton unit measures 34)” high, 33-11/16” deep 
and 5914” wide. 
Made by: Lennox Industries, Inc., Marshalltown, Ia. 
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5 YOUR SERVICE PROBLEM DUE TO . 
Se “MODERN DETERGENT FUEL OILS - fi = / give Expert Service 
Hydrovalve’s Hew NEOPRENE-BINDER ‘ ) and | use... 
s The Instant- Glo 
‘ 


G A S 4 E a S | Nei CUSTOM.BUILT INSULATING BRICK 


ae », COMBUSTION CHAMBER 


4 ~— i : STANDARD ROUND TYPE 








for Boilers 

; and Cast Iron Furnaces 
costly call backs pe itn, Sizes up to 2.0 GPH 
on your Oil Burner Servicing. ae 


& Modern fuel oils attack 
ordinary Gasket material... 
Hydrovalve's 
NEOPRENE-BINDER 


completely saturates the fibres 
of the Gasket material 
and makes them detergent resistant... 


for long-lasting 
oe seepage-free sealing. 


For your FREE my ROUND “A” TYPE “NARROWBOY" 
Hydrovalve Speciaily designed for Sin Shines Mites 
ii Chart of Sisel Furnaces dF 
Wa kets, s | {Can be used on any job where = urnaces 
actual size Gas 1 i¢ . round chamber is desirable.) Sizes up to 5.0 GPH 
write us todey . Sizes up to 1.75 GPH 


“My Customers appreciate the DIFFERENCE!” 


For details, write to: 


Hydrovalve Co. : | | -Tehjpre).| MACHINE Oll Heating Supplies Div 











1319 Utica Ave., Brooklyn 3, WN. Y., BUckminster 4-1330 WORKS COMPANY | ivnw, MASSACHUSETTS 








or 1 ton chassis 


Morysville U-2 for 33, % | = Apa 
|= orf] 





COMPARE M oo ae By far the most complete line 

orysville bodies feature tor feature. u Sa: a 
find them best built in the industry . .. and your best ey of Ignition Electrode Assem 
possible buy! blies, insulators, fittings, bus 


@ 14 and 16 ga. body steel (14 ga. throughout for bars and a ed fastest 
models rated 1 ton up — 19 ga. doors) @ 12 ga. dia- service on exactly the ignition 


mond floor plate @ Heavy U-channel under structure iM parts that you want, always 
@ Electric welded throughout @ Telescoping roof and Mae order froma “Dielectric” Jobber. 


hinged gate @ Double panel doors @ Full length, rod ifs Th ’ ' 

‘ ! ? res G eres one near ou: -59- 
type hinges with bearings @ Recessed, spring loaded : / ° y staan 
latches with individual locks or master locking device é 


it | 
@ Fendix undercoating (No extra charge). 
Write for FREE Literature D : L = i - i c 


IMMEDIATE DELIVERY rad 
mene MORYFVILLEM PRODUCTS CO.., Inc. 


Pamaipet Cities Jody UL CUW INC. 125 VIRGINIA AVE., JERSEY CITY 5, N.J. 











Industry Groups 


(Begins on page 46) 


Westchester Group changes 
Name to Oil Heat Institute 


CORPORATE NAME of the Westchester 
Oil Trade Association, Scarsdale, 
N. Y., was changed recently to Oil 
Heat Institute of Westchester. This 
county was one of the pioneers in the 
promotion of oil heat and has had 
programs for 13 years 

According to Walter L. Ballard. 
Petroleum Heat & Power Corp, and 
president of the association, the mem 
bers voted overwhelmingly at the an 
nual December meeting to fix all dues 
na gallonage basis to meet 1959's 
promotional budget. The minimum 
dues for any member will be $35 
On this basis the budget will be 50% 


greater than the amount spent for pr 


in 1958 


DELAVAN 


type “W” nozzle takes the guess- 
work out of nozzle selection 


Delavan's Type “W" is 
only all purr 

worry about hollow o 
small burners (.80 thr 
You can replace enth 
proved fires on most 


Boiler Institute appoints 


administrative Assistant 


ve NOLZZIN 


me-saver 
kK and 10¢a! Tor 


Remember, Typ« a premiun ouble-shc ig or for thase fussy jobs 


From the world's largest norrle monufocturer 
Delavan ts the la ges } 


voted exclusively to the desig 


‘DELAVAN 


~~ > eee 4? “ 
CUM IAM LL AVANT. 
> 


“ 
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New way to cut costs, increase profits: 


PERMANENTLY-ATTACGHED HOSE COUPLINGS 


Scovill’s permanently-attached fuel oil and gasoline 
pump hose couplings can save you money by elimi- 
nating the unnecessary... the hidden... costs of re- 
attachable couplings. These unseen costs include such 
expenses as removal-time of old hose couplings, stor- 
age, shipping, paper work, re-attachment and more. 
Hidden costs added to the higher initial cost of re- 
attachable couplings mean one thing: it will actually 
cost you less to throw away a used Scovill perma- 
nently-attached coupling than to recondition a re- 
attachable coupling for re-use. 


Hose couplings 


eloil 


It’s easy to see Scovill permanently-attached coup- 
lings save all along the line. In addition, distributors 
who handle hose can now buy fuel oil and gasoline 
pump hose couplings right from Scovill to save up to 
1/3 the former cost! And direct-to-distributor ship- 
ment means they can sell coupled hose to oil companies 
at better-than-competitive prices. For full details on 
the advantages and savings of modern permanently- 
attached hose couplings, write: Scovill Manufacturing 
Company, Hose Coupling Department, Waterbury 
20, Connecticut. 


by SCOVILL 





. ««« Industry Groups 


Western Mass. Council has 
Meeting on Credit Problems 


4 PANEL DISCUSSION of credit and col 
lection procedures was heard at the 
January 14 meeting of the Oil Heat 
Council of Western Massachusetts in 
Springfield, Mass 

The Association has been 
ing radio advertising which ret 
one member company in ea 
The group also has outdoor posti 
Schorr W 


are on the Advertising Committe« 


Bernie and Everett 


for satisfied customers 


New England sheet metal Men 


discuss liability Exposures 


THE TOPK 


ember meeting of the Sheet 


itil 
met il 


lack 


1. airconditioning and 


Industry.” 


obtained with a g 
irance policy 


The meeting also was g 


and more sales volume... 


sell 


ZONVALVE 


the best in modern 


ZONED HEAT 


acs 


Model RS-A Model C-S Model $-S 





ZONED HEAT means: 
more comfort, less fuel! 


Zoned heat is now recognized as 
the ultimate in modern heating. Its 
advantages are two-fold: 

1) Comfort—each area of the 
home or building may be heated 
automatically to the desired tem- 
perature. 

2) Economy — heating plant need 
no longer burn fuel to furnish un- 
wanted heat. 


ZONE CONTROL VALVES are the 
most economical devices for accom- 
plishing zone heating control. With 
them, multiple zones may be in- 
dividually controlled from a single 
burner and circulator. 

Each zone is controlled by its own 
thermostat. All wiring is inexpensive 
low-voltage. 


For full details, ask 





ZONVALVES mean: 
more profits, better jobs! 


ZONVALVE is a zone-control valve 
of outstanding quality, as well as 
extremely low price. 

Zonvalve is thermostatically op- 
erated. All Zonvalves contain a 
built-in auxiliary switch, which auto- 
matically starts circulator or burner, 
when any Valve is in “open” position. 

Zonvalve may be installed in any 
position on supply piping or indi- 
vidual radiator. In modernization, 
Zonvalve replaces the ordinary ra- 
diator valve with no piping change, 
no shutdown of heating system. 

Zonvalve is compact, rugged in 
construction. It is manufactured in 
standard tubing and pipe sizes. Op- 
erates on steam and hot water sys- 
tems. Unconditionally guaranteed. 

Zonvalve is ideal for zoned heat 
in homes, offices, factories, hospitals, 
hotels and motels. 

For fast sales, sell Zonvalve! 


your wholesaler or write for Brochure B2 


HEAT-TIMER CORP. - 657 BROADWAY, NEW YORK 12, N.Y. 


of a talk given at the De- 
Metal 
Contractors Association of New Eng 
land was “Liability Exposures of the 
sheet 
Speaker was George 
Liberty Mutual Insurance Co., 
» summarized the five types of cov 


general liability 


iven advanc e 








OIL INDUSTRY GONVE 





“That's our new heavy duty 
industrial oil." 











notice of a warm air school to be held 
in April under the auspices of the 
New England group, the National 
Warm Air Heating & Air Condition 
ing Association and Northeastern 
University. 

Another membership meeting took 


place on February 10 


Maine Dealers name Committee 
to plan annual June Meeting 

JUNE 25 and 26 are the dates selected 
for the convention of the 
Maine Heating Equipment 
Dealers’ Dick Morrell 
committee in 


annual 
Oil & 

Association 
the 


heads re harge ot 


making arrangements for the meeting 


Charlie 
Hamm, John Cullinan, Byron Pride, 
George Musk, Lou Cook, Jake Holmes, 
Don Nelson, Litchfield, 
Charlie DuBay, Bart Connors, and 
Larry Moody. 


The Association’s monthly news 


Serving with him are 


George 


letter announced that the Licensing 
Board 


drivers to start up a burner following 


has issued a memo allowing 


a shutdown caused by an out-of-fuel 
a truck 
driver started the burner, he was tech 


condition. Previously, when 


nically violating the law 


Jim Francis has been promoted ti 
Lamneck Division, 
Clayton & Lamber Mfg. Co., Louis 
ville, Ky. He succeeds Roger Sherwood 
who has joined Champion Furnace 


Pipe, Peoria, Ill 


sales manager. 
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— MANUFACTURERS 
ACTIVITIES 


Westinghouse Computer figures 
Home cooling Requirements 


WARAS 


Westinghouse Analog Re 


rding Air Conditioning Computer 


1 ’ 
nas Deen 


designed to consider sys- 


tematicall) 


more than J0 


factors 


which influence the indoor tempera- 


ture of Information related 


house. 

se factors is programmed into 
the machine through a set of dials and 
switches 


When all 


have been made. the operator selects 


settings and adjustments 
mditioning unit in terms of 
capacity up to 110,000 Btu's. 
is set for air-cooled or water 
nit ratings and a push of a 


its the computer into opera- 


nds its recorder feeds out 
tape containing a chart to 
ctly how an aircondition 

nit will perform in cooling the 
juestion. By varying the fac 
valuable information can 
mple, by turning up the dial 
ntrols the occupancy of the 
machine will determine 
rature the airconditioning 
maintain while a number of 
present at a party. Or, it is 
determine the effect of ad 
nsulation. Such changes made 
ils of the computer are re 


the recorder’s tape as it 





charts temperature variations for a 
24-hour period. 

Raymond K. Serfass, manager of 
Westinghouse’s airconditioning divi- 
sion, explains that the computer will 
be used for the present to train sales 
men, distributors and dealers on the 
proper techniques of calculating air 
conditioning requirements 

It is likely to find application in 
major housing projects and it also could 
provide a means of studying what kind 
of house construction is most economi 


cal from a cooling point of view 


Farrell honors 31 Employees 
and initiates 25-year Club 


FARRELL MANUFACTURING CO., Joliet, 
Ill., builders of truck tanks, honored 
31 employees with a total of 970 years 
of service at a recent dinner 


The event also ofhciall initiated 


Duchos 
president, presented 
watches to 15 of the employees, The 


other 16 had been similarly honored 


y 
the firms 25-year club. R. | 


SO1S. 


company 


the previous year at Farrell's 50th an 


niversary banque t 


NOW 
FROM 


HANNAY 


INTEGRAL HYDRAULIC PTO 


The integral power 
take-off and hydraulic 
pump trom HANNAY 
eliminate mounting 
saddle, jack shatt and 
universal joints 

For efficiency, economy 
and flexibility in 
hydraulic fuel delivers 
SPECIF) 
and hydraulic 


by HANNAY 


first choice 


hose reels 


COMP One Hits 


alone 
fine | oil 


progr SSIVE 


dealers 











See your Oil Equipment Jobber or 
write to Hannay for complete 
hydraulic delivery information. 


CLIFFORD B. HANNAY & SON, INC., WESTERLO, NEW YORK 





. . « « Manufacturers’ Activities 


Airtemp shows equipment Line 
to Dealers in New York City 


THE NEW YORK factory branch of 
Chrysler Airtemp, Dayton, O., re- 
cently presented the 1959 line of com 
mercial and residential heating and air 
conditioning equipment to more than 
200 dealers from the Metropolitan 
area. 

L H. Baker staged the presentation 
at the Park Sheraton Grand Ballroom 
Among the speakers were Joe Ogden 
vice-president in charge of sales; Fred 


J. Laughna, director of branch opera 


tions; Bill Denton, national products 
manager; Charles Hildenbrand, branch 
engineer; and Jay Massman, district 


manager 


Shell marketing Executives 
appointed to new Positions 


THREE EXECUTIVE changes in Shell 
Oil Company's marketing department 
ve been announced by J. G. Jordon, 
rketing vice president, New York 
C. F. Martineau has been appointed 


| assistant to the general mana 


You too can 
make 
more 
money! 


You can build your business into a real money-maker with a 
Sinclair heating oil franchise. Here are four good reasons why: 


You can offer premium quality products at regular prices. 
Sinclair Heating Oil contains an exclusive anti-rust 
ingredient. Result: reduced service calls 


A strong advertising program 
where it counts most! 


the local level 


A special sales training program 
La] 


ideas. 


An assured product supply 


designed to be used at 


full of profitable new 


thanks to Sinclair’s huge 


production and ample storage facilities. 


There’s much more in the market for you with Sinclair Heat- 
ing Oil. For details, write: Sinclair Refining Company, 
600 Fifth Avenue, New York 20, N. Y. 


SINCLAIR 


HEATING OIL 


102 


SuperFlame 


ger of head office marketing depart- 
ments. D. B. Clark will succeed him 
as sales manager of the New York 
Division, and J. G 
viously district manager of the Hono 


Williams, pre 


lulu Division, will succeed Clark as 
sales manager of the Seattle Division 


Marketing Plans get preview 
at John Wood sales Meeting 


“YOU SELL more because you havi 
more to sell” is the theme of the 1959 
sales and advertising campaign of the 
Heater and Tank Division, John 
Wood Co... Conshohocken, Pa. The 
theme was described by W. Glenn 
Oslin, vice-president and general sales 
manager, at the annual sales meeting 
held January 12-14 at Point Clear, 
Ala 

New products, extending the John 
Wood line, were unveiled for the sales 
staff and will be introduced to the 
public in the near future. J. H. Got 
wals, senior vice-president and general 


manager, also addressed the group 


Burnham’s Berger Unit now 
Warm Air & Cooling Division 


THE BURNHAM Corp., _ Irvington, 
N. Y., has renamed its Berger plant in 
Belle Vernon, Pa. Now the Burnhan 
Corporation Warm Air © Cooli 


11 


rly illed tl 


Division, it was form 
Berger Furnace Division 
John J. Hildebid! 


neral manager of tl 








eljey\\ 


“VOabe bo) 


OIL 
> BURNERS 


“You're in no position to be passing 
judgment on nozzles, buddy.” 
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Perfection Industries shows 
product Line at Conference 


DOMESTIC and export sales representa- 
tives recently attended a week-long 
sales conference in Cleveland held by 
Perfection ; 
Hupp Corp 


The meeting was directed by Carl 


Industries, a division of 


W. Milsom, vice president of sales and 
advertising. Carl Strack, furnace sales 
manager, presented Perfection’s new 
line of oil furnaces. The line includes 
three series: the Regulaire, the Stylist, 
and the Trimline. The units are fully 
enclosed in cabinets with several 
models in each series ranging in ca- 
from 166,000 Btu 


pacity 84.000 to 


Johns-Manville Corp. acquires 
L-O-F Glass Fibers Company 


TRANSFER of all assets of L-O-F Glass 
Fibers Co., Toledo, O., has been made 
to the newly-organized Johns-Manville 
Fiber Glass, Inc., a wholly-owned sub- 
sidiary of Johns-Manville Corp. 

The new firm takes over manage- 


ment of seven fiber glass plants and a 


he =, 
ad Fanferteon 
oe? + meaTING + COOL Mme 
bat, 
. 


Carl Strack, furnace sales manager, (left) and Carl W. Millsom, vice president, 
sales and advertising, show Perfection's 1959 line of jacketed furnaces. 


Fiber Glass Research and Technical 
Center, Waterville, O. Plants are lo- 
cated at Parkersburg, W. Va., Hous- 
ton, Corona, Calif., Waterville, O., 
and three are in Defiance, O. 

Officers of the new company are 
R. H. Barnard, president, and F. H. 
May, Jr., 
manager. Its products will be sold by 
Johns-Manville divisions 
augmented by the former L-O-F sales 


organization 


vice president and general 


five other 


Clayton Manufacturing moves 
its Cincinnati Headquarters 


CLAYTON Manufacturing Co., El 
Monte, Calif., manufacturers of steam 
generators and portable heaters, has 
moved its Cincinnati headquarters 
about ten miles north of the downtown 
section to 2051 Exon Ave., Evendale 

The new building will serve as a 
training school, a warehouse, a plant 


and distribution center 


FOR HEATING AT ITS BEST 
WHEN WEATHER DOES ITS WORST -— 


HEV-E-OIL 
BURNERS 


Hev-E-Oil burners furnish all the air neces 
sary for combustion, assuring perfect fire 
control under all weather conditions. Low 
fire start that builds up gradually to the 
flame size required means smooth, safe 
operation. And once the 
for greatest efficiency, it stays that way no 
matter what the weather. 

A complete package! Fire tested! Auto 
matic, electronic controls. Meets all codes 
Easy to install. Models from 5 to 150 gph 

For more information on Hev-E-Oil 
burners write Industrial Combustion, Inc., 
4507 N. Oakland Ave., Milwaukee 11, 
Wis., Dept. FO-259. 


burner is set 


COMBUSTION 








INC. 
EXECUTIVE OFFICE: 4507 N. OAKLAND AVE., 
MILWAUKEE 11, WISCONSIN 





. . . « Manufacturers’ Activities 


Ad plans, Campaigns for 1959 
announced by Airtemp’s Ogden 


ADVERTISING PROGRAMS for the Air 


temp Division, Chrysler Corp., Day 
ton, O., will be aimed at stre1 

ing and reinforcing the firm’s posi 
of leadership in the heating anc 
conditioning field according 


Ogden, vice president, sales 


The recently 


tive Sa id 


appointed sal 
advertising schedules 
be more concentrated than 

years. “We have 
our merchandising material t 
* for Chrysler Ajirt 

The company recently 
additional 


completely 
‘new face 


personnel a PROXIMATELY 


New general managers « heating deal 
partments are 
room air conditioner department; Syd first New 
ney Anderson, Jr., packag equi lir f 
ment 
Stotz, applied machinery and system Pa 
department 
New factory 
Lawrence H 
Charles M 


Rx bert L 


branch managers a ‘holesalers of 

Baker, New ‘ork io M 
Barr, New 

Williams, Houstor tribut inc... | 


On eo} Te}: 
USE 


NEUTRODA 


the ‘ORIGINAL’ Fuel Oil Deodorant 
NEUTRALIZES and DEODORIZES 


FUEL OIL & GASOLINE ODORS 
DUE TO FUEL SPILLS, LEAKS, AND STAINS 


NEUTRODA 
SPRAY or POWDER 


¢ Works FASTER in Banishing ODORS 
* More Concentrated... Requires LESS, 
° Customer gets MORE for his money, 


“Satisfied users 
NEVER SWITCH FROM NEUTRODA” 


NON-FLAMMABLE — NON-TOXIC 
A little NEUTRODA on furnace filter— kills 
objectionable odors. ° 


ys 


ww 
row antl 
aw 


Dealers attend York Meeting 
to see 1959 equipment Line 


I i ( lers 
George H. Child rf-Astoria Hotel, January 
York showing of the 
equipment made by the York 


department ind obert Division, Borg-Warner Corp 


Distributi 


iand York-New Jersey Dis 


An educational exhibit featuring two- 
furnace heating for zone control is cur- 
rently on display in the "Special 
Exhibit" area of the National Housing 
Center in Washington, D. C. The center 
is maintained by the National Associa- 
tion of Home Builders and exhibitors 
are selected on the importance of the 
idea to the home building industry. 


urconditioning, 
met at the Wal 
8, for the 
1959 


Nels Severin, NAHB president, (left) 
discusses the display which was installed 
by American-Standard Air Conditioning 
Division, with the Divison's Vice Presi- 
dent W. H. Baker. The exhibit demon- 
strates the need for zone controlled 
heating as shown by a nation wide sur- 
vey of more than 2,000 homes and how 
this need can be met with a two-furnace 

system. 


. York, 


nsored by York 
Island City; 
New 


rs, Inc 


WITHOUT 
DOWN TIME and with UNIT in SERVICE! 


Users’ Reports Tell How OYLTITE-Stik 
can help you 


to make instant repairs on base- to seal small holes of oil storage 
ment storage tanks @ great time tanks, created through condensation." 
saver." in Illinois Contractor 


A New York Oil Distributor 


on seams of large oil tanks where has done such a good job we do 


not want a service man to be with- 


weld was not perfect. 
A Wisconsin Fuel Company 


° we punched a hole in the tank 
with an ice pick, then filled the tank 
and plugged the hole with the oil 
running out; it has held for months." 

A Maryland Contractor 


out one.” 
A Pennsylvania Heating Company 


".. , to repair leaks in domestic tanks 
inaccessible for repair by other meth- 
ods . most satisfactory." 

4 Canadian Contractor 


OYLTITE-Stik is one of the best time-savers and trouble-stoppers you can find. 
® See your suppliers for OYLTITE-Stik or write 
direct on company letterhead for free sample. 





THE TANKIT COMPANY, Inc. 
560 BELMONT AVE. NEWARK 8, N. J. 
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LAKE CHEMICAL CO. 


3086 W. Carroll Ave., 


Chicago 12, Ill. 





The NEW 4-piece 
FLAME CHIEF 


COMBUSTION CHAMBER 


@ Tongue 
grooved 
with floor 


and 
sections each 

Special white insulating material gives 
quick surface temperatures. 

In 9 sizes: inside diameters of 9, 10, 11, 
12, 13, 14, 15, 16 and 17 inches. 

Wall thickness 2”. 

— uuu WLLL 


mma Write for literature. 


IRON-HIDE REFRACTORIES, Inc. 
_ Dock Street, Matawan, New Jersey 


71000.00 
REW ARDF 


Assures you of Superiority of 
HIDY Degree-Day Recorder 


¢ Delivers more YJ Lease It For 
Setions PerMile $95 per year 


N in save up to 30 of trucking and book 
keeping co These recorders now widely uses “i in non 
parts he ountry and leading firms report mx 
galions pe lelivery; fewer trucks to do the same } 
The HIDY ecorder is the most accurate, easiest t& 
ust imple to maintain degree-day recorder on the market, 
backed up by a reward* of $1000 to the individual who can bring 
proo , 6 contrary Can be bought, or leased for o >) per year 
iding service Write for the complete money-saving for yma 
FB toda Please tate whether you already operate on Degree Day systen 
(NOTE Some territories still available for representatives » for information 


HIDY-BROWN RECORDER CO. CINCINNATI 30," OUr0 


KEK Te to be sure 


LTT 
mn MUNN 
wn 
TTT 


munmnnniny 
TTT 
wun) 








and that 











KEK-CLEANED BOILERS 
LAST LONGER 
GIVE EVEN HEAT 
WITH LESS FUEL 


STEAM AVOID 
FASTER => AiR LOCK 


KEnITé 











LABORATORY 
MADISON a, ee 


—_—_— 
oe 


/7 IMPROVED oe 
/ 5 WAYS FOR MORE 
% PROFITABLE } 

SALES Pid 
etme 


-_ 


Series 577 ie 





~~ a 


AUTOMATIC 


Waporite HUMIDIFIERS 


14 models and sizes . . . installs in 30 minutes 
. fits any straight or sloping bonnet furnace. 


@ Stronger mounted front-end thermostat @ New positive 
control @ Completely adjustable drip valve @ Non-breakable 
evaporotor plates @ Stainless steel pan 


AUTOMATIC HUMIDIFIER CO. e Cedar Falls, lowa 














MORE B.T.U. 


PER & 





NEW IMPROVED 
MOUNTING — Element 
floats” on saddles. No 


hooks. LARGER FINS — 


FOLDED ENDS 

Easier, safer to handle. 
Fins can’t get bent... 
fingers won't get cut. 


SPARTAN 


BASEBOARD 


Compact ® Beautiful ® Noiseless © 
Non-protruding ® Always individually 
boxed, fully assembled ® Saves 33% 
installation time @ Available in 1, 2, 3, 
4, 5, 6, 7, 8 ft. lengths 


Write for 
illustrated 
Literature 
IMMEDIATE SHIPMENT 
from 
7 Strategically Situated Warehouses 


SPARTAN 


CONVECTOR CO., INC. 
52-55 74th Street, Maspeth 78, N. Y., 
ILlinois 7-5502 





The AMPROBE Jr. gives you so much 
more...not just a run-of-the-mill 
voltage tester but a precision-made 
instrument that measures voltage 
and current instantly and accu 
rately without shutting down 
equipment. All this with one 
rugged and inexpensive pocket-size 
tool! And now...FOR THI 
FIRST TIME...at the request of 
utilities, industrial plants and other 
large-scale users of AMPROBES, 
the AMPROBE Jr. has gone 
SAFETY YELLOW to conform 
with standard safety practices. 


PICK THE AMPROBE YOU NEED! 
There's an Amprobe for every job 


every budget: from 10 amps and 


250 volts to 1200 amps and 600 volts 
AC; from $19.85 to $67.50. And 
with the Amprobe RS-3, you get a 
volt-amp-ohmmeter all in one 
pocket-sized, snap-around precision 
instrument. Every Amprobe comes 
with test leads; most with top grain 
cowhide leather case at no extra 
cost. See the complete Amprobe 


line at your jobber’s today. 
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ordinary 


voltage tester? 





ordinary 
voltage 
tester 


Ask yourself these questions 





Does it meosure current NO 
os well as voltage? 





Does it give you full 
visibility on a graduated NO 
reading scale? 





Does it fit conveniently YES 


in your pocket? 





Does it measure within N 
£3%,_ accuracy ° 





Does it come in a full 
line of models to meet NO 
different problems? 





Does it protect you 
against shorts and shocks? 





Does it balance loads, 
locate grounds, determine 
motor overloads, check 
rating of circuit breakers? 

















Amprobe Jr. 


$nap-around volt-amp tester 


$1985 


PYRAMID INSTRUMENT CORP., Lynbrook, New York 


Erie Meter Systems, Inc., is 
acquired by A. O. Smith Corp. 


4. O. SMITH CORP., Milwaukee, recent 
ly acquired the Erie Meter Systems, 
Inc., Erie, Pa. H. G. Smith, manager 
of the meter, service station pump 
divisions, will serve as president and 
general manager of Erie 

W. B. Johnson will be Smith’s staff 
assistant, H. D. Leisenrigh, will be 
John 


Thompson will be assistant sales man 


general sales manager, and 
ager. On the production side, Marven 
Sorg continues as head of A. O 
Smith’s Los Angeles plant; and L. F 
Smith, executive vice-president of 
Erie, will manage the Pennsylvania 
plant. 

1e sales organizations of each com 
pany will be combined and operated 
as One organization, and the product 


lines will be integrated 


Management Team introduced 
by Waterman-Waterbury Co. 


AT A RECENT distributor meeting in 
Rockford, Ill.. the new management 
team was introduced by Ray J. Der 
vey, president, The Waterman-Water 
bury Co., Minneapolis, Minn 

New appointments include: Thomas 
J. Delaney, Jr., now vice-president in 
charge of sales, he was general man 


James 


ager of wholesaler subsidiaries 
Weber, former district manager at 
Madison, Wis.., 


motion and advertising manager 


is the new sales pri 


Howard G, Boyer is vice-president 
in charge of international operations 
and Art Rees is manager of wholesale 
subsidiaries. James Wilson is the com 
pany’s chief engineer 

“Salesability,” an incentive program 
for distributor salesmen was described 
The program will feature trips t 
Hawaii and other prizes 


Delaney 
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. . . Manufacturers’ Activities 


chimneys and fresh air intakes. Several 


illustrations and drawings are also in 


The above building has been recently 
occuppied by Delamater Equipment Co., 
Rockford, Ill., manufacturer of Furnace- 
Vac furnace cleaners. Some 6,000 sq. 
ft. of floor space has been added to the 
production area. 

Distributors for the company are N. 
Tozzi Fuel Oil Co., Somerville, N. J., 
eastern area; Federal Heating Service, 
Hamilton, Ontario, Canada; and M. L. 
Hardy, serving Ohio, Kentucky and West 

Virginia. 


Cards are 


Detroit Controls publishes Co 


pressure-temperature Card 
detail in a 


new 
Ils, Detroit, Mich.. has 


\ Pressure Ti mper ture 


DETROIT Cont company 


The 


catalog 
temperature scale ex 
] 
) degrees 


models, and 


available 
ordered without cost from the Adver 
tising Department, Detroit ¢ 
5900 Trumbull, Detroit 8 


Whitty Co. publishes Catalog 
listing induced draft Fans 

INDUCED DRAFT FANS made by Whitty Is 
Boston, Mass., 
catalog 


includes 
selecting fans, dimensions of 


listing of 





"O-SO-TITE" 
Pipe-Joint Compound 


ON? 


Used for over 25 years by oil 
heating dealers. You'll never 


have a call-back for joint leaks, when you use 
OSOTITE! Money-back guarantee. 


W. S. ANTHONY CO. 
109 BROAD ST., N.Y. 4, N.Y. 


BO 9-4843 











eveco aDJUST-ODRART 


Fully adjustable for precise accurate setting 
and instant response to draft variations 
ADJUST-O-DRAFT is quality constructed. A 
cast aluminum ring with built in stops, con 
cealed solid brass bearings, and other 
features, insure lasting dependability and 
maximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





Available in sizes from 


5 thru 12 inches 





MANUFACTURING CO. 
45-16—162nd St., Flushing, v.1.. N.Y 


cluded. 


Electronic Controls Changes 
covered in Carlin Newsletter 


A DISCUSSION of the application and 


use of electronic controls with U. S 


Carlin oilburners is included in * 


‘n Figures,” a 


Facts 


newsletter published 


quarterly by the Carlin Co., Wethers 
field, Ci nn. 


This issu 


firebrick 


and may be 


Yontrols, 


alse 


requirements for 


includes estimated 


ombustion 


chambers 


Master-Craft Supply Co. 


changes company Name 


NEW 


are described in change 


Issue d by th 


NAME of 
Co.. Inc 
Master-Craft 


was made to reflect 


Suppl 
VPP! 


N. ¥ 


Master-Craft 
Hav rstraw 


West 


Industri 


diversified manufacturing 


Master-Craft nov 


chart for master 


Various units, 


breechings, ments 


dust 


vacuum 


bags 


STACK LOSS 
SLIDE RULE) 


CO, INDICATOR 


..- PACEMAKER FOR PROFITS 
from Expert Tune-up Service 


Making the most of your ability to do an ex- 
pert tune-up job will pay you big dividends 
im gaining you competitive leadership and 
neighborhood recognition of your competence 
as a heating expert. The combustion-testing 
kit shown here contains precision-made qual 
ity instruments with which you can make ful- 
lest use of your know-how in making a fuel 
conservation survey, checking a burner for 
wornout parts and needed repairs, or running 
an efficiency test to close a replacement deal 

The kit contains the well-known FYRITE COz 
Indicator, the versatile MZF Draft Gauge, the 
all-metal TEMPOINT Stack Thermometer and 
the sensationally new TRUE-SPOT Smoke 


Tester. Now, for the first time, you can adjust 
an oil burner quickly and expertly for highest 
CO? without objectionable smoke do away 
with guesswork, and “hit and miss’ fumbling 
in adjusting for clean firing. The “Scale of 
Soot’ which comes with the TRUE-SPOT tells 
you the limits of permissible smoke for var 
tous burners and types of heating systems 
This amazingly simple method of oil burner 
adjustment is the greatest advance in com 
bustion testing since the introduction of the 
FYRITE. You will be proud to be among the 
first to own this ‘‘up-to-the-minute’’ combus- 
tron-testing kit 


For complete information on this and other new tune-up equipment— 
write for Bulletin 777 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 


200 N. BRADDOCK AVE. 


* PITTSBURGH 8, PA 
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Pacific Northwest speaks up 1 trouble with the service, but the just like your motor car or anything 
minute something goes wrong, then else. And under those conditions you 


(Begins on page 51) 
meone sells them another type of get marvelous heating 


higher and in others much | r, but heat; while if your service is in and Vining: Gas equipment needs the 


nationally 60% to 70% of the servi mething goes wrong, you undoubt same kind of adjustment though 


is rendered by the comp would sell them an oil replace Gray: It certainly does. Of course 


plies the oil, sO naturally ney « ( ment one slight advantage they have is that 


yy ) Very o ‘ iT k ex : One gy some O1 > ‘ - 
ing to do everything they can to kee} Gray: One thing some oil men don't in the gas field the dealers have very 


the equipment working as well as pos realize is that the combustion efficiency iets cencdienes scevice because if the 
. ite <4 yo K« 


sible ; » keep ‘ir servi harges f oilburning changes afte has bee - 
sit le and tX keey their rvice la iDu gv ch eE rit ha been fire is out they call the gas company 


reasonable so that they hold the nstalled for a period of time. In other Tw dons want o> tehe a chance Ob 
business oilheating needs to be peri : 


Griffin: It is vulnerable from tw lically checked. It isn’t a serious or 
standpoints. Not only d thers giv big job, but it needs to be tuned up, 


the house blowing up 
The way I have got this thing sized 
up from the standpoint of desirability 


of oil heat . . . the advantage of an 
absolutely positive all-time supply that 
WHEN YOU NEED A ere ncaa wear er 


gas picture, whenever gas has been on 
NE. CIRCULA j OR the market for a good number of years, 
you have communities and neighbor 


hoods where the pressure drops be 
cause they have got a four-inch pipe 
and it costs too much to tear it up and 
put in a six-inch pipe, when all of the 
lots are filled except, say 10%. If you 
put in a six-inch pipe, you more than 
double the capacity. That is a very real 
trouble 
Also. we have a considerable ad 
vantage in the individual companies 
supplying the fuel. If somebody has a 
temporary run of bad luck, the credit 
manager might not like it, but we are 
inclined to see that his house gets 
warm—which is not often true of the 
public utility 
I think Kirk Shivell had the best 

answer to it, the other day in New 
York, when he said, “A gas customer 

FOUR SIZES IN ONE 

Four sets of interchangeable flanges give a choice of ." 

four sizes ranging from +4” to 1/4”. One set comes saa : r 

with circulator — additional flanges available What do you fellows see? Do you 

separately. have a feeling that you are selling 


is just a cluster of holes in an IBM 


VERSATILE i product that decently takes care of 


Mounts three ways, vertical or horizontal on hori- 
zontal pipes or horizontal on vertical pipes. Takes 
the place of eight different circulators. Cuts down Vining: The only weakness has been 
inventory. 


the customer? I am rather sure that 


you do or you wouldn't be at it 


in the undersized equipment that has 
DEPENDABLE, QUIET, EFFICIENT been sold, historically. There are some 
SMOOTH TROUBLE-FREE PERFORMANCE houses that have an 80,000 Btu fur 
GUARANTEED FOR ONE YEAR Saray Agia Eerie acre 


LOW COST degree rise, which is a requirement in 


You get more and pay less because the Harvey is this market, and they just don’t have 

the lowest priced circulator on the market for com- it. That is one of our weaknesses 
arable quality. 
P 4 ) Gray: That gets down to standards 


WD RRNEX a — We will discuss that a little bit later 


el I am quite keen on that subject 
STREAM, HEW WORK . ' 
AT ALL SID HARVEY STORES Elmslie: Well, I think basically, Bob 
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part of the problem here has been a 
thing that you are well aware of, that 
there haven't been enough intelligent 
il men in the equipment end of the 
business, and so we have relied upon 
people who really are not interested in 
the continuance of that customer for 
years ahead but only look at him as 
an immediate sale and a possible profit. 
As more people who are in the oil end 


of the business get into the equip- 


ment end of the business, you will 
find a steady upgrading of the general 


nst ill ition 


Grenier: Bob, you mentioned the 


ywe Nave 
North End 


admit it, bi 


been taking up in the 
I hate 


it there are 17 in the oil 


towards Canada 


ind, including myself, there 
f us that are not in the burner 
business. I heretofore have relied upon 


two firms to do my repair work. And 


" 
the minut 


s came in, they climbed 
n the gas bandwagon to get the fast 


buck. Th aré 


installations that are outside of the 


still giving me new 


mains. But right in town I have run 
into it where they have actually con 
vinced people to put in gas instead of 
il. And all 


them all of this volume of service 


f these years I have given 


Wi rk 


Gray: | have a feeling, though, that 
your own companies should get ac- 
tively into the equipment sale, because 
you want growth in your market. It 
has been almost axiomatic that when 
yas comes into an area, the straight 
heating and plumbing people—fur- 
ace people—swing over to gas rather 
sharply 

Grenier: That is the thing, Bob 
In your smaller community are you 
big enough to go into that end of it? 
We have thought that three or four 

us could band together and form 

mpany, as they have done 
That hasn't been a pr fit 
darned sight but the boys 
. to feel that they have pro 
ted the business 
Gray: Has it worked properly? 
Grenier: It has. They lost money 
irs. They lost a lot of 
they have since gotten 


break-even point, and they 


it they are taking care of 


their customers and getting their share 
of the installations? 

Grenier: That is correct. 

Warrington: They are doing that 
now in Mount Vernon 

Griffin: It would be a “must” for 
you, Either that, or you would have 
to do it. 

Grenier: That is right. We are late, 
now. 

Gray: We have thought that any- 
one with over 300 furnace oil accounts 
would be justified in having a service 


man. He won't pay for himself the 


first year, but once they are in service 
they are going to make some installa- 
tions, if for no other reason than that 
they have got replacements 

Griffin: Well, we feel that it is just 
as important, after being in service for 
two years or a little over; how we 
ever get along without it, 1 will never 
know. Whether we are in the red on 
the books in service or not, actually 
isn't important. 

Gray: If you are typical of the in 
dustry as a whole, you will be in the 


red a little bit, not very much, As a 


WHEN YOU DON’T NEED A 


NEW CIRCULATOR 


USE SID HARVEY’S 


REBUILDING SERVICE 


‘o 


Some parts of a circulator do wear out 


in time . 
style. 


. . But they never go out of 


EXACT REPLACEMENTS for all 
makes and models available for imme- 
diate exchange at about half the cost of 


a new part. 


Sid Harvey rebuilt 
with pride by the 


rts are identified 
monogram for 


those who take pride in their work. 








SPARE PARTS <3 © 


For all popular models — Impellers, 
Motor Mounts, Couplings, Unions, Flanges, 
Gaskets & Seal Ring Assemblies. 

See Sid Harvey’s Catalog for complete details 








AT ALL SiD HARVEY STORES 


oY \\} YWRRNEN te 


VALLEN STREAM, MEW NoRK 





Pacific Northwest 


matter of fact, out of the group of 
companies that reported for our Sep 
tember issue, average loss on servici 
was $1.17 per customer 

Flournoy: It seems there are so many 
intangible things in service that you 
can't get on the books, that are so im 
portant. 

Griffin: Well, Bob, I believe your 
loss will be far less, he wever, than by 
adjustments. You were getting som« 
one else to take care of it and you 
were getting into trouble to hold your 
accounts—-writing off the service or 
supporting the serviceman or making 
adjustments. Our experience was that 
our loss is about half of what we were 
actually losing before we went int 
service 

Gray: That is a very interesting 
point. I never heard that stated. Good! 

Next I have a point on electric heat 
We have talked a little about that 
The indication we get from our study 
Pacific 


accounts that changed 


is that there were about 8,000 
Northwest 
from oil to electricity last year 

Is this a thing that looks particularly 


difhcult down the road or is electric 


IGNITION TERMINALS 


—selil them this EASY way! 


New Crown Display is a 
complete assortment with 
new Easy-to-use Crimping 
Tool included... 


Compact display of modern 
design holds all popular 
types, each type individu- 
ally packaged in polyethyl- 
ene and clearly marked. 
Display is a visible inven- 
tory, easy to dispense and 
replenish. The wire rack is 
supplied without charge 
with initial order for the 
complete display. 


The Display inciudes All 
of these Popular Crown 
Terminals in Addition to 
one Crimping Tool: 


HEX BASE STUD 

RING TERMINAL 

HOLLOW THREADED STUD 

ANGLE CAGE 

SPRING TERMINAL 

STUD FERRULE 

CAGE 

EYELET 

SPLIT RING 

SOLDERLESS SPRING 

SOLDERLESS RING 

SOLDERLESS ANGLE 
SPRING 


Keyport 


Manufacturers of a Complete Line of Oil Burner Electrodes 
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heat especially attractive to the cus- 
tomer? What 1s causing it? Now, they 


don’t have lower fuel costs in this area. 


Do you think it is largely a lack of 


sales effi rt? 


Griffin: In our case, at least, we 


Gray: We have said 8,300 in one 
year, though. 

Vining: What area is this? 

Gray: The Pacific Northwest which, 
of course is Washington, Oregon and 
California north of Sacramento. 

Vining: That isn’t within 30% of 


find no loss to electricity, to speak of 
being correct. 


Griffin: Now, we are talking about 


conventional electric heat, at least I 


It is so minor, it is meaningless. But 
the loss is in stove oil 


The toughest salesmen in town are : 
have been. And as far as I can see, as 

selling electricity. They are not selling : 
; ' far as stove oil is concerned, it is go 
gas or oil. They are the same people 
a ing to be a threat for a long time and 
that sell siding or new roofing 


Grenier: Bob, 


yu got your 8,000 electric installa 


» doo continue to take a share of the stove 

on't know where ; 
. ‘ oil business each year. As far as we 
> . are concerned, it takes more than gas 
tion figures. You can get them for | 
‘ : does. 
within the City Limits, at the City 


Hall, I know 


1 


there has been a terrific surge toward 


H We turn more of our stove oil ac 
ut out in the county . 
ite ; counts over to furnace oil than either 


of the other two. 


electric heat 
; However, the heat pump can come 


Gray: Well, I'll tell you where we 
t it. We just asked a pretty sub 


right in and do the job that the central 


heating plant does. How serious is that 


stantial group of fueloil marketers, going to be in this climate? 


How many specific customers of Gray: I don’t believe it is going t 


urs have stopped using oil and put be very serious anywhere in the 
Northern States 
Griffin: Why? They are 


them here now and they are nearly 


1 


in electric heat in the last six months?” 


Grenier: I think that figure might selling 


much, much higher 





Please use your 


Postal Zone Number! 


a 





Call or write Crown or contact 
our local representative for 
complete information and cata 
log on Crown Ignition Terminals 


Own ENGINEERING 
CORPORATION 


New Jersey 


1GMITION 
TERMINALS 


To improve service and speed delivery of 
mail, the Post Office asks that you always include 


your postal zone number in your address. 


We want to cooperate in every way we can 
—BUT WE NEED YOUR HELP. By giving us your 
zone number, you'll be assuring speedy delivery 


of your magazine. 


Help yourself to better service—-USE YOUR 
POSTAL ZONE NUMBER—ALWAYS! 


Thank you. 


© fueloil & Oil heat °@ 


2 West 45th St. 


KEyport 


2  7-3086 New York 36, N. Y. 
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Carry only 4 Purolator filter refills 


for 98% of all filter replacements 


And now is the time to protect every 
oil burner with a Purolator filter... 
protect yourself from emergency calls 
now 


The fact that 4 Purolator Oil Burner 
filter refills take care of 98° of your 
oil burner installations is exactly half 
the story. There’s also this: now is 
the time to check the filter on every 
burner you service. Why? Because oil 
burners have been working overtime 
during the cold weather—and that 
means oil is used up much faster and 
replaced more often. More sediment 
picked up in transport gets into the 


tank and begins to move towards the 
burner. Dirt-clogged nozzles account 
for most burner failures—but you can 
stop all dirt, even as small as .0005 of 
an inch, with a Purolator filter. It 
actually has 5 times the dirt retention 
and flow capacity of the biggest com- 
petitive units. Give them that kind of 
protection now (it lasts at least a year 
without servicing) and you'll take it 
easy throughout the winter—free 


Filtration For Every Known Fluid 


PUROLATOR 


PRODUCTS, INC. 


RAHWAY, NEW JERSEY AND TORONTO, ONTARIO, CANADA 


ol 


from the usual emergency calls. 

And here’s another help on your 
job—a cross reference chart worked 
out by Purolator which shows you 
which refills will fit all popular makes 
of filters. It’s yours for the asking. 
Just fill in and mail the coupon. 


TO: PUROLATOR PRODUCTS, INC. 
RAHWAY, N. J. 


Please send me your oil burner filter 
cross reference chart. 


Name 


Title 








Company. 
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titive with the central heating 
Superior Filtering for all 
U | a plant 
p g Hayward: We have to distinguish, 
+ 
Oil Burning Equipment! for my purposes, between one that 
+ ‘ ‘ 
u I i i nN that uses water ] 
rstand there is quite a difference! 
MICRO Griffin: I am speaking of the type 
FUEL OIL FILTERS tl ises air. It is within striking dis 
ta f a good oil conversion. When 
There's a Kiemm Fuel 
Filter for every standard l ta nversion situation and the 
burner using No. | and | , 
2 fuel oil. Your choice np is within striking distance 
metal or glass bow 
“Millions Since 1932 t t | conversion—it isn’t as cheap 
1. Practically no flow ] Wo h 70 
FF-430 U/L resistance—true US en ugh sO that a good 
‘ ' depth filtration : eee L atten 
2 Simplified construc : nt going to t that worry 
tion for simplified P 1h; Io isn 
Aaa tery eet apt: ned bit. Now wv sn’t that 
required ¢ ] wrher hew goo 
3. Eliminates nozzle and t factor \ n they get 
line clogging f tf dow 
increased burne ; ; 
efficienc a 1 . . . 
4. All perts Hi Gray: As of last week we finished 
PK-150 U/L h nd Bru R-60 1 1 rq 
—" cals 5 r \ rly nalysis. Well. we found 
4 inalysis about 9) UU heat 
chemistone : United S * 
Controlled porosity element assures nit tates other 
sparkling, crystal-clean fuel oil every ,] nd tl 1 r ibe ut 
minute. Traps woter removes dust, ner 5» «a are a ° 
rust and scole mer | hut t} ink of the 
Klemm PRODUCTS ag ; : , 
Griffin: I am not talk ibout wnat 
Division of nappen [ am thinking about 
KLEMM AUTOMOTIVE PRODUCTS COMPANY going t h ippen There is 
1722 Worth Damen Avenue « Chicago 47, Illinois , , , ht 
; ising eat numns . 
EXPORT: Guiterman Co., Inc., New York 4 AVETUISINE ON © PUlnps, 1g9 
CANADA: Elgee, Ltd., Toronto | ti any other type of heat 
Gray: Heat pumps work best in an 
rea where the heating load is lighter 


PRINTED FORMS ; 


For Immediate Shipment 













' 
| Check items you are interested in, | 
| | 
Attach to your letterhead, mail 
for FREE SAMPLES: 
| (] Fuel Oil Order [] Petroleum | 
| Price Cards l 
| [) Phone Call | 
}] Inspection | 
| () Interoffice information 

Correspondence ) Sarvies Qoder 
» O Heating & Burner ] Service Dept. | 
| Material Record | 
| () Survey Sheets ) Delivery | 
| Record ! 
C) Soni Record th Secutenman’s 
sd Daily Report 

| 
| {_] Driver's Route Degree Day | 
; Cards Cards | 
| (© Metered One-Time Carbon | 
| Delivery Tickets | 
| (Truck—Bulk Plant—Gas Pump) | 
| | 
; My Name | 
| 
Company ...... 
Street : 
SSR State ; 

| 
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Heat 


are good for cooling, less so for 


th oling load pumps 


iting 
Griffin: In other words. a good, stiff 


ting load will mean service, is that 


u are saying? 
The ir service re 


Th 
mes totally heat« 


It seems te 


Gray: 


juirements are high new figures 


1 with electric 


t slightly over 500.000 as of Sep 
nber We get that from the utili 
Of those, 180 ) are in the West 

And that is everything from Phoenix 

re 

But t whole thing is a_ half 
TI lectr mpanies are 
it one-million seven or one 
} cht by 1965. Well. at that 
there will be in the country at 
15 million oil and gas central 
nd they are ting at one 
ht and tl probably will 
I tric heating i rtainly distress 
pot believ m but it cer 
not going to put oilheating 

f business 


What's the right Truck? 


(Begins on page 55) 


cautionary rule of thumb, one source 


+ 
ra 


suggests the following pipe sizes on 


the suction side: 


Recommended 
Gallons per piping size 
minute suction side of pum} 
. — 
up to 5U 2 
up to 100 2A" 
over 100 . 


Noise problems caused by inadequate 
pump suction 


It is not generally realized that fric 
tion problems on the suction side of 
pump can be the cause of vibrations 


and noise which are often erroneously 


more readily associated with excessiv 


pumping pressures. Restrictions 
valves or lines as mentioned abov 
when severe enough to produce a read 
ing of about 8” or more on a vacuum 
gauge can cause cavitation and re 
sultant noise, and also vibrations 
which can materially shorten the lif 


tf pump equipment 


Hose reel installation at rear allows 
deliveries from either side 


Shown are two different ways to in 


stal a hose reel at the rear of the 


vehicle 

One shows the hose reel installed 
crosswise with a chute from the top 
of the reel leading to an opening at 


When de 


liveries afe made to the curb side. the 


the left side of the body 


hose rolls out from the bottom of the 
reel through a similar opening in the 
right side of the body. The particular 
advantage is compactness where excess 
length is to be avoided, especially on 
This design can 
be accommodated into 


the longer vehicles 
a space as short 
as 20 inches. 

The other shows the he reel when 


~" 


installed lengthwise. This of course ré 
quires much more length than when 
the reel is in the opposite directior 
Included in this installation is an ex 
rollers to make it 


tention arm with 


“asy to swing the hose to either side 
and also greatly facilitates thi 
handling of the hos 

Both types have their individual 


be 


installation 


vantages which need t evaluated 


separately for each 


February 
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For the FUEL OIL DEALER — a simplified Degree Day System! 
Consisting of the plus 200 Customer Record Cards, 


<= Fuel Delivery Predictor 7° *'""'"* 



















eaascn auromane NS *97 with complete instructions $ 50 : 
== 9 B/ “uaa tae et X04 4% how to set up the system, ad Ss postpald 
& : | FUEL DELIVERY tos Western U. 4 $ 00 (east of Miss. River) 
tie PREDICTOR, TOR ze: & Canada Nothing else to buy 
os Simple! Accurate! Nothing to calculate! Customer records always in alpha- 


betical order. Lucite dial indicates date of next scheduled delivery. A modern 
Degree Day system for large and small dealers at low cost. No more special 
deliveries! 


*° BAASCH AUTOMATIC DELIVERY SYSTEM, P. 0. Box 14, Floral Park, W. ¥. 
a - AVAILABLE TO O.E.M.—One of the oldest manufacturers of oil burners has 
ws F q R - B Oo xX ws available to O.E.M. their complete output of small burners. Engineers available 


for design, combustion tests, etc. Write with confidence to Box 1447 
HEATING REPS. . . calling on contractors or dealers. Territories open for 


. . Profit-wise sales of approved Warm Air, Gas (AGA) and Oi (UL Auto 
fueloil em otlheat matic Furnaces. Full range of Hi-Boy, Lo-Boy, Counter-Flo and Horizonal 


models. Competitively priced, trouble-free construction, simple design, economical 




















yperation. Colorful selling literature and catalogs available. Write now, lise 
WANT ADS lines handled and territories covered, Box 1448 
* MANUFACT "RESENTATIV ollo olesal n 
Advertisements are payable in advance 75c a line; {ANUFACTURERS REPRESENTATIVE with following wholesale plumbing 
& heating jobbers to aggressively sell competitively priced line quality Ign 
minimum charge of $4.50 for 6 lines or less. tion Electrodes. Opportunity to earn high commissions, Write Ignition 
Components, P. O. Box 424, Bloomfield, N. J 
No Advertising Agency Commissions. No discounts. WANTED, ADDITIONAL LINES OF EQUIPMENT. Coils-Air conditioner 
refrigeration equipment, grills, compressors, condensers, etc. As manufacturers 
.. representative in Western Michigan. Now have unit heaters, gas conversion 
NOTICE — Those writing to Box Numbers, address: c/o beenecs. small tallers. ‘Tee senasesmeniens, Gath sana ith venee eupesienee 
FUELOIL & OIL HEAT, 2 West 45th S.. New York 36. in air-conditioning and refrigeration with major manufacturer, Wilmot 1067 
Bridge St., N. W., Grand Rapids 4, Michigan 
: : : WANTED: Experienced Service Manager & Salesman for old established Heat 
K"" FACTOR CALCULATOR. Handy, compact slide-rule. Eliminates cumber ing & Cooling firm in North Jersey. Attractive Salary and Commission. Write 
some cham ts Speedy Accurate. Single setting gives both K-factor and degree Box 1453 
j t i 5 .) 5 , , 
Sen in Wo Mt Os ve ane Day Systems, Dept. FO, 3930 58th OIL EXECUTIVE. Executive sales experience with major oil mpanies. Re 
reet os cw of cently s re own fuel oil business. Will send full resume upon request. Write 
MAXIMUM-MINIMUM thermometer. Get the daily high and low temperature Box 145 
for you area. This information necessary to secure mean temperature for NS ANTED Repairman on fractional electric motors and oil burner controls 
degree da ystem operation. Price $7.95. Degree Day Systems, Dept. FO Box 14 
W oodside New York SALESMAN—JOBBERS—MANUFACTURERS REP. Calling on Fuel Oil Deal 


ers. Boiler, Burner, Truck Maint, Chemicals. All territories open, High comm 


PETROLEUM PRICE CARDS. Don’t stop to figure—just read. Eliminate costly and incentives. Write Box. 1456 


errors. Card shows amounts from 1 to 999 gallons, and bridged from 1000 


s re s rab < vel o 

to 9000 gallons. Will pay you to send for our circular. Degree Day Systems WANTED—Sales Manager and Salesman capable of handling fue il and 
Dept. FO. W iside 7 New York equipment sales for large independent oil company. Give resume in detail 

™ — ° , and send to attention of Philip Kaplan, c/o Crown Petroleum Corporation 
ALL WEATHER METER TICKETS imprinted with your name, address and 92 Walnut Street, Hartford 1, Connecticut 
telephone O sets (3 part) only $18.00. Allow 10 days in busy heating GENERAL MANAGER, RETAIL FUEL OIL, soon to be available. Recognized 
season Advi e make and model of truck meter, Degree Day Systems, Dept. FO leader and proven executive in all phases of operation. Bulk plant, service 
W oodside New York sales, and delivery. Will consider salary plus participation arrangement. Relo 

aici cation agreeable. Write Box 145 

PRINTED PORMS available for immediate shipment. Heating and oil burner EXPORT DISTRIBUTORS: Active export marketing organization interested in 
materials form, burner — record A ag ey stmples, no aiaaiaa. additional exclusive export distributor arrangements with manufacturers of 
inrormation rose survey sheet and others eng Of samples, NO Obligation heating products and specialties other than boilers or burners. Please write 
Write Dept. FO, Degree Day Systems, Woodside .N. to James I. Skolnik. 45 W. 45th Street. New York 36. } 
DECALS—Service, nameplate or truck lettering and trademark decals made to RI Le. ACTABLE BALI POINT PENS 10 for $1.00 postpaid, 100—$9.50, 250 
your order. Easy to apply, uniform, distinctive, economical for small or large 0, 500—$42.50, 1000—S$80.00. Your message engraved at a net 
needs. Write for catalog. Mathews Co., 827 S$. Harvey, Oak Park, Ill additic mal charge of $3.50 per 100 pens. Give your customer a practical Jow 
TURN YOUR sU RPLUS INVENTORY of stoker, oil burner or gas controls _ business gift to remember you by. Refills ( Blue, Green Red or Black 


< se $1.00, 100—$6.00. Ideal Specialties. Dept. SW | Brightwarer 
Court, Brooklyn 35 $ 


into cash. Mail list and price to Box 885. N. ¥ 
TRUCK SIGNS—DECAL TRANSFERS—SERVICE—SALES: No charge for BURNER MANUFACTURERS: Outstanding new method for burning oil 


sketch; designed to your specifications. Plastic colors give greater brilliance Domestic, Commercial, “Gun Type High-Low Operation. Also for gas and 
and durability. Low priced. Easy to apply. Write for samples. Allied Decals, horizontal rotaries. Radical departure from present methods. Oil prices, govern 
Inc 8398 Hough Avenue, Cleveland 3, Ohio ment policy, make imperative full b.t.u_ benefits be extracted from fuel. Five 

ses l S. Patents granted, allowed or pending. Easily adapted to present burner 
WANTED OI BURNER SERVICE AND INSTALLATION MANAGER for models. Certain applications useful for refrig. and air cond. Requirements: Ask 
established oil company in Nassau County, L. I. Must be top notch trouble ng $25,000. ininal, advance royalty. Please do not reply unle ible and will 


shooter and capable of handling men. Attractive salary, other benefits. Good 
opportunity. Write in confidence. Box 104, Little Neck, N 


Use “GRESCENT PARTS” Service EW EP 


Serving St. Louis Trade Area 


ing to meet this condition. Full information returned as early as possible. Box 


WARM 
AIRE 


— 










“FACTORY REBUILT" Repair Exchange con- 
trol service on all popular makes at regular 
manufacturers list prices and trade discounts. ~HOT 


WATER 
“ve PULLY 


as GUARANTEED 
by Write 


for literature 
and details of dealer 
franchise. 











conraorcs | Orescent Parts and 
ee Equipment Co., Inc. Parts & Controls FORCED WARM AIR 





White- Rodgers MAIN OFFICE Installations Matertals 
PR eng 25-430 s. Boyle Ave. e DOMESTIC HOT WATER METRO pA c 
D ies . Louis » Mo. & Accessories ' . 
ASS. 
Penn BRANCH EVERETT 49, MASS 
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FOR BURIED TANKS HAY WARD 


Rotary Atomizing Burners 
You Can't Beat ¥%, to 12 Gph 
mae Boiler-Burner Units 
FUEL GUARD: 400 to 730 Sq. Ft. EDR Steam 
The only Remote Reading 


io Gave hat ot Pressure Atomizing Burners 


ANY size tank . . . ANY . Y4 to 10 Gph ; 
distance away ... WITH- Boiler-Burner Units 
OUT PIPES OR WIRES! 200 to 2000 Sq. Ft. EDR Steam 





Write for franchise information: 


HAYWARD OIL BURNER CORP. 
86 Kirkland Street, Cambridge, Mass. 
Factories in Brooklyn, 


Write for information today 


WK 4; yy 
R. S. TEESDALE Co. || (PIRSA 
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2830 Woodcliff St., S.E. Grand Rapids 6, Mich. N. Y. and Tauntes, Mess. 

A I ‘ M I I 
I ( ( Penn Controls, | 
Airtemp Division, Chr Comfy Purolat Prod 
[ irolator Prod 
American Petroleum Insacute I x Industrie I ) 4 p ‘ar 
yramiad nstrur t 
American-Standard Plumbing & 

Heating Div | 4 [ oO 
Anthony Company, W. S Electrofile I M Quaker Cit n Work 
Applied Mechani Compa | < 

. Mi I " li 
Automatic Humidifier Compa ( . R 
Maid-O-Mist. In 
, \ 1 Rockwell Ma 
B - vy rum . Compa 
Mi Ind 
4 h utomat Yeliv 
Bese - cape Deliver : McD er ae < 
/ : B Cove 
Babcock & Wilcox Compa Ford M ad Scovill Mfg 
t ndustrie I Cris: Bias 
Bacharach Industrial Inscrume ca “ae illy gnal ¢ 
Ce . 7 . Shell Oil ¢ 
{ P iY ( 5 
Bell & Gossett Company adie ‘ w . Sinclair Refining ¢ t 
. M nevwe ) tr Radiator 
Bethlehem Foundry & —— H , Spartan Ele Ra ‘ 
f ( R tor ¢ 86. 8 
Machine Co Stewart-Warner ¢ 
Se a rr eee \ 1 
Boston Machine Works ( H . ne ty Stoddard Industs 
Brodie Company, Ralph N H , B i : ; : Sun Oil Compa 
Inside Frone ¢ ; —— compe A“ Fuel Oil Dept 
Bryant Manufacturing Cx - Mi Body Work 9 Sun-Ray Burner Mfe 
H ( i = : 
Buckeye lron & Bra W ork : Mr. Haw Manufacturing ¢ Sunstrand Mact I ( 

Inc Heat-T uf Mandtactarinw Comer 07 

Budget Meter Company Heil-Quak ( I I 
‘ is ware Tankic Compa 
ruc B : N Teesdale Company, The R. § 
Chevrolet Motor Divisi H " 1 eA oe ee ee HA 
i¢ tring < d r i c pa \ 
Chicago Steel Furance Compa ( aie ne Show B Time Savine I 
Cleveland Steel Products (¢ Nepr Meter 
Crescent Parts & Equipment H N York Steel Boiler ¢ i \ 
Ce In . Vul I eric Come 
J * Corporat . TI ulcan le I 
Crown Engineering Compat P 
4 I x 
D = 
k O Walker Mfg. & Sa ( 
Davis Engineering Cory h e | OPW Webster Electr ( 
Degree Day System K ( ( , facturing Compan Weil-McLain ¢ [ 
Delamater Equipment C Ir A ( William Wa Cor 


TONGUE & GROOVE 
JOINTS 


- LITE-CAST 





COMBUSTION CHAMBERS |Meat = 
PROFITABLE 
QUICK HEAT LONG LIFE 


. ’ ASME = . 1. — 
DOUBLE SEAL {¢ . STAMPED 2 3 
MONOGRAM has eee FLOOR & WALLS Ulu (Lal, CONSTRUCTED | be a 
— . 283 Standard Designs and e \ we Ds 
“ei > sizes of LITE-CAST Insulating | PRE-CAST FLOOR BOILER el 
_ Refractory Combustion Cham ° he , 


bers for ALL Boilers and AIR SPACE ss il 
Furnaces. BENEATH FLOOR Besenca 


-75 TO 12 GALLONS PER HOUR 


MONOGRAM PRODUCTS CO., INC. 


731 NORTH 35th STREET, PHILADELPHIA 4, PA NEW YORKER STEEL BOILER CO., INC. Colmar, Penna. 














Factory wired and assembled 
Serviced in a matter of minutes 
Gueranteed 5 years 

Write for complete literature 
and prices 


U.8. Pat. No. 2075433 


eee 
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“Wperpaaueee.. 


Monarch has eliminated “Pulsation” in thousands of so-called 
“hopeless” cases. Why not see if we can do the same for you? 


Whatever your problem, try Monarch and see why Service Men 
and more than 400 Oil Burner and Furnace Manufacturers all over 


the world agree: Monarch Nozzles continue “First Choice of the 
Industry.” 


HERE’S WHAT YOU NEED... 


Db Monarch F-80-AR series 80° angle nozzle 


Recommended Monarch F-57 Air Cone 
and H-451 Stabilizer 


3) Solenoid shut-off Valve for nozzle line 


Set the Monarch equipment according to catalog “O” recommenda- ‘al 
tions and see positive results. These are proven combinations used ‘ 

for years in thousands of installations. They definitely minimize 

if not completely cure ordinary running pulsation in small highly \ 


restricted units. 


Don’t jumble nozzles loosely in your tool box if you 
- MANUFACTURING WORKS, Inc. 

usable. Carr em 
a aes 2503 E. ONTARIO ST., PHILADELPHIA 34, PA. 


well-built Monarch 





expect them to be 


Canadian Agent Except B. C 
Nozzle Box. Available E. S. Gallagher Sales Ltd., Toronto 12, Canada 
for 24 or 48 nozzles. 
Also, cabinets hold- 


ing 480 nozzles. 


Exclusive Agents in all of Europe 


Australia and New Zealand 











G 





Does the guy still drive a 1930 auto? 


What prompted this question was the third re- 
quest in four days for repair parts for one of our 
good old 1930 boiler feeders...along with a nice let- 
ter telling us how it has served for all those 28 years. 


Thanks for those kind words, friend contractor, 
but tell us: Hasn’t that 1930 feeder earned retire- 
ment? Does its owner still drive a 1930 automobile? 


We'll bet the owner of that feeder has had at 
least eight fancy motor cars in the past 28 years, 
and nearly as many refrigerators, dishwashers, 
toasters and other flashy automatic gadgets. But 
down in his basement, safely hidden from the 
scorn of his neighbors, is an assortment of heating 
equipment that would probably put an antique 


No. 47-2 Feeder and Cut-off Com- 
bination—for most automatically fired 
heating boilers operating ot pres- 
sures up to 25 psi. Other types for 
larger boilers, higher pressures. 





No. 150 Pump Control, Cut-off, and 
Alarm Switch—for boilers up to 150 
psi. Also available with integral water 
column (No. 157). Other types for 
pressures up to 250 psi. 


museum to shame! 


Well, we realize that auto makers have a smart 
way of obsoleting their models almost before the 
paint is dry. But we're not suggesting that kind of 
pressure; we're just saying sell ‘em a new one when 


they need it. 


The owner of that 1930 feeder probably needs, 
not only a new feeder, but a whole new heating 
plant to go with it. You have people like him in 
your locality. Tell ‘em and sell ‘em what they need 

. . NEW, doggone it, NEW! It’s all right to fix 
what can be fixed, but let’s not forget that 


the best way to fix is to REPLACE! 


McDonnell & Miller, Inc. 3500 N. Spaulding Ave., Chicago 18, Ill. 


hy 


oe 


} 


, 


toa 
mS, 


No. 67 low Water Cut-offs—for all 
steam boilers with pressures up to 
20 psi. Other types for hot water 
heating boilers, higher operating 
pressures. 


- 





230 Series & 240 Series Pressure 
Relief Valves — for hot water space 
heoting boilers, and domestic hot 
water tanks and heaters. Btu.-rated 
by National Board. 


MCDONNELL 2.4: Aer Geel Controle 


